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A Plan for Promoting Lumber 


A work among boys, for boys, and by boys—particu- 
larly farm lads, fostered and promoted by lumbermen ; 
a work designed to develop the latent instinct to build 
something ; to instill appreciation of good materials and 
their uses; to teach the use of tools; all 
this, and more, to be accomplished 
through the nationwide setup of 4-H 
clubs already functioning so efficiently in 
various fields: This, in brief, is the 
AMERICAN LUMBERMAN’S suggestion to 
the industry which it represents, as was 
sketched in rough outline in the article, 
“Boy of Today—Man of Tomorrow,” in 
the preceding issue. Some further details 
as to the inception and development of 
this movement, and its method of opera- 
tion as practiced in Oregon, where eleven 
4-H Builders’ clubs already are doing 
splendid work in the execution of planned 
and guided projects for construction of 
miniature farm buildings, will be found 
in a separate article in this issue. Most 
readers know of the various 4-H club projects spon- 
sored by leading packing concerns, mail order houses, 
and others, such as prize contests for best calf, best 
corn, best poultry, ete., raised by club members, re- 
warded by liberal prizes, special educational trips to the 
International Live Stock Exposition held in Chicago each 
fall, or some other worthwhile incentive. Why should 
not our lumber organizations get behind a movement to 


ad 


Members of Hillsboro (Ore.) Builders’ Club taking exhibit of seven buildings home from a 
(See page 23.) 


Chamber of Commerce meeting. 


Hayesville (Ore.) 4-H Builders’ Cl 
type formed in the United States. (See page 23.) 





enlist the thousands of 4-H clubs, and the farm bureaus 
and county agents interested in promoting and. maintain- 
ing these organizations, in projects involving the use of 
lumber and other building materials; in short, in the con- 





ub "crew." This is the first club of this 


struction of miniature homes and farm _ buildings—not 
mere “models,” but well and accurately built to exact 
scale from real plans specially made for this purpose? 
The clubs and their leaders and sponsors undoubtedly 
will welcome such aid and co-operation, because it means 
a new and interesting activity for the boys; and, as one 
close to the work in Oregon recently wrote to the 
AMERICAN LUMBERMAN, “They eat it up.” With the 
prestige of official recog- 
nition of such a building 
project by the Depart- 
ment of Agriculture, the 
State agricultural col- 
leges, and other agencies 
sponsoring these clubs, 
w hich doubtless would 
be accorded if these agen- 
cies felt assured that the 
lumber industry, or rep- 
resentative lumber or- 
ganizations, were behind 
the movement with the 
very moderate funds— 
but large interest—nec- 
essary to make it a 
success, one can hardly 
envisage its limits. 
Money—not a great deal, 
but some—must be forth- 
coming, for promotion, 
prizes, expenses of get- 
ting the movement or- 
[Turn to page 23] 
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Sell 
Longleaf 
Where 
Longleaf 
Excels 


And at the same time 


give your cus- 


tomers a brand of Longleaf that Excels— 
CROWELL'S VIRGIN CALCASIEU. 


That's the way to assure lasting satisfac- 
tion for your customers—good will and good 


profits for your yard. 


In Crowell's stock, 


you're delivering Longleaf with a reputation 
for quality and value—and you'll find the 


customers willing to pay your price. 


The two big, modern Crowell Mills make 
everything in standard Longleaf items—and 
our practice of storing tree-length logs at 
the mills enables us to give extra speedy 
service on special sawing bills. 














ICROWELLS XA) 


VIRGIN 7 
CALCASIEU | 


May we quote or send you a sample Mixed Car 
for your Fall needs? A trial will convince you that 
it pays to sell this Better Longleaf Where Longleaf 


Excels. 


ALL YARD AND SHED STOCK, BOARDS, 
AND DIMENSION, FLOORING, CEILING, 
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One of our two modern mills specializing on Genuine Longleaf—tree-length togs 
a graded and cut-to-length at the mills promoting quick service on special Sawing 
ills. 


The Crowell & Spencer Lumber Co. Ltd. 


AND 


Meridian Lumber Company, Ltd. 

















“NEBCO” 


PORTABLE 
CORN CRIBS 
GRAIN BINS 
SILOS AND 
HAY STACK 
WRAPS 


MANUFACTURED BY 


NEBRASKA BRIDGE 
SUPPLY & LBR. CO. 


OMAHA, NEBR. 


FACTORIES AT: Chicago, 
Toe, &. VY. 
Billings, Mont., Lufkin, Texas 


Omaha, Neb., 






SIDING, FINISH, CASING, BASE, 

MOULDINGS, SILLS, STUDS, JOISTS, General Sales Office: LONG LEAF, LA. 

RAFTERS, FLOORING, TIMBERS, ETC. E. H. Williamson, General Sales Manager. 
te ee 


rary silos, 
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corn cribs, 
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AND 


Lumber dealers 
who would like to 
make an extra 
profit on tempo- 
haystack 


wraps, grain bins, etc., should write 
us today for descriptive literature 
on the NEBCO line, with prices. 


Prompt shipment for rush cus- 


tomers. 


Send your name and ad- 


dress today for complete facts, 
without obligation. 
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CAMINO QUALITY 


CALIFORNIA 
PONDEROSA 
PINE 


CHOICE — WIDE — CLEAR 


We are prepared to give you prompt 
service on Select and Factory grades 
of this season's cut of kiln dried Cali- 
fornia Ponderosa Pine lumber. 


It is all bright, straight, dry, attrac: 
tive stock—carefully manufactured in 
accordance with our Camino Quality 
standards from our big-bodied, old- 
growth, high altitude timber. Gen- 
erous widths and lengths are available 
and all of it has the straight grain and 
soft texture which assures high cut- 
ting quality. 


You can be sure your inquires and 
orders will receive prompt, careful 
attention. 
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Let Public Grow Timber, Private 
Industry Convert It 


HAT there could be evolved one pro- 
Ty gram or plan of forestry practice 

applicable to every section of the 
country where timber is or may be grown, 
and that selective cutting or sustained- 
yield operations are possible in all private 
timber holdings, may be beautiful theories 
look paper, but will not 
always work out in actual practice, is the 
thought expressed in an interesting ad- 
dress by R. B. Goodman, of Marinette, 
Wis., before a recent meeting of the Cen- 
tra! States Forestry Congress. Mr. Good- 
man, a large timber owner and lumber 
manufacturer, an ardent conservationist 
and a student of economics, has long been 
looked upon by lumbermen as a leader in 
the effort to establish correct forestry 
practices and to bring about closer co- 
operation between private timber owners 
and the Government in forest utilization 
and conservation. He was a member of 
a distinguished group of Americans who 
made a trip abroad a little more than a 
vear ago to study European forestry 
methods. After returning he made a 
report to the Northern Hemlock & Hard- 
wood Manufacturers’ Association, in 
which he stressed his conviction that 
private forestry on a commercial basis 
was entirely feasible if there were proper 
co-operation given by the Government. 

His report, published in the AMERICAN 
LUMBERMAN, attracted favorable atten- 
tion and, without doubt, was influential 
in causing many doubting Thomases to 
look with more favor on forest conserva- 
tion generally, and particularly upon the 
forestry section of the Lumber Code then 
being put into effect. Considerable water 
has gone over the dam since that time, 
and the experience of the past year has 
constrained this thoughtful conservation- 
ist to modify his views to a certain extent, 
as noted in his address before the For- 
estry Congress. Considering the Lake 
States region alone, Mr. Goodman 
expresses the belief that “the field of 
private industrial forestry is limited to a 
co-operative program for selective cutting 
followed by public acquisition. We have 
gone so far in forest devastation that no 
other solution is possible. Following the 
first selective cutting in the remaining 
saw timber forests, the perpetuation of 
commercial forestry is inevitably destined 
to be completely a public function.” 

A fact long recognized but seldom so 
succinctly and decisively expressed is the 
difference in commercial objectives of 
public and private forestry, of which Mr. 
Goodman said: 

“The commercial objective of public 
forestry is a cheap, plentiful, nearby 
supply of saw timber and pulp timber in 
every forest region. The commercial ob- 


and well on 


jective of private forestry is timber 
growth plus timber enhancement to yield 
a profit over taxes and carrying charges.” 

It being evident that the aims of both 
can not be realized, “private capital, de- 
pendent upon the profit motive, will not 
enter or remain in the same field in which 
public capital, without profit motive, is 
successfully engaged.” 

Requisites to profitable private indus- 
trial forestry are “fast growing species, 
cheap labor and low property taxes,” and 
as these are present in the South, there 
is promise of success in that region, while 
New England is making progress in 
growing pulpwood, and “in the Central 
States sustained-yield forestry on farm 
wood lots is becoming increasingly im- 
portant.” 

Significant indication of the correct- 
ness of the thought that what is a prac- 
tical impossibility in one section may be 
entirely feasible in another, is the an- 
nouncement in this issue of AMERICAN 
LUMBERMAN that a large lumber manu- 
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facturer and timber owner in the South 
has just completed arrangements fo; 
building a paper mill that will round ou 
that concern’s program of forest conser. 
vation through a sustained-yield plan tha 
will practically assure permanency tg 
that operation. 

The extension of public ownership oj 
the forests is objected to because it js 
feared that as the Government acquires 
ownership of larger areas of timber jt 
will further encroach on private business 
by establishing and operating mills that 
will compete with privately owned plants, 
Mr. Goodman recognizes this possibility, 
and after stating that “ following the firs 
selective cutting in the remaining saw 
timber forests, the perpetuation of com- 
mercial forestry is inevitably destined to 
be completely a public function,” he con- 
tinued: “Just as strongly as I believe this 
is wholly a field of public activity, I be- 
lieve that the conversion industries in this 
region—the manufacture of lumber, 
veneer, hardwood dimension, paper and 
all other forest products—are exclusively, 
under our economic system, the field of 
private enterprise.” _— 

Mr. Goodman’s thoughtful address, 
published on pages 46-47 of this issue, is 
worthy of careful reading. 





An Eye to Practical Service -- Dealer 


Will Turn 


POPULAR magazine, commenting 
A on the increase of speed by land, 
air and water, suggests that but one 
more improvement in this field is needed 
to lick the depression. This is a device 
to deliver goods before they are ordered. 
Our friends the contractors would wel- 
come such a gadget with enthusiasm. The 
industry cherishes its contractors. With- 
out them it would be as forlorn as a Re- 
publican congressman seekjng patron- 
age from Postman Jim Farley. We wish 
them well, and we bear with their little 
ways; for it is through them that we mar- 
ket our goods. 

But, on second thought, perhaps that 
device to deliver goods before they are 
ordered would mean more to dealers than 
to builders; especially if it would antici- 
pate orders in approximately full truck- 
loads. Delivery charges mount up when 
a house bill is delivered at the rate of one 
sash or two quarter-rounds at a time. 

Builder habits seem to have changed. 
Not only does the carpenter wait to order 
lumber until, as one dealer expressed it, 
he starts up the ladder and notices that 
there isn’t a board in his hand; he also 
is coming to depend more and more upon 
the dealer for services that in the old davs 
he performed for himself. When he gets 
a job he is likely to ask the yard for the 
loan of some person to measure it up, 
make the preliminary sketches, take off 


the Trick 


the material and estimate the labor. 

There are plausible reasons for these 
changes. In these times a builder is more 
anxious to be sure of labor wages than 
to try for speculative profits. Not every 
builder is good at making estimates. He 
used to hope that his mistakes below the 
line would be canceled by those above; 
but in these days when even depreciated 
money is so carefully cherished and when 
competition is so torrid, not so many of 
those top-side variations occur. The 
builder wants to hit the black at every 
shot ; hence the appeal to the dealer's fig- 
uring skill. 

It is probable that this reliance upon 
the dealer will continue and will spread 
to other items. During the depression our 
customers have moved toward the idea of 
shopping for completed articles at com- 
pleted prices. House building has been 
complicated by innumerable gadgets 
which our fathers knew not; and no mat- 
ter how plaintively we insist that we 
want to be lumbermen and not electri- 
cians and heating engineers and plumbers 
and air conditioners, these crafts and 
others will figure more and more in the 
house of the future. Customers will get 
louder if not funnier in demanding a com- 
pleted job, featuring these things at 2 
predetermined price. That’s going to call 
for some professional standards some- 
where, and the material dealer is apt t0 
be nominated to the office. The builder 
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has his own professional standards in the 
feld of construction, and if he comes 
across there in good shape he’ll just about 
be doing his job. 

A good many dealers have been occu- 
pying their unwelcome leisure these last 
few years in resetting their minds about 
the place of the material man in the build- 
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ing picture. They haven't been sticking 
out their necks in the way of unnecessary 
or unprofitable trouble. Perhaps they 
haven’t learned how to wipe a joint or 
make a blue print or design hot-water 
circulation. But they have been learning 
where such services and information can 
be gotten and how to assemble an accurate 
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price. They have followed the habits and 
the needs of the local community; keep- 
ing up but not getting too far ahead. 
They’ve been assembling the professional 
services to meet the practical needs of the 
coming era. If house building is to con- 
tinue as a local project, they are the boys 
who will turn the trick. 


Most West Coast Mills Have Started Up 


Mills Shut by Strike and Others 


Resume 


PorTLAND, Ore., Aug. 12.—The Clark & 
Wilson Lumber Co.’s mill at Prescott, on the 
lower Columbia River, has resumed operations 
after having been shut down since April 18 be- 
cause of the strike. The company has also 
reopened its logging camps at Wilark. 

The Hammond Lumber Co.’s mill at Gari- 
baldi, near Tillamook, which shut down at the 
beginning of the strike, will not resume opera- 
tions, it is understood, but the planing mill is 
operating and the shipping department is filling 
orders from stock. 

It is regarded as probable that the large 
plant of the Oregon-American Lumber Corp., 
at Vernonia, in the Nehalem timber belt, will 
resume operations as a result of reorganization, 
with the following directors: F. R. Olin, of the 
Hammond Lumber Co., Portland; H. F. 
Chaney, Baker Fentress & Co., bondholders; 
and E. C. Cronwall, Chicago. This mill, one 
of the largest in the world, has been idle four 
years. 

The Charles K. Spaulding Logging Co. will 
resume operations at its sawmill at Salem, 
which has been idle since 1931. Logging oper- 
ations will also be resumed at Black Rock. 
The company’s sash and door factory at Salem 
has been in operation during the idleness of 
the mill. 

The Crossett-Western Lumber Co.’s mill at 
Wauna, on the lower Columbia River, will 
resume operation at once, settlement having 
been reached with the employees regarding 
hours and wages. 

As a result of the active demand for cedar 
shingles, several new mills are being installed 
in different parts contiguous to available red 
cedar stumpage in this part of the Northwest. 
The latest announced is the mill of Claude 
Marrs and Bert Parks, who have purchased a 
site at Estacada for immediate construction of 
a unit. Another shingle mill was erected at 
Estacada a few months ago, and a third is 
planned. Considerable old cedar stumpage is 
available in the Estacada district. 


Boom Workers Cripple Mills— 
But Settle 


Tacoma, Wasu., Aug. 10.—Peace prevails 
once more in Tacoma’s lumber industry. Final 
termination of the labor controversy, which has 
crippled this city’s lumbering operations for the 
last three months, occurred Thursday when 
three large mills signed agreements with union 
boom men, who partly halted operations 
Wednesday by throwing picket lines around 
the plants on the grounds that “unfair” logs 
were being used. 

The agreements, which were signed by the 
Dempsey Lumber Co., the Cascade Timber Co., 
and the St. Paul & Tacoma Lumber Co., with 
the boom men, are substantially the same as 
those approved by the Sawmill & ‘Timber 
Workers’ Union, except that higher wages are 
given. The boom men are affliated with the 
Brotherhood of Carpenters & Joiners. 

Under the agreements, the boom men will be 
paid a minimum of 70 cents an hour, with an 
8-hour day and a 40-hour week. All employees 











are to be re-hired without discrimination, with 
preference given to old employees. 

Logging companies using boom men also are 
reported to have signed agreements with the 
union, and it is not expected that the Tacoma 
mills will again have trouble over allegedly 
“unfair” logs. 

The agreements are a compromise and repre- 
sent an increase of 6% cents an hour in the 
minimum wage, according to Leslie W. Garri- 
son, president of the boom men’s union. Orig- 
inally, the boom men had asked $1 an hour 
and a 30-hour week. 


No Settlement at Grays Harbor 
Nor With Weavers 


SeatrLe, WasH., Aug. 10.—Newspaper and 
radio announcements that the lumber and shin- 
gle strike was over resulted in some cancella- 
tions and caused a good deal of explaining 
from operators, particularly shingle wholesalers 
who couldn’t buy at lower prices. 

While the lumber strike situation is much 
improved, there are still quite a few mills down, 
particularly in the Grays Harbor area, the 
worst strike district. A check today showed 
practically all lumber mills running in Seattle, 
Everett and Bellingham. A _ strike of boom 
men hampered Tacoma operations for several 
days, but this has been settled. No water 
shipping is permitted from Grays Harbor, but 
some lumber is moving by rail. It is under- 
stood the Willapa Harbor Lumber Co., at Ray- 
mond, will start, and the Bissell Lumber Co.. 
in Seattle, also is reported to be ready to 
resume operations. 


Some Shingle Weavers on 6-Hour Day 


While shingle production has increased, there 
are still many mills down. Many of the larger 
mills, and especially those with logging camps, 
are holding out against the 6-hour day. Grant- 
ing of a 6-hour day to the shingle weavers by 
concerns which are working men in the woods 
eight hours, would put them in an untenable 
position. Most of the mills which have re- 
sumed operation the past fortnight have done 
so under an arrangement calling for a 6-hour 
day, thirty to thirty-six-hour week, 60 cent 
minimum wage and increases of 2 to 3 cents 
for packing and sawing. The agreements do 
not involve recognition of the union or the 
closed shop. 

At Bellingham, all shingle mills are down 
but Whatcom Falls is scheduled to start Mon- 
day under an agreement with the union. At 
Anacortes, three shingle mills are running, and 
the mill at Clear Lake is also manufacturing 
shingles. At Marysville, only the Edgewater 
mill is producing shingles. At Everett, all 
mills are down, but late reports, unconfirmed at 
this writing, state that three have capitulated to 
union demands. In Seattle, the Wayland mill 
and Motor Mill are the only ones making shin- 
gles—the Seattle Cedar Lumber Co. limiting 
operations to cedar lumber. Tacoma shingle 
mills are down, and so are those in the Grays 
Harbor area, but one or two mills are running 
in Olympia. It is understood the two mills 
operated by Paul Smith, one at Mineral and 
one in Tacoma, which have been down all 
through the strike, are to resume. 


Tacoma Strike Ended by Union 


Agreement 


Tacoma, WaAsH., Aug. 10.—With more than 
three thousand sawmill employees back at work, 
conditions in Tacoma’s lumber mills and wood- 
working plants were “virtually normal” at the 
close of business last night. Few plants were 
operating today, because they had completed 
their working schedules earlier in the week, 
and, in common with customary practice, they 
were shut down Saturday. 

Night shifts were at work at many of the 
plants earlier in the week, as they sought to 
catch up on accumulated business. 

Absorbing of additional union men back into 
the plants, as agreed upon in the strike settle- 
ment, will be resumed Monday when all plants 
will again operate. Both operators and em- 
ployees believe that the coming week will see 
operations in lumber mills here back to normal. 

The agreement provides that every effort will 
be made to absorb within thirty days of the 
strike termination, former employees of the 
various mills affected by the strike. 

The strike settlement agreement in full 
follows: 

To all employes and 

To Whom It May Concern: 

In the interests of peace and harmony and 
in order to bring to an end the long drawn- 
out lumber strike, we offer the following 
settlement: 

1. We will pay fifty cents (50 cents) per 
hour basic wage, and adjustments in the 
higher brackets. 

2. Forty-hour weeks and eight-hour day. 
Legal holidays will be Thanksgiving, Christ- 
mas, Fourth of July, Labor Day, Memorial 
Day, New Years, and Sundays. 

As a general overtime rule, rate and one- 
half will be paid on prqduction work over 
eight hours in any one day, and over 40 hours 
in any one week; the same also applies to 
Sundays and holidays. 

This does not apply to dryer feeder, off- 
bearers, maintenance men, watchmen, fire- 
men, or other work necessary in emergencies 
to prepare or maintain the plant for con- 
tinuous operation and production. 

Exceptions to the above, in special cases, 
will be by agreement between committees 
and management. 

3. There shall be no discrimination by the 
management toward employes, or by any of 
the employes towards each other. 

4. All old men shall be re-employed as far 
as possible. Preference on jobs now open or 
any new jobs shall be given to former em- 
ployees. To the best of our belief we feel 
that jobs will be open for all former em- 
ployees within 30 days’ time and that the 
majority will be re-employed within a week. 

5. We will recognize a committee com- 
posed of and elected by employees who are 
members of a new local, which will be com- 
posed of employees of the company, to be 
officially chartered by the United Brother- 
hood of Carpenters & Joiners of America for 
collective bargaining purposes for their mem- 
ber employees. Likewise, we will recognize 
committees of our employees, whether they 
are representing organized groups or only 
themselves. It is agreed that members of 
committees representing the employees in 

negotiations with the company shall be 
American citizens. 

6. Committees and management pledge 
themselves to sincere effort for proper ad- 
justment of all questions of mutual interest. 
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Legislation Seriously Affecting Wholesalers 


\ttention of wholesalers of lumber throughout 
the country is being directed by Secretary W. 
W. Schupner, of the National-American Whole- 
sale Lumber Association, New York City, to 
the possibly disastrous effects that may follow 
enactment of legislation now before Congress. 
This legislation is included in identical bills in- 
troduced in the Senate and the House, S-3154 
by Senator Robinson, and H.R.-8442 by Con- 
gressman Patman. While these bills apparently 
are introduced for the purpose of curbing chain 
store competition, their proponents seem to have 
entirely overlooked the injury that may result 
to the members of an important branch of the 
lumber industry. Commenting on this proposed 
legislation, Mr. Schupner said: 


Margin Must Vary with Service 


The bills appear to repeal that part of the 
Clayton Act which permits discrimination in 
prices in the same or different communities 
made in good faith to meet competition. They 
would prohibit one from meeting competition 
by selling in one city at a lower price than 
in another city, assuming the costs to be the 
same for both places. In the lumber indus- 
try, for good and sufficient reasons, it has 
been customary and necessary to meet com- 
petition in a manner which the above bills 
would prohibit and, if our interpretation is 
correct, we protest against their enactment, 


In a letter sent to members of the Senate and 
House committees on judiciary, entering a pro- 
test against this legislation “on behalf of 300 
wholesale lumber distributors located throughout 
the country with a large capital investment and 
employing thousands of men and women,” Mr. 
Schupner makes this further comment: 

In the lumber industry, most manufactur- 
ers distribute through wholesalers because 
they find that practice more efficient and 
economical than putting their own sales 
forces in the field. These wholesalers per- 
form varying services for different mills, 
depending upon the extent of the exclusive- 
ness of their sales representation. Because 
of the variation in methods or service, re- 
sulting in differences in cost of delivery, 
some wholesalers receive a higher differen- 
tial than others. We interpret these bills to 
mean that wholesalers may be allowed price 
differentials, but it is not clear to us whether 
the same differential must be allowed re- 
gardless of the difference in the character of 
methods or service. If these bills are in- 
tended to prevent such consideration, we pro- 
test against their enactment. 


Lumber Sales Unit Is Carload 


We are informed that an amendment has 
been proposed to Sec. 2(a) reading: “Pro- 
vided, however, that the foregoing shall not 
be construed to permit differentials based on 
difference in quantities greater than carload 
lots.” This proposed amendment entirely 
overlooks recognized practices in the lumber 
industry where, in the manufacturing and 
wholesale branches, the unit of sales is the 
carload just as the unit with other commodi- 
ties is the package. It is common practice 
for wholesalers to deal in quantities of more 
than a carload and a large part of the busi- 
ness is in cargo or boatload lots. The pro- 
posed amendment would prohibit wholesalers 
from receiving price differentials on such 
quantities—that is, larger than carload lots. 
Obviously, this is a gross discrimination and 
unfair, and will operate to wreck distribu- 
tion methods in the lumber industry which 
have been recognized as necessary for the 
efficient and economical distribution of lum- 


ber. 
Small Mills Need the Wholesaler 


J. N. Woollett, president of the Aberdeen 
Lumber Co., Chicago, has addressed a letter of 
protest to members of the Senate and House 
committees, in which he says: 

teferring to bill HR-8442, introduced by 
Congressman Patman, particularly the pro- 
posed amendment which would restrict price 
differentials to carloads. The bill appears to 
repeal that part of the Clayton Act which 
permits discrimination in prices in the same 


or different communities made in good faith tured lumber is distributed by the w 
to meet competition. If this legislation is lumber dealer to a vast number of 
passed and becomes a law, it would seriously lumber consumers who use diffe 
disturb long established customs in the lum- thicknesses and kinds of wood, which dist 
ber industry. bution demands a highly specialized aavetee 
Approximately 60 percent of all lumber requiring a lifetime of study and effort : 


holesale 
different 
rent grades 


manufactured is produced by sawmill opera- efficiently perform. 

tors who have insufficient knowledge of the The enactment of this bill would interfer 
consuming markets and finances to operate with and obstruct the free operation of the 
their own sales force. A large proportion law of supply and demand. It would m “ 
of the sawmills require special service such rially affect the sale of lumber to the hence 
as cash advances, inspection at shipping of substitutes; restrict the service of _ 
point, movement of their lumber in cargo, lumber wholesalers in this necessary servi : 
carload and mixed carload lots, and there- and deny them a reasonable and neesieae 
fore making it impractical and impossible margin of profit. 7 
eed : them to intelligently sell their own It would completely upset the practices of 
umber. 


Several generations in the lumber industry 
Approximately 60 percent of manufac- and is obviously gross discrimination against 
st 














THE OLD LIGHT "Homes ead ERECTED 1640 JMIAMI, ARIZONA, 


July 25, 1935 


Editor of American Lumberman, 
Chicago, Ill. 


In looking over your July issue of 1935 of your wonderful paper 
which has been in existence for 62 years I notice in your obituary record of 
28 deaths, 26 of which you give a record of their age at death making the average 
age of 61 4/13 yearse 


I have been reading the American Lumberman for fifty-seven years, am 
past 78 years old and been almost continuously in the retail lumber business for 
57 years, 


Am congratulating myself in having rounded out so many years, am still 
going fairly good and expect to play with the old boat for at least 22 and 
possibly 27 years more. 


If you are still printing the American Lumberman I expect to read all 
of the good things which you may write about in the future. I am trying to keep 
up with the times but confess that all of these new deals and the different methods 
of handling the retail end of the lumber business has got one guessing whether or 
not the old way of a competitive business is not better than the new fangled ideas 
of a lot of the younger generation. 


You know and I know we used to show a good profit under the competitive 
way whereas at the present time we are having mighty hard work keeping out of the 
rede 


However these things go in cycles and being of an optimistic nature I 
believe that the time is not far distant until the retail lumber merchant will be 
back dictating terms and policies of his own business and that he will be able to 
say, We are running our business, hands off. I do not believe that the Government 
should butt into private business especially that of building homes unless said 
private business was being conducted dishonestly and unfair to the public at 
largee I do believe that the Home Owners bill which was passed by the present 
Legislature was one of the best strokes the Administration has made so far in the 
way of recovery and one that was very much needed and will be appreciated by all 
good American home loving peoplee It looks to me like we were drifting away 
from home life. 


I can not understand how any “merican can expect our country to grow 
richer in wealth, education and prosper unless they become the owners of their own 
homes. Home is the greatest foundation for a good government, good principles 
and religious training; every good thought originates in the home. 


Yours for a better American home for with it comes a better government, 
better principles and a better nation. 


Sincerely ymrs, 








fib O kaght 
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the manufacturer of lumber, the wholesale 
Jumber distributing agency, and the ultimate 
consuming buyer—all three of whom would 
pe seriously damaged, and there would 
quickly develop the utmost of confusion in 
the distribution of one of the most important 
industries of the United States. 

We respectfully but vigorously protest 
against the enactment of the proposed 
amendment and against the bill as a whole. 








Texas Centennial Exposition to 
Be Tribute to Lumber 
Industry in State 


DaLLAs, TEX., Aug. 12.—When the Texas 
Centennial Exposition opens here next June 6, 
visitors will find that a large part of the mate- 
rials used in the fifty buildings on the 200-acre 
site will be of lumber, a fitting tribute to the 
part the lumber industry has played in the 
development of the Southwest. The fair will 
observe the 100th anniversary of Texas’ inde- 
pendence, and the exhibits will show the prog- 
ress made from the pioneers’ log cabins te 
the fine residences of today. 

A model home built entirely of wood will 
be one of the main lumber exhibits. An im- 
portant feature of this display will be the 
telling of the story of the lumber industry’s de- 
velopment in the State and the Southwest, 
where it has consistently held its position as a 
major source of wealth for many years. The 
many advantages of using lumber in modern 
construction and its long life will be stressed. 
Mount Vernon, the old home of George Wash- 
ington, is considered an outstanding example 
of the durability of lumber. An effort will be 
made to secure some reproductions of old 
homes for the lumber display. Another part of 
this exhibit will be a showing of countless other 
uses of wood aside from construction, by which 
its wide utility will be evidenced. Built-in 
jurniture, lawn chairs and other home acces- 
sories will be displayed. 

In the Home Planning Hall, center of the 
model homes department, will be an exhibit 
depicting the progress of the lumber industry 


in Texas. Methods by which pioneers used 
the virgin forests, cutting and trimming 
their own timber to construct their houses, 


shelters for their precious supplies, stockades 
and finally villages will be shown. This hall 
will be surrounded by model homes built in 
some cases entirely of cypress, pine or other 
kinds of wood. Each dwelling will be on a 
separate plot containing 10,000 square feet and 
individually landscaped. 

The exposition here is termed a monument 
to construction, which will involve using large 
quantities of lumber growing in the State. The 
wood will be utilized in putting up frame 
buildings, and also in structures of other mate- 
rials. Among the permanent buildings to be 


erected on the exposition grounds are: Texas 
Hall of State, transportation, general exhibits, 
livestock, fine arts museum, natural history 


museum, and dormitories, band pavilion, emer- 
gency hospital, restaurants and many other 
types of buildings for which expenditures will 
Tun into several million dollars. About $100,- 
000 worth of fencing, gates, and entranceway 
material will be erected. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
Tevenue freight loadings for the two weeks 
ended Aug. 3, 1935, totaled 1,193,545 cars as 
tollows: Forest products, 57,926 cars (an in- 
Crease of 2,886 cars above the amount for the 
two weeks ended July 20); coal, 194,926 cars; 
coke, 9,758 cars; ore, 67,017 cars; livestock, 
19,200 cars; grain, 75,081 cars; merchandise, 
315,255 cars, and miscellaneous, 454,382 cars. 


The total loadings for the two weeks ended 


ite. 3 show an increase of 33,691 cars above 


€ amount for the two weeks ended July 20. 
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CAMPAIGN BEGUN TO 


Sell More and Better Lumber 


Commission Salesmen Urged to Restore For- 
mer Prestige for Product Among Buying Public 


By TOM LEAKE 

CLEVELAND HEIGHTS, Oun1o, Aug. 12.—The 
members of the National Association of Com- 
mission Lumber Salesmen, with headquarters 
here, have joined hands in a campaign to re- 
store wood to the exalted position it formerly 
held. The lumbermen view lumber as a God- 
given asset that can not be duplicated by man, 
money nor machine. They are convinced that 
waiting and hoping won't bring wood back to 
the fore, but that a more thorough application 
of modern knowledge of the product will achieve 
the goal of convincing the buying public of 
its merits. The accomplishment of this feat 
will depend in a large measure, the association 
members feel, upon the close co-operation of 
the lumber manufacturer. The commission 
salesman is termed the direct connecting link 
between the buyer and seller, and is regarded 
as being very important since he is responsible 
for the purchasing of the right lumber for the 
right purpose. 

The improper use of 
wood is regarded as one 
of the things which has 
given the lumber indus- 
try a “black eye” in nu- 
merous cases. Some er- 
rors in use were due to 
a lack of thorough 





W. E. MORGAN, 
Columbus, Ohio; 
President National 
Association of Com- 
mission Lumber 
Salesmen 





knowledge of the prod- 
uct. The commission 
salesman realizes that 
for his own preservation, 
and that of the indus- 
try, this situation must 
not be allowed to exist. 
The members of the as- 
sociation feel that misunderstanding is the root 
of most of the industry’s troubles, and that the 
commission man, who is in direct contact at all 
times with both buyer and seller, is in a posi- 
tion to bring them together and create a better 
understanding, 

The big problem of the various branches of 
the lumber business is to sell more lumber. It 
is well known how the product is made, but what 
to do with it after manufacture is the worry of 
the association members today. There are three 
parties concerned in the case: the manufacturer, 
buyer, and the user. The National Association 
of Commission Lumber Salesmen is ready and 
willing to exert every effort in a nation-wide 
movement not only to sell more wood but better 
lumber. With this idea in mind, and sensing 
the responsible position they occupy, the mem- 
bers of the association have adopted the follow- 
ing code of ethics: 

(a) Since the commission salesman occu- 
pies a relation to the shipper similar to that 
of the salaried salesman, receiving a commis- 
sion in lieu of a salary and expenses, our 
first duty is to our shippers, our second duty 
to our customers, and our obligation in all 
transactions is to see that at no time does 
the one take advantage of the other. 

(b) We believe in the principle of arbi- 
tration and agree to submit to a board of 
arbitration all disputes between members, 
and between members and non-members in 





any other branch of the lumber industry, 
and we agree to abide by the decision of 
such board of arbitration. 


(c) Members shall not wilfully misrepre- 
sent stocks or other conditions involving any 
sale or quotation in any way. 

(d) Members shall not knowingly send 
inquiries or submit offers to the contractual 
sources of supply of a competitor. 

(e) Members shall not send orders to 
shippers that are not bonafide orders. 

(f) Members shall notify’ buyer or seller 
immediately of any necessary change in an 


order, and shall notify the buyer without 
delay of inability to place an order or re- 
jection of order by shipper. 


seller 
con- 


(zg) Members shall notify buyer or 
immediately of any misunderstanding 
cerning a transaction, 

(h) Members shall confirm all verbal quo- 
tations promptly in writing, preferably with 
copy to the sales connection, and shall mail 


promptly their acknowledgment of verbal 
orders. 
(i) Members shall attend to the adjust- 


ment of claims. when so authorized by the 
shipper, with all possible diligence; but shall 
make no definite settlement of claims unless 
expressly authorized by the shipper. 

(j) Each member shall report promptly 
to the secretary any violation of trade ethics 
affecting the commissior salesman which 
may come to his attention. 

(k) Members shall not split 
with buyer or seller. 

(1) Notice of resignation must be made 
in writing prior to the annual or semi-annual 
period, and can only be accepted when dues 


commissions 


are fully paid, except in case of death or 
total disability, when dues shall automati- 
cally cease. 

(m) This code of ethics is designed to 


cultivate true friendship, confidence and co- 
operation between persons in the lumber and 
timber products industry. 


With further interest toward improving the 
existing relations between buyer and seller, 
the National Association of Commission Lum- 
ber Salesmen has adopted the following resolu- 
tion: 

Adequate Sales Information Asked 


WHEREAS, It was clearly brought out at 
the Detroit national sales congress that one 
of the major causes of erratic and unstable 
prices, confusion and lack of confidence by 
the trade, is the failure to furnish to com- 
mission salesmen adequate, frequent and 
current sales information, and, further, be- 
cause this lack of complete sales information 
has brought about the custom in certain 
quarters of issuing so-called “want lists,” 
which are commonly acknowledged to exert 
an unhealthy effect on the stability of the 
lumber and timber industry, therefore be it 


Resolved, That all regional manufacturing 
associations be requested to co-operate with 
the National Association of Commission Lum- 
ber Salesmen in an effort to acquaint all 
producers and shippers of lumber and timber 
products with the value to them, the sales- 
men and the lumber industry, of furnishing 
to all commission salesmen at frequent pe- 
riods, complete, accurate and current price 
and stock information. 





OF AN original forest area of 31% million 
acres in Minnesota, there remains today only 
19%4 million acres, much of which is classified 
as “forest” for lack of a better name. Actually, 
21 percent of it has no tree growth, and 38 
percent is occupied only by aspen and scrub 
oak. Only 41 percent retains any semblance to 
the original types. 











Utica, N. Y., began long ago 
to organize building finance for 
house owners. This department 
has carried several accounts of 
the famous  second-mortgage 
company which for many years 
has offered the service for com- 
pleting the job after the usual 
first-mortgage loan had been se- 
cured. It operated on the gen- 
eral theory that banks or capi- 
talists would be willing to make 
the first loan; but that, since 
they would not have much first- 
hand knowledge about the risk, 
they’d want to keep their risk 
comparatively low—down to a 
point where the money would 
be reasonably safe whatever 
might happen. The second-mort- 
gage company carried on from 
there, and by careful investi- 
gation it would make additional 
loans, partly on the security of 
the property and partly on the 
moral quality of the borrower. 
The interest rate was reason- 
able, considering the extra risk, 
and the company has long been 
an active factor in facilitating 
local building. 

One of the important services 
rendered by the company and 


AMERICAN 


the dealers interested in it was 
a careful survey of houses avail- 
able in the city. This survey 
was kept up to date, and the 
lending policies of the company 
were based upon these findings. 
If more than the normal per- 





R. C. Kincaid, of G. P. Gibson & 
Son, Utica. He specializes in whole- 
sale sales of millwork 





centage of vacant houses 
showed up, loans became more 
cautious and hard to get. It 
would be difficult to overesti- 
mate the value of this survey 
in the earlier years before the 
depression. As a rule, no such 
co-ordinated information is avail- 
able; at least not in any such 
complete degree. Many towns 
went into the depression with 
a large excess of houses; often 
without really knowing it. It 
often happened that one owner 
of rental properties had been 
able to keep his houses filled, 
and he would have the impres- 
sion that there was either a 
shortage or at least no excess. 
3ut other rental owners might 
have a third of their units va- 
cant, and, because there was no 
pooling of information, no one 
would have much idea of gen- 
eral conditions. 

This did not happen in Utica, 
and for many years the city’s 
housing was kept at a reason- 
able level; neither scarcity nor 
excess. The value of this method 
in maintaining the real estate 
market is obvious. 

We were told that Utica has 
a shortage of houses now; that 
many families are doubled up. 
But naturally the last few years 
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have introduced some new fac- 
tors into the local situation. 
There is plenty of money to be 
loaned now; both local funds 
and, of course, Federal money. 
The fact that house building has 
not gotten any large start was 
credited by our informants to a 
factor which is not at all local 
in nature. This is a measure 
of uncertainty about the future 
of general industry and com- 
merce. R. C. Kincaid, of G. P. 
Gibson & Son, said the city 
would have a tremendous build- 
ing program on the go if the 
industrial workers who are ac- 
tually employed could be reason- 
ably sure of their jobs for a 
period of years. There is no 
special insecurity in Utica; no 
more, at least, than can be 
found in any industrial city any- 
where. Perhaps the real estate 
surveys of many years’ stand- 
ing have educated the Uticans 
somewhat more in looking 


haps that’s the reason we hear 
so much discussion of national 
politics and policies. The Realm 
naturally isn’t a political eo}. 
umn; but it isn’t partisan poli- 
tics to mention this univerga] 
interest in security. Our friends 
differ a good deal in the* meth. 
ods they would take to achieve 
it. Supporters of the Adminis. 
tration say it is being reached. 


Opponents say it is being 
driven farther away. But they 
all agree that if and when it 


comes, the lumber industry is 
going to have tremendous mar. 
kets dumped into its lap. Loan 
money is available, and people 
want homes. When they feel 
safe about going into debt, resi- 





At the downtown store of Denton & 
Waterbury, Utica, N. Y., the big line 
is paint. The company’s displays have 
room to breathe—and tell their story. 
The main yard is in the suburb of 
Whitesboro, a few miles out 





ahead; but we surmise that 
local dealers really wouldn’t 
want to break down that care 
and conservatism. It has served 
them well in former years, and 
we imagine they’d rather re- 
cover slowly than to let loose 
a storm of speculative building. 


INTEREST IN SECURITY 
OF JOBS 


Of course this kind of caution 
appears everywhere, and the de- 
partment has heard of it over 
and over on this little trip. Per- 





Handsome office of Chas. C. Kellogg 
& Sons Co., Utica, N. Y. The com- 
pany has generations of experience 
behind it. Recently it added air con- 
ditioning to its line 


dential building will quickly 
gather momentum. 
Mr. Kincaid stated that the 


Mohawk Valley was doing much 
repair work, but was quiet in 
the field of new construction. 
The same has been told us about 
the Hudson Valley. In several 
cities along the Hudson we were 
told that building continued for 
quite a while after the depres 
sion appeared. Public buildings 
and private residences were 
started, or at least planned, be 
fore bad times came, and were 
completed. Several dealers said 
that perhaps this meant it would 
take a little longer for the it 
dustry to get going again, since 
this continued building took uP 
some of the slack. Pressure for 
new houses is not quite so great. 














august 1 


Ne 


We ven 
will be ! 
confiden 
has bee! 
the con! 
31, for 
Local ¢ 
little d 
expect 


SIGNS 
MARKI 

As a 
many § 
ing a ¢ 





ing. 
dle w 
and tl 
field. 
with 
and ; 
shipn 
ily ar 
part | 
hous¢ 
must 
needs 
Jus 
famo 
Kelle 
with 
behi1 
tion 
sales 
place 
L. M 
betw 
poin 

had 
cond 
serv 
July 
enol 
larit 
care 
Moe 
gre: 
line 





e hear 
ational 
Realm 
al col- 
N poli- 
iversal 
friends 
*meth- 
ichieve 
lminis- 
2>ached. 
being 
t they 
hen it 
stry is 
S$ mar- 

Loan 
people 
Y feel 
t, resi- 
enton & 
big line 
ays have 
ir story. 
purb of 


out 


lepres- 
ildings 

were 
ed, be- 
| were 
rs said 
would 
he in- 
, since 
ok up 
ure for 
great. 





August 17, 1935 


AMERICAN 
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New York State Dealers Carry On 


VALUE OF KNOWING THE STATE OF THE HOUSE MARKET 
—A POWERFUL COMPANY ADDS AIR CONDITIONING— 
A COMPANY THAT LEARNT HOW TO DISPLAY GOODS 


We venture to doubt if there 
will be much delay, once general 
confidence reappears; for there 
has been time enough, even with 
the continuance of building into 
21, for the need to accumulate. 
Local conditions may make a 
little difference, but we don't 
expect much difference. 


SIGNS OF RECOVERED 
MARKETS 

As a matter of fact a good 
many signs are already indicat- 
ing a distinct increase in build- 


in a city, every house owner 
who does not have it will feel 
that he is living practically in 
the log-cabin era. Every hot 
summer will do for air condi- 
tioning what every cold winter 
did a generation ago to intro- 
duce central heating. 

Denton & Waterbury have 
their lumber yard in Whitesboro, 
a suburb a few miles out of 
Utica. But they maintain an at- 
tractive sales display and store 
on a down-town Utica street. 


The company has had such a 
store for many years; 


but the 





Shed for storing western wood—Phil- 
lip Thomas’ Sons Co., Utica 





ing. G. P. Gibson & Son han- 
dle wholesale sales in millwork, 
and that is Mr. Kincaid’s special 
field. He has many contacts 
with millwork manufacturers, 
and says that their sales and 
shipments are increasing stead- 
ily and rapidly. A considerable 
part of this increase represents 
house building; so prospects 
must be discovering that much 
needed confidence. 

Just across the street is the 
famous plant of the Chas. C. 
Kellogg & Sons Co., a concern 
with generations of experience 
behind it. It is a big organiza- 
tion with a handsome office and 
sales building, and it was a busy 
place when we called. Alfred 
L. Moeller, whom we saw briefly 
between two of his crowding ap- 
pointments, told us the company 
had added General Electric air 
conditioning to its line. This 
Service was added the first of 
July and had not had time 
enough to demonstrate its popu- 


larity. But it was added after 
careful investigation, and Mr. 


Moeller believes it will be a 
great and a continuing sales 
line. Once its use is established 


present location was the result, 
so to speak, of accident. These 
dealers do a_- considerable 
amount of financing and found 
it advisable to take over this 
building. One room is rented 
out, and two others, connected 
by an archway, are used for the 
company’s own display and sales 
offices. It is a handsome place, 
planned evidently with much 
care and skill. Perhaps the big 
line is paint, an item that is 
proving to be a best seller this 
year. No hardware is handled. 
The city has many hardware 
stores, and from long habit the 
lumbermen and hardware deal- 
ers co-operate. Each helps 
along the others’ sales, and for 
this reason it has never seemed 
wise for lumbermen to enter 
that competitive field. 


SKILL IN PLACING 
DISPLAYS 


Much Curtis woodwork is on 
display; sash, frames, cabinets 
and so on. The displays are 
well placed, giving the appear- 
ance of order and spaciousness. 
Some of our friends make use 





Office and display of Newburgh Lum- 
ber Co., at Newburgh, N. Y. 


of their floor display space to 
carry much reserve stock, and 
they make the mistake of crowd- 
ing things together so much that 
no item can be seen as a sepa- 
rate unit. Not the least useful 
skill in arranging displays is 





Newburgh Lumber Co.'s display of 
Curtis house plans 





that of making every item stand 
out. A messy floor is like an 
overcrowded display ad in a 
newspaper. The prospect gives 
one glance, gets the impression 
of a cluttered second-hand store 
and passes on. 

This company has a salesman 
working out from the store, full 
time. N. W. Denton gave us an 
account which seems to be typi- 
cal. At least we hear it fre- 
quently. He said that the work 
which used to be done by car- 
penters and contractors in lin- 
ing up and preparing for a job 
is now largely done by the sales- 
man. This does not involve 
merely the original contacting of 
the prospect, though the com- 
pany does much of that. But 
the carpenter will come in with 
a job which he has contacted 
and ask the salesman to go out 
and “help measure it up.” This 
means that the salesman will 
not only help measure the pro- 
posed repair work, but that he 
will also make what scaied draw- 
ings are necessary, take off the 
material bill, indicate the needed 
finish, estimate the labor costs 
and the nails and do all the 
other similar preliminaries. In 
short, the contracting skill is 
now in the hands of the mate- 
rial dealer and not in the hands 
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of the mechanic. We don’t quite 
know what this means. Perhaps 
the building mechanics of these 
later years don’t go through any 
such apprenticeship as produced 
the old-timers. Perhaps they 
feel they can’t afford mistakes 
in these days. Mr. Denton 
doesn’t object to offering this 
service, for it gives him a chance 
to see that estimates are ac- 
curate, and it adds a new string 
to the merchandising bow. If it 
is the dealer and not the me- 
chanic who answers the cus- 
tomer’s questions, that will help 
educate the customer to come 
to the dealer in the first in- 
stance. It is a part of the yard 
service which seems to be in- 
creasing in quantity. We find 
it in too widely scattered places 
for it to be accidental. 


ALONG THE MOHAWK 
AND THE HUDSON 


Just before Saturday closing 
time we dropped in at the yard 
of the C. R. Snell & Sons 
Co., at Herkimer. This is one 
of a series of industrial towns 














along the Mohawk, and this par- 
ticular town bears the name of 


stout old Nicholas Herkimer, 
who lost his life at the head of 
his Tryon County militia at the 
Battle of Oriskany, back in the 
Revolution. If you’re interested 
in early history, you can find 
quantities of it in this great 
valley. This was Iroquois coun- 
try up to the time of the Revo- 
lution, and Sir William John- 
son, who held these terrible 
fighters to the English side dur- 
ing the French and Indian War, 
lived a short distance east of 
this point. Indian place names 
are common throughout central 
New York. 


Earl Pettengill, of the Snell 
company, told us that repair 
and remodeling were’ going 


along, that there was plenty of 
building money but that, as 
usual, new houses are waiting 
until jobs prove to be reliable. 

Turning the corner into the 
great Hudson Valley, where In- 
dian names give place to Dutch, 
we stopped at Kingston, N. Y., 
and called at the yard of the 
Kingston Lumber Corp. This 
company maintains a paint sales 
department; but M. Samter, the 
manager, stated that he did not 
find it advisable to push this 
line with much vigor. In this 
case there are many paint stores 
in the city, and their goodwill 


is rather valuable. Then, too, 
Mr. Samter admitted that a 


paint business can be promoted 
in these eastern cities only if 
the store is in the retail center 
of town. His yard is just a 
little to one side, and it seems 
impossible to induce customers 
to walk a few extra blocks out 
of their way. 

Kingston is on the west bank 
of the Hudson, perhaps two- 
thirds of the way up from New 
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LEFT — Millwork 

in the front dis- 

play window of 

Newburgh Lum- 
ber Co. 





RIGHT — Four 
corner cupboards 
set back to back 
are part of New- 
burgh Lumber 
Co.'s display 





York to Albany. It is something 
of an industrial town, rather 
specializing in shirts. There is 
said to be a great amount of 
employment for women. 

Mr. Samter stated that things 
were going on pretty well. His 
company is in the black and 
has been all through the depres- 
sion. But he added that during 
the recent years the margin of 
retail operation everywhere has 
been narrow. This company 
happens to be well financed, 
with all the advantages which 
such a condition brings. Mr. 
Samter admitted that the added 
burdens of financing difficulties 
might have brought the margin 
to the vanishing point. 

The Island Dock Lumber Co. 
operates two yards; one down 
on the river among a forest of 
boats, and the other uptown. 


A SPLENDID RETAIL 
PLANT 


The Newburgh Lumber Co., 
Newburgh, N. Y., has a hand- 
some yard that was featured 
some little time ago in this jour- 
nal. C. M. Dimmick told us his 
company made something of a 
specialty of hardwood flooring 
and has built a big storage room 
on the second floor; a room that 
is completely insulated and that 
is equipped with heat that can 
be used in the rare seasons 
when it is needed. Quite a num- 
ber of floor-layers make every 
effort to persuade customers to 
use this flooring; saying they 
know it will produce a job of 
lasting satisfaction. This com- 
pany has an extensive line of 
displays, largely centering 


around Curtis millwork. It is 
featuring the Curtis house plans, 
designed with the right equip- 
ment to go with them. The chief 











LUMBERMAN 

















difficulty with house building, 
Mr. Dimmick says, lies in the 
high level of mechanics’ wages. 
It’s possible to get a carpenter 
to do a repair job on contract 
that will yield him five or six 
dollars a day; but a job that 
takes a gang of men has to be 
figured at union wages. Of 


He Sold 


Superior, Wis., Aug. 12.—An 
old 10-apartment stone-veneered 
building in this city, condemned 
for rental purposes, was produc- 
ing no revenue, although the 
owner lived in one apartment. 
Down the street a little way is 
the Cheever-Tomlinson Lumber 
Co.’s yard. Passing the building 
daily Mr. Cheever figured out a 
way to restore the property to 
income production; namely, to 
tear off the stone, on just one 
section, and re-cover it with 
stained shingles, as a sample of 
what might be done. Accom- 
panying photograph shows (at 
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course everyone knows why 
unions are trying to keep up the 
wage level; once they yield, jt 
may take years even of goog 
times to get them back. But at 
the moment we _ hear many 
stories of deferred building phe. 
cause owners feel they can't 
afford these labor costs. 

Mr. Dimmick says there jg 
plenty of loan money and that 
Title I is helping out. This city 
is a manufacturing point, with a 
widely diversified list of indus. 
tries. Dupont has a plant mak. 
ing fabrics; there are silk mills, 
lawnmower plants and a score 
of other lines. This is one of 
the outstanding lumber plants 
we've seen on the trip; splen- 
didly operated and maintained, 

The Cameron Lumber Co. of 
Newburgh, does some retailing; 
but about nine-tenths of its busi- 
ness is wholesale. The year has 
started off pretty well, and de- 
spite some ups and _ downs, 
trade was ahead of the similar 
months of last year. We did 
not hear flattering reports of 


the FHA in this office, and part” 


of the trouble assigned here, as 
elsewhere, is the unwillingness 
of good credit risks to go into 
debt just now. They’re waiting 
to read the signs again. As soon 
as they feel reasonably secure 
they'll borrow the money and 
get busy. 


the Job! 


right) the section thus treated. 
The city building authority has 
approved the job, so the entire 
building is to be refinished in 
same way, resulting in a nice 
piece of business for the above 
company. And the owner is 
grateful for the _ suggestion 
which led to restoration of his 
building to the rental produc- 
ing class. This striking exam- 
ple of practical salesmanship 
was personally observed by an 
AMERICAN LUMBERMAN staff rep- 
resentative on a recent visit to 
above city. It pays to keep one’s 
eyes open—then act! 





At right is seen the section first covered with stained shingles 
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(Continued from front page) 
ganized, etc., if this great opportunity for 
making the coming generation “lumber- 
minded” and “construction-minded” is to be 
utilized. Where are the carpenters of to- 
morrow coming from, if not from the boys 
of today? Most skilled workmen in the 
building trades are approaching, if not al- 
ready past, fifty years of age right now; 
and during the last few years few or no 
apprentices have been trained to take their 
places. Carpenters, be it remembered, are 
good friends of lumber, and no industry can 
have too many friends. They can not be 
made ina day. These boys, learning the use 
of tools at the pre-apprentice age, and be- 


Oregon 4-H 


The 4-H building construction project is prov- 
ing immensely effective among high school and 
juior high school boys of Oregon in awak- 
ening a greater appreciation of the importance 
of well constructed, comfortable and conven- 
ient buildings as a prime essential to a good 
jarming enterprise. It has given the boys a 
practical working knowledge of the properties 
and uses of building materials, of the value of 
eood materials, and of their selection and 
proper handling to produce the best results. 

The first 4-H builders club was organized at 
Hayesville, Ore., in 1934, an¢c there are now 
11 clubs in various parts of the State. Many 
other groups of boys in Oregon are anxious 
to take up the work, and clubs will be started 
jor them as soon as funds are available. As 
they have observed the results in Oregon, 
other States are asking for information and as- 
sistance in organizing the project. 

The Oregon enterprise has been developed 
under the joint auspices of O. G. Hughson, 
feldman for the Oregon State Building Con- 
gress, and the State 4-H Club department, of 
which H. C. Seymour is chief. Mr. Hughson 
personally supervises each club from its or- 
ganization until the work is well under way. 

Plans for the various kinds of farm buildings 
were worked out for the club members with- 
out charge by several well-known architects, 
and submitted to various departments of the 
Oregon State college for approval. A. E. Doyle 
and associates, of Portland, designed a milk 
house; Carl Linde, Portland, a trussed-roof 
barn; Harold Doty, Portland, an eight-room 
farm house, and L. E. Bartholomew, Salem, a 
hog house and a poultry house. Blue-print 
copies were prepared by the State club depart- 
ment for distribution to the club members. 

The buildings are constructed by the club 
boys on 1- and 2-inch scales, complete to the 
last detail, and each an exact miniature, in- 
side and out, of the real building. Lumber and 
other materials have so far been furnished the 
clubs by their various local firms, and the use 
of power saws with which to cut out lumber 
has been donated by A. C. Barbo, Portland. 
For safety’s sake only high-school boys are al- 
lowed to operate the power saws themselves. 
The local leader does this in the case of the 
Junior high school clubs. Everything needed, 
even to the tiny red cedar shingles, is specially 
cut tor use on these miniature buildings. 

This project differs from other Oregon club 
Projects in that members of each club work 
together as a “crew” on the same buildings at 
the same time, instead of each boy doing his 
own project at home. For workshops the 
young builders utilize whatever space they can 
obtain. 

At Hillsboro, for instance, the 4-H_ builders’ 
Project is part of the work of the manual arts 
department and is carried on in the gymna- 
sium workshops. The Santa Clara club has 
renovated a deserted poultry house for a work- 
shop. The Condon club has a corner in the 
basement of an office building, and the Keizer 
Club has a corner in the boiler room at the 
school house. The Hayesville boys have space 
ma filling station; so small, however, that 
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coming “bitten with the building bug” 
should eventually provide many carpenters 
and other woodworkers that will be sorely 
needed within the next decade. : 

Reacting to the initial presentation of this 
proposal by the AMERICAN LUMBERMAN, a con- 
siderable number of lumbermen have ex- 
pressed themselves as strongly in favor of 
the idea. As many of these expressions as 
available space will accommodate are quoted 
herewith, as follows: 


Atrrep D. COoLtier, president Swan Lake 
Moulding Co., Klamath Falls, Ore.: I am 
heartily in favor of this movement and will be 
glad to co-operate. Our local architect, 
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Howard R. Perrin, has offered to make the 
necessary plans and blueprints, and we have 
offered to supply the necessary materials in co- 
operation with local retail yards. . . If the build- 
ing of these miniature structures could be made 
a club project we feel sure that it would be 
very worth while. (Further expression by Mr. 
Collier is quoted in box on page 38.) 


Macrice ALBpAUGH, Quincy Lumber Co., 
Quincy, Ohio: Concerning the 4-H club idea, 
| think it a splendid one, and will be exceed- 
ingly glad to take hold of it. We are located 
in the corner of Logan County and would prob- 
ably have to take this up with the clubs of 


(Continued on Page 38) 


Builders Doing Fine Work 


they are obliged te construct their buildings 
in two parts so they can get them out. 

The Chehalem Valley club has a workroom 
in the basement of the school house, and the 
Salem club uses a small wood shed. 

While one would expect it to be difficult to 
find men who have the training, the time and 
the interest to devote to the job of local leader 
for a club of this kind, it is surprising how 
willing busy men are to help out the young- 
sters of their communities in this way, Mr. 
Hughson says. Contractors, builders, carpen- 
ters, engineers, building material dealers, man- 
ual training instructors and high-school prin- 
cipals are among those who realize the great 
worth of this project and gladly give their 
time to act as leaders. One of these men drives 
five miles and back each Wednesday night, 
after his day’s work, to lead a club, and also 
furnishes most of the tools the boys use. 


Club Has Made Seven Buildings 


The Hillsboro club, the only one composed 
of senior high-school boys, has made the most 
progress to date, having completed seven build- 
ings, including the machine shop, the silo, barn, 
hog house, milk house, poultry house and farm 
home. The Turner club, which is not active at 
present for want of a workshop, has completed 
the hog house and poultry house. 

The State Street club, of Salem, has com- 
pleted the poultry house, and the Keizer club 
the milk house. The Santa Clara club has 
finished the milk house, poultry house and 
hog house, and has the dairy barn under way. 
The Chehalem Valley builders have finished 
the milk house, the Condon boys are working 
on the milk house during their summer vaca- 
tion, and the Hazel Green clubbers are build- 
ing the modern “bungalow” poultry house on 
a 2-inch scale. The Grass Valley club is fin- 
ishing the handicraft course which precedes 
actual building, and will start work on the farm 
buildings this fall. 

The Hayesville group, which is the only 
second-year club, has completed the poultry 
house and the gambrel roof barn. In addition, 
the 10 boys in this club, all of whom are un- 
der 15 years, have built for the school grounds 
11 sets of bleacher benches, with a total seating 
capacity of 88, and bicycle racks for 40 wheels. 
They also glazed several 12 x 24 lights of glass 
in the school windows. 


Boys Get Credit for Good Home Work 


The boys are given credit on their club proj- 
ect for work along this line that they do 
around home or for others, provided it is prop- 
erly reported, and many of them are already 
putting their new knowledge and skill to good 
use in this way. For instance, Sam Ischida, 
13-year-old Japanese member of the Hayes- 
ville club, after one year’s experience in the 
building project cut all the rafters for his fa- 
ther’s onion house this spring. 

The work of the young Oregon builders has 
attracted a great deal of interest, not only in 
the communities where it is being carried on 
but throughout the State, as a most practical 
and worthwhile type of instruction for boys in- 





terested in working with tools. Even those 
who were inclined to be a little skeptical at 
first are becoming convinced of the value of 
the project. One county club agent said to Mr. 
Hughson quite frankly a short while ago: 


“T didn’t think so much of this 4-H_build- 
ers’ project at first, but I am for you 100 per- 
cent now.” 

At least 14 additional groups of boys could 
be organized into Oregon builders’ clubs to- 
morrow if travel funds were available for Mr. 
Hughson to get them started and attend their 
meetings until they had the work well in hand. 
He has a list of that many communities in 
which local leaders and workroom space have 
been obtained by the boys and materials prom- 
ised for their use, if and when they can be 
organized. 

Miniature buildings constructed by the va- 
rious clubs have been on exhibit at the State 
fair and other shows and expositions at differ- 
ent times during the past year; and this year 
it is planned to have all the buildings built 
by all the clubs exhibited at the State fair and 
at the Pacific International Livestock Exposi- 
tion in Portland. Attractive prizes have been 
offered for the miniature buildings by vari- 
ous building and construction and real estate 
firms of the State. 

In the oral instruction that is part of each 
builders’ club meeting, the boys have learned, 
among other things, something of the history, 
composition, manufacture and uses of the va- 
rious types of building materials. A definite 
program has been worked out for each of the 
10 regular two-hour meetings held by the clubs 
during the school year. A part of each meet- 
ing is devoted to club business, part to oral 
instruction and the remainder to work with 
tools. 

Among the subjects listed in the program 
for oral instruction are: CEMENT AND CON- 
CRETE (history, manufacture, mixing, forms, 
uses); LUMBER (kinds, grades, manufacture, 
construction, uses) ; MILLWORK (covering sash, 
doors, mouldings, trim, cabinets); BRICK AND 
TILE; PAINT AND PAINTING (covering history, 


composition, manufacture, purposes and ap- 
plication); GLASS AND ~ GLAzING (history, 
composition, manufacture, kinds, _ setting) ; 


RUILDING UPKEEP AND REPAIR (causes of de- 
cay, how to avoid, what to do, when to re- 
pair); what THE cLuB can do for better build- 
ing: GETTING WoRK (including how to find 
and how to apply for work, and how to handle 
the job): making and keeping REcorDs (in- 
cluding work, income and outgo, and profit and 
loss records). 

By actually working with these building 
plans, cutting the lumber, handling tools and 
constructing the buildings, the club members— 
most of whom are farm boys from 9 to 15 years 
of age—learn to know the points of good con- 
struction and to recognize good materials; to 
acquire skill in handling and placing materials 
in their proper relations and uses in actual con- 
struction. They develop an appreciation of the 
importance of good buildings, realizing, as Mr. 
Hughson says, that “one cannot have a good 
farm until he has good farm buildings.” 
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Suitable Subjects for "Candid 


Camera" Contest 


Relative to announcement made in last issue 
(page 23) of an “Honor Contest” for best 
“shots” by camera “fans” identified with lum- 
ber firms (including employees), a reader asks 
whether shots showing lumber folks at their 
“hobbies”—such as fishing, golf, or other sports 
and pastimes, are admissible. They certainly 
are. As stated in the original announcement, 
“the subjects shot can be anything or anybody 
onnected with a retail lumber business.” “Hu- 
man-interest” and “personality” shots are spe- 
cially desired. 

But we also want good pictures showing 
“better ways” of getting anything done around 
a lumber yard or office. 

No prizes or payment are offered; it’s all 
just for the fun of the thing, and recognition 
by an “honor line” when a picture is repro- 
duced. 

So—get busy with that camera and shoot 
anything interesting—yard buildings (if in any 
way outstanding or “different’’): equipment, 
trucks, labor-saving devices: floor or window 
displays of merchandise; emplovees, 
their hobbies or sports; children, pets, or what- 
have-you. 

Some very interesting shots have been re- 
ceived already, including two of something that 


bosses. 


we have never before seen in a lumber yard. 

Publication of “Honor Contest” photographs 
will start in the Aug. 31 issue, and continue in- 
definitely. There is no time limit for sending 
in photographs, as we expect to continue this 
feature long enough to give all “camera fans” 
ample opportunity to be represented. 

Mark photographs on backs “For camera 
contest,” with name, firm, and address (write 
lightly, please, in pencil). No pictures will be 
returned, unless request to that effect is made. 





. . 

Dealers Display Their Wares 

ALBUQUERQUE, N. M., Aug. 12.—The Albu- 
querque Better Homes Association held a suc- 
cessful exposition in the University of New 
Mexico gymnasium, Aug. 3 to 10, at which the 
J. C. Baldridge Lumber Co. featured copper 
and other roofings, casement windows, wall 
construction, Nu-Wood, doors, brickwork and 
financing, persuasively illustrated; Breece Lum- 
ber & Supply Co. displayed Premier and other 
built-in features and refrigeration; El Rio 
Lumber Co. showed new patterns in rolled 
roofing and specialties; while the Albuquerque 
Lumber Co. gave prominence to tile-faced 
wainscoting of different patterns and weights, 
and the value of insulation, practically illus- 
trated. The exposition was well attended. 











STORAGE ALCOVES AND PANELS PROMOTE DISPLAY 
The accompanying photograph will indicate at a glance the method 
employed in the building store of A. Roberson & Son, at Binghamton, 





N. Y., to secure adequate lighting, 
ample storage space and complete 
display of goods. The alcoves are 
ranged along the south side of the 
store. In each alcove is a window, 
lighting not only the shelves but 
the interior of the store. The. 
shelves are rather deep and will 
hold large quantities of reserve 
stock in small items. The panel 
in front of each double range of 
shelves is used to display the items 
stored there. Some of the panels 
have glass fronts, while others do 
not. The items are attached in 
patterns and of course are not sold; 
merely illustrating the goods that 
are stored on the shelves imme- 
diately to the rear. Many custo- 
mers, looking for a lock set or a 
paint brush, have their minds 
made up, as a result of their study 
of the displays, by the time the 
salesman has reached them. 








Cabinet for Displaying Stocks 
of Bolts 


Dealers who carry bolts of various sizes and 
lengths will find the cabinet shown in the ac. 
companying sketch convenient for keeping the 
stock in order as to length and diameters. 

This is the type of fixture used by the Patten- 
Blinn Lumber Co. in its yard at Culver City, 





Calif. The dimensions shown in the sketch give 
some conception of its size and how it is con- 
structed. It is equivalent to four distinct sec- 
tions with sloping faces, and each section has a 
dozen pigeonholes, each 6 inches square—inside 
measurements. The depth of the pigeonholes 
ranges from 12 inches to a little more than 6 
inches, which provides accommodations for bolts 
of various lengths from 4 up to 12 inches. 

One of the principal advantages in this type 
of fixture is the certainty with which bolts of 
one diameter are segregated from others. The 
topmost section of twelve pigeonholes is devoted 
to ™%-inch bolts; the second section, also of 
twelve, to bolts 5/16-inch in diameter; the 
third, to 3-inch, and the fourth to 1'%-inch. 
This takes care of the diameters and lengths 
most frequently called for in this yard. Other 
yards may have a different range of demand, 
in which case they can readily adapt the fixture 
to the types of bolts their trade demands. 


Two New Indiana Laws Affect 
Installment Selling 


INDIANAPOLIS, INp., Aug. 12.—The lumber 
trade in Indiana has discovered with consider- 
able surprise and dismay that two bills passed 
by the last legislature affect installment sell- 
ing. One bill affecting conditional sales con- 
tracts is modeled after the Uniform Conditional 
Sales acts in force in some other States. This 
is not so burdensome, except that it provides 
for a lot of things on the part of the seller 
that have not been common practice in Indiana. 

The other bill, however, is entirely new, and 
fixes a $100 license fee for all who add a financ- 
ing charge over and above the regular rate of 
interest. The bill ostensibly was introduc 
to curb some of the activities of regular financ- 
ing companies, but now it is discovered that tt 
applies to all members of the trade who handle 
their own paper and add a financing charge. 
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This act is enforced by the newly created de- 
partment of financial institutions and appar- 
ently has caused some comment in other States, 
because the department is getting requests 
from lawmakers in many other sections tor 
copies of the bill. 

This act provides that every installment sale 
shall include in writing the cash price of the 
merchandise; the amount in cash of the down 
payment, whether made in money or merchan- 
dise or both; the unpaid balance of the cash 
price ; the cost of insurance to the retail buyer 
or the seller; the principal balance owed, be- 
ing the sum of the unpaid balance and the cost 
of insurance, the amount of the finance charge; 
the time balance, to include the number of in- 
stallments and the amount and date of each 
payment necessary. 7 

There are other provisions governing these 
transactions, too numerous and lengthy to per- 
mit quoting here. 

Neither of the two new laws has any bear- 
ing on contracts made before July 1, 1935, but 
no merchandise shall be purchased on a pre- 
yious contract and added to that contract after 
July 1. <All merchandise purchased subse- 
quent to that date must be subject to the new 
contracts entirely, and therefore subject to the 
new regulations. 





Who Wouldn't Be Peeed of a 
Store Like This? 


De. Rio, Tex., Aug. 12.—Attractive indeed 
is the recently completed new building of the 
Brinkley-Rowlett Lumber Co., here, which was 
formally opened to the public July 25-27. The 
event was announced in large display space in 
the local daily newspaper, and the response was 
enthusiastic, many townspeople, as well as guests 
from a distance, accepting the company’s invi- 
tation to inspect the new plant on those days. 

Only a faint idea of the beauty and conveni- 
ence of the new building is conveyed by the ac- 
companying photographs. It will be observed 
that the exterior of the building reflects the 
Spanish type of architecture. The interior is 
arranged in modern store fashion, and on the 
opening days was embellished with numerous 
huge baskets of flowers sent by local firms and 
other business connections to express their con- 
gratulations and good will. 

The interior of the office is finished in wains- 
coting of quarter-sawed white oak. The wood- 








Exterior of new building of Brinkley-Rowlett Lumber Co., Del Rio, Tex. 





work is done in ivory enamel, and the ceiling is 
stippled Nu-Wood. The walls also are stippled, 
with sanded finish over Sheetrock. The floor is 
ot edge-grain southern pine. The counters are 
ol quarter-sawed white oak, with specially fin- 
ished tops. 

_The counters, shelving and other display facili- 
tes are planned to facilitate modern merchan- 
dising of the various lines handled, which in- 
Clude paints and hardware, as well as lumber 
and building materials. To indicate the com- 
pleteness of the hardware stock it may be men- 
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tioned that forty-four kinds of nails are carried 
in the bins arranged beneath the shelves. 

Competent judges assert that the completed 
buildings of this progressive lumber concern, to- 
gether with the attractive landscaping and fenc- 
ing of the yard, make this one of the most “eye- 
filling” establishments of its kind in this part of 
the country. 





Finds vasuiactarers’ Finance 


Plans Very Helpful 


C. E. Lockett, of the Lockett Lumber Co., 


Grenada, Miss., has found that the financing 


C. E. Lockett (left), and his son, of the Lockett 
Lumber Co., Grenada, Miss., standing in front of 
the company's office 


offered by various manufacturers. especially in 
repair and remodeling, has been a great aid in 
He mentioned es- 


stimulating local business. 
pecially the Philip Carey Co. 


“T found it was necessary for us to know 
he said, “and 


exactly how the plan works,” 


to know the exact answers to the questions 
that customers ask us about the cost per month. 
This isn’t hard to do. So when a customer 
comes in and outlines his needs I figure out the 
cost and tell him at once how large his pay- 
ments will be. We happen to be contractors 
as well as dealers and are accustomed to making 


estimates. We have found that when we ‘rec- 
ommend a loan the money comes through 
quickly. The job is authorized before the cus- 


tomer gets tired or irritated over delay. 
“The rule of the manufacturer’s financing 


25 


plan is usually that 25 percent of the loan 
must be spent for the manufacturer’s goods; 
and since the usual job consists of painting and 
a new roof, that works out easily. Naturally 
the risks have to be good; but we have a good 
many risks that would be considered sound 
by a bank. The bankers don’t like to loan on 
monthly payments, so these good risks have 
some trouble getting old-fashioned bank loans. 
The plan has worked out well with us and has 
brought in a good volume of desirable busi- 
ness. It helps encourage other people who don’t 
need loans to put their houses into good condi- 
tion; for the sight of neighboring houses being 
repaired always has a stimulating effect on 
the neighbors.” 


Has Prize Winning Float 


Ocpen, Utan, Aug. 12.—The Wheelwright 
Lumber Co. had one of the prize-winning floats 
in the recent Pioneer Days celebration here. 
The Wheelwright float carried a section of an 
800-year-old redwood tree, along with fir trees 
and logs, and a model home in miniature, with 
beautiful girls seated beside it. The float car- 
ried a banner reading: “Real pioneers—to the 
forests of America we owe our homes.” 








‘How Long Does It Take?" 


One of the most newsy and interesting of the 
many “house organs” that come to the writer’s 
desk is the Insuliter, “devoted to the interests 
of better building,’ published by the Insulite 
Co., Minneapolis, Minn. Some interesting and 
suggestive thoughts relating to the origin of 
Insulite, applicable also to many other products, 
and, indeed, to lumber itself, may be found in 
the leading “editorial” of the current issue of 
this little publication, which we quote as fol- 
lows: 

Modern manufacturing methods with their 


increased speed of production was the topic 
of discussion at a recent informal gather- 
ing—‘And how long does it take to make 


a piece of Insulite?’’—we were asked. 

Still thinking about modern machinery and 
the age of manufacturing miracles, our first 
thoughts were of the great mill at Inter- 
national Falls, Minn., where millions of feet 


of Insulite are turned out every year. But 
somehow that didn’t seem to supply the 
complete answer. 

In reality the making of Insulite begins 





The new store embellished with floral offerings on the opening day. 


long before the felting process at the mill— 
it begins when a tiny tree in some secluded 
nook first springs to life and sprouts—and 
it continues on through the years as the tree 
absorbs sunshine and rain, and grows into 
a towering giant of strong wood fibres—the 
same wood fibres that are finally felted into 
large clear sheets of Insulite. 

And with these thoughts running through 
our mind the great mill at International Falls 
became only a part of the manufacturing 
process. Nature does her part first. We 


merely assemble those inherent qualities of 








ndurance that she passes on 

So the answer to the question, “How long 

eS it take to make a sheet of Insulite?”’ 

] expressed in terms of hours. It 
told in terms of years. 





About Selling More Glass for 
Filling Stations 


through, and no ma- 
terial more perfectly fulfills its intended pur- 
itates both seeing into, and see- 
y structure in which it is used. 
erefore, it would seem that wider use of 
it I] Stations, especially, would 
fheiency of these structures ; 
although usually not large, 
ling]; and fill .—~- 
a big place in the industrial and 
no! 7 country. 


asS 18 made to see 
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The advantages of more and 
bigger windows in filling stations 
are obvious. They would permit 


those inside to more readily see 
an approaching automobile or 
truck, and in many cases even to 
what serv- 
lition to gas replenish- 
, ld be supplied or “sold.” 

other words, @pportunity to 
‘size up’ a prospect, even before 
I gives the salesman an 
advantage—and the alert station 
just as much a sales- 
nan as though he stood behind a 


termine in advance 





attendant 1s 


station customers are always in a 
it’s part of the automobile complex, and 
rf windows, making approaching cars 
m all angles, facilitate quick service. 

So much for “from the inside looking out.” 
The other angle, “from the outside looking in,” 
is just as important, because the use of plenty 
f glass makes possible attractive display 
of the various sidelines which so many filling 
tations are taking on. 


Herewith is reproduced a photograph of a 








new filling station which is especially well 
fenestrated—or, in everyday language, well 


“windowed” and glazed. The picture was shot 
by an AMERICAN LUMBERMAN representative 
from the window of a passing suburban train, 
being located on the far South 
hicago. A later visit convinced the 
hat here is a thoroughly modern fill- 


( 
i 
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Good Results Follow Adver- 
tising, Dealer Reports 


Witkes-Barre, Pa., Aug. 12.—Aggressive 
sales and advertising methods resulted in a 
46 percent increase in business for July, 1935, 
as compared with the same month of last year, 
according to statement to a representative of 
the AMERICAN LUMBERMAN by Irving S. Glo- 
man, general manager of the South Side Lum- 
ber Co., this city. 

“The way to get business is to go after it,” 
remarked Mr. Gloman, who practices what he 
preaches; being a consistent user of such ad- 
vertising media as newspaper space, direct mail, 
attractive printed matter in the form of fold- 
ers, envelope stuffers etc.; as well as adver- 





The new filling station at 7ist Street and Constance Avenue, 
Chicago, referred to in accompanying story 


tising novelties including carpenters’ aprons, 
pencils and estimate books for use of carpen- 
ters and contractors. 

Recently Mr. Gloman has been stressing re- 
pairs and remodeling in connection with easy 
financing through the provisions of the Na- 
tional Housing Act. 





Good Ideas 


ELKHART, INpD., Aug. 12.—Being a believer 
in preparedness, and having a firm faith in the 
future, C. R. Eddleman, lumber and building 
material dealer of this city, has gone ahead 
and made a very creditable improvement to his 
lumber, coal and builders’ supply business. This 
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jor weighing coal, the whole layout having 
frontage of over 200 feet. i 

Inside the building is a storage room, 24x3¢ 
feet, for cement and plaster, with room aboye 
for flooring and finish. From this upper room 
light can be excluded, keeping the finish stock 
bright while tight doors exclude dust. There 
also is space for a “pocket planing mill” 24x49 
feet. The balance of the building is devoted 
to the storage of lumber. 





Government Yards 


SPRINGFIELD, ILt., Aug. 12.—The lumber deal- 
ers who belong to the Illinois Lumber & Ma. 
terial Dealers’ Association (Inc.) have been 
warned by Adolph Pfund, secretary-manager, to 
be on the lookout for yards which might be 
started in their communities by Emergency Re- 
life Administrations for storing and distributing 
builders’ supplies on projects in that area. Mr. 
Pfund bases his warning on a report to his 
office that, in an Ohio city, a relief administra- 
tor oi the district set up a hard materials yard 
for supplying building needs. Similar retail 
yards for distributing lumber and other mate- 
rials for the erection of various projects were 
being made ready for operation in Cleveland, 
Columbus and Cincinnati when dealers in the 
cities learned the plans. Quick and aggressive 
action by them, the State and national associa- 
tions halted the movement, at least temporarily. 

Mr. Piund requested the Illinois dealers to 
notify his office immediately, if they discover 
any agency of the Government taking quotations 
for delivery of building materials to be stored 
in a warehouse for distribution to jobs. 





Gives Tokens for Cash Discounts 


Amounts of cash 
into tuture 


discounts are converted 
purchases at the Whiting-Mead 
Co., ot San Diego, Calif., through a token 
system. The tokens are given to the amount 
of 3 percent on the total of all cash sales of 
five dollars or more when the merchandise is 
paid for at the time of the purchase. They are 
issued and redeemed only at Whiting-Mead 
stores in San Diego, Oceanside and El Cen- 
tro. In the same way, they are neither issued 
nor redeemed on C.O.D. sales. The company 
reserves the right to not issue tokens on spe- 
cial sale merchandise when the advertisements 


ja 














THE NEW BUILDING OF C. R. EDDLEMAN, ELKHART, IND., HAS FRONTAGE OF 174 FEET, 


ing station 
dc IWS; 


It has. literally hundreds of win- 
in fact, all walls are almost entirely of 
glass, afford plenty of natural light. 

Retailers who handle glass might enlarge 
their sales considerably by suggesting to pro- 
spective builders of oil stations in their terri- 
tories the desirability of having them amply 
fenestrated, as in no type of building are large 
and numerous windows more essential. Then, 
too, many existing stations are inadequate or 
obsolete, calling for enlargement or moderniza- 
tion. Here, too, is an opportunity to sell glass. 
Planning for plenty of windows is far more im- 
portant than providing for Moorish towers, 
Gothic spires, or any of the other architectural 
frills that are so frequently indulged in. 


embodies good ideas in construction of a yard 
warehouse building, one such being to combine 
all the desired features under one roof, in such 
manner that the materials offered for sale may 
be displayed to customers to best advantage, 
at the same time providing capacity for storage 
of stock and permitting handling of incoming 
and outgoing materials at a minimum cost. 
The new plant contains a display room with 
frontage of 174 feet, lighted with plate glass 
windows—as shown in an accompanying pho- 
tograph—thus giving the best results for dis- 
play of merchandise, and providing plenty of 
light. The room has an 18-foot ceiling, with 
numerous balconies hung with full head-room 
over the display room floor; this connects with 
a two-story office, which has scale installed 


WITH MANY PLATE GLASS WINDOWS 


on it carry a notation such as “No tokens given 
on this special.” ; 

These tokens are metal disks stamped with 
the company identification and the slogan, 
“More value for less money.” They are 1s- 
sued in denominations of 5, 10, 25 and 50 cents, 
one dollar, and five dollars. 

Here’s an example of how the plan works: 
If a customer makes a $10 cash purchase, he 
receives a receipted bill and 30 cents in tokens. 
These tokens are receivable the same as cash 
on any future transactions with the company. 

By having the salesmen consistently suggest 
the savings possible through the plan the com- 
pany gets customers to pay for a great many 
purchases in cash. Thus the firm gets its 
money sooner and saves a lot of bookkeeping 
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expense, and the patron also makes a consider- 
able saving. And the discount is sure to come 
hack in the form of additional purchases. 


—_e-— 
Gets Big Construction Contract 
LexincToN, Ky., Aug. 12.—Announcement 


was made recently that the Combs Lumber Co., 
this city, had been awarded contract for build- 
ing a storage warehouse for the Stitzel-Weller 
distillery at Louisville. The project will re- 
quire approximately 25 carloads of lumber. The 
Combs company is the general contractor for 
the construction and also will supply the lumber. 
Work on the building has been begun. This is 
the second large construction order that the 
Combs company has recently received as general 
contractor for the above named distillery. 





Wholesaler Utilizes Advertising 
Space on Trucks 


Sr. Louis, Mo., Aug. 12.—The St. Louis Sash 
& Door Works, here, wholesale distributor of 
various building materials, sets a fast pace in 
the merchandising of its varied lines. Every 





Here they go—three in 
a row! All with signs 
that show how the lum- 
ber dealer can likewise 
make good use of his 
trucks for advertising as 


well as hauling 





opportunity is seized upon to interest customers 
and the public in the materials handled. Re- 
cently truck signs were designed and installed 
on both sides of each of the firm’s trucks which 
travel to towns around St. Louis. Believing 
that the trucks “might as well carry a message 
to the public,” J. G. Cook determined to spend 
enough money to do a good job. Retailers can 
take a leaf from this wholesaler’s book and 
let their trucks work for them in like manner. 
The dealer has little enough consumer contact. 
Ideas like this will keep him before and in 
the mind of the public. 





New Kindling Stick Fine for 
Campers 


PorTLAND, Ore., Aug. 10.—“Kindlestyx” is the 
trade name of a new wood industry product, 
manufactured by the Fir-Tex Insulating Board 
Co., at St. Helens, Ore. “Kindlestyx” is 34-inch 
Fir-Tex dipped in a solution that makes the 
stick ignite readily and hold the fire until any 
ordinary stove or furnace fire gets well under 
way. Manufacture of the new byproduct will 
furnish employment for some twelve persons at 
the plant. “Kindlestyx” was invented recently 
by George Honk and Roderick L. Macleay. 
Portland. It is moisture proof, and for that 
reason will also serve well for campers and 
fishermen, not only for starting fires but also 
lor use as emergency torches, and to furnish 
enough heat to prepare a quick meal. 





California Yard Announces 
Change in Name 


Santa Montca, Cauir., Aug. 12.—John W. 
Fisher, president and manager, announced 
through local newspapers, July 27, a change in 
the name of the Wilberg-Swartz Lumber Co. 
to the Fisher-Swartz Lumber Co. of Santa 
Monica. In addition to the change in the name, 
the offices and sales rooms have been completely 
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remodeled, and the public was invited to visit 
the establishment. 

Mr. Fisher has been the principal owner of 
the yard since it was established in 1923, but is 
also known in Santa Monica as president of 
the Century Building & Loan Co. He has been 
in the lumber business for more than 40 years; 
principally in the middle West. 

The new offices are finished in knotty pine 
and Weatherwood, to serve as an example of 
what may be accomplished by customers by the 
use of such materials in their own homes. 





Firm Enlarges Capacity—Re- 
e . . 
ports Building Pick-up 

EvANSVILLE, INp., Aug. 13.—The A-1 Build- 
ing Materials Co. has leased the old Meridith 
& Kratz lumber yard and planing mill at Paris 
and Lincoln avenues, in order to have more 
storage and mill capacity. Work was started 
yesterday to prepare the yard for occupancy. 

William Johann, manager of the A-1 Build- 
ing Materials Co., has contracted to build three 
new homes in the Lincoln Villa area here, all 
to be started during the next ten days. Mr. 
Johann also said that his concern has sold more 


vacant lots in Lincoln Villa in the last 60 days 
than at any time during the previous five years. 
He says building operations are picking up 
rapidly and real estate is moving better now 
than it has since 1929. Other contractors and 
builders report being quite busy the past month 


or so. 





Lumberman "Drops Into Poetry" 


Maurice D. Micklin, president of the Micklin 
Lumber Co. and the Micklin Manufacturing 
Co., Omaha, Neb., broke into poetry the other 
day, and here it is: 


A LUMBERMAN'S DREAM 


One length of two-by-four, 

One kind of wood, 

One kind of customer, 

Who pays and thinks it's good; 


One size of window, 

One size of door, 

No chance for any errors 

And all come back for more; 


One grade for everyone, 
Clear of any knots, 

Sure to please then all, 
Not lie until it rots; 


One other yard in town 
Sleeping at the switch, 
You get the lion's share 
Of business and get rich; 


A fixed price on what we sell, 
Market price on what we buy, 

So we make a lot of money 

To golf and fish with bye-and-bye 


Brother, life would be too sweet, 
And not a bit of fun, 

Without the trials and troubles 
That keep you on the run. 


So take the business as it comes. 
And do the best you can, 

For that’s the price you have to pay 
To be a lumberman. 


27 


Fills Display Window with 
Empty Paint Cans 


Here’s a tip from latest issue of the Moore 
News, house organ of Benjamin Moore & Co., 
New York, Chicago, and other cities. 

“The Daly Lumber Co., Newton, lowa, 
arranged a unique display that told the story 
of a big paint job in an original way. On 
the theory that a clean plate testifies to a 
good dinner, this lumber concern pointed out 
that empty paint cans signify good decorating 
results. Accordingly all the empty containers 
from a hospital paint job were collected and 
as many as could be crowded into the com- 
pany’s display window were placed there, with 
a sign reading: 

“*These 400 gallons of Benjamin 
paints sold to Skiff Hospital.’ ” 


Moore 





Turning Progress Into Profits’ 
Is New Booklet 


Following an announcement by Congoleum- 
Nairn (Inc.) of the introduction of Adhesive 


Sealex Linoleum, a revolutionary new product 
with a factory applied adhesive on the back, the 





company has made available an attractive book- 
let entitled, “Turning Progress Into Profits.” 
This book is a dramatic picturization of the 
amazing ease and speed with which the new 
Adhesive Sealex Linoleum can be laid, and 
the benefits this new patented product will 
bring to everyone concerned with its sale and 
application. Coincident with the announcement 
of this new product, the sales force gathered 
at the main offices and plant of the company at 
Kearney, N. J., in a national sales convention, 
at which more than a hundred managers and 
salesmen were present. In addition to visiting 
the Kearney plant, the salesmen also spent a 
day at the company’s plant at Marcus Hook. 
Pa. Dealers interested in this new development 
in floor covering should avail themselves of the 
opportunity to secure a copy of this attractive 
and enlightening booklet. 
—_—_—_—_—_—- 


A New Product in the Field of 
Surface Protection 


The Franklin Research Co., of Philadelphia. 
recently rounded out its line of maintenance 
materials with a new product named Triple 
Life It is claimed that this product does 
exactly what its name implies—triples the life 
of the surface to which it is applied. Although 
originally developed for paint, which would 
appear to be its biggest field, literally hun- 
dreds of other uses have been discovered. 

While operating on the accepted principle of 
protection through sealing the surface and pores 
against the elements, Triple Life differs from 
other materials of this type in that it is not 
based on varnish, lacquer or shellac, and does 
not contain any of these hard-surfacing sub- 

but rather provides a minutely 1 
invisible and flexible film of great durability. 

Triple Life is quickly applied with a cloth, 
spray gun, or brush, and dries in a few minutes 
It stops oxidation, prevents colors fading, and 
materially slows down the weathering processes, 
} 
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stances, 
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as well as giving protection from dirt and « 
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Dealers Use Display Rooms to 
Interest Public 


CHAMPAIGN, ILL., Aug. 12.—Two of the pro- 
gressive Champaign lumber yards boast display 
rooms for the showing off of sample goods, and 
find the plan popular with potential customers 





as they are able to see how various kinds of 
flooring, walls, and ceilings look when actually 
installed. Both F. A. Roadstrum, manager of 
the Alexander yard here, and Mac Thompson, 
owner of the lumber company bearing his name, 
lauded their display spaces as sales stimulators. 
The show room at the Alexander firm was 
rather depleted as the result of selling a huge 
kitchen cabinet unit out of it, when a represent- 
ative of the AMERICAN LUMBERMAN called. 
However, there were plenty of other items 
around for study. Holding a prominent place 
in the display room was a spacious table tennis 
outfit that would make any addict of this in- 
door sport cast covetous glances. The firm 
has had a good business in merchandising the 
tables since the table tennis craze seized the 
country. The tables are secured from a fir 
manufacturer and they come knocked-down. The 
pieces fit together solidly by means of slits, and 
without the use of nails. At the yard they are 
painted green and lined with white, and are 
then ready for sale. The strong selling point of 
such playing tables is the way they can be 
taken apart, stored away and re-assembled with- 
out tools, and quickly. 

The walls of the show room are of New- 
marble and Newtile, products of the Ruberoid 
Co. The goods are made of asbestos and ce- 
ment, and are boosted for bath rooms and 
kitchens. A few feet distant from the walls 
one can not discern but that they are actual 
marble or tile. The finish is satiny smooth and 
neat in appearance. The material comes in a 
wide range of colors to suit the fancy of any 
customer. Four types of ceiling are on dis- 
play. The floor is covered with different size 
pieces of a cushiony product that makes a good 
looking covering and a quiet one. 

In the accompanying picture of the Cham- 
paign branch of the Alexander chain of seventy- 
seven lumber yards is a view of the display 
corner. A variety of trellises was in the win- 
dows. It must not be omitted that the firm also 
makes and sells teeter-totters! They are painted 
a deep green and please youngster owners. 

Everything sold by the local Alexander yard 
is under cover except a few posts. The picture 
shows the two doorways which lead to deep, 
well-stocked sheds. A wide assortment of in- 
sulation is on hand, and there is a style of fence 
to satisfy the desires of practically anyone. The 
yard has been in operation about forty years. 


Best Screen Sales in History 


It was reported by Clarence A. Thompson, 
who has been associated with his father at the 
Thompson Lumber Co. since graduating from 
the University of Illinois in 1933, that the yard 
had done a larger volume of business in win- 
dow screening this summer than ever before. 
The heavy sales have continued right through 
the past few weeks instead of dropping off after 
the spring spurt as is usual. No promotion 





scheme has been used, but individuals have ap- 
parently been financially better able to protect 
their homes from flies and mosquitoes this year 
than for several preceding summers. Combina- 





The Alexander Lumber 
Co. yard at Champaign, 
lll., is shown here with its 


MILL Worx 


R LUMBER COMPa 


RAdOwAae corner display room. At 


time the photograph was 
taken a display of trellises 
occupied the windows 





tion doors, which take glass panels in winter and 
screen during the warm months, have sold more 
readily this year than for some time, it was said 
further, About fifty sets of overhead garage 
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doors were sold from the Thompson yard to an 
apartment house builder. 

The Thompson company has two display 
rooms to show visitors. Venetian blinds hang 
at the windows, but the yard does not sell these. 
In one of the rooms the ceiling is of Celotex and 
the walls knotty white pine, while in the adjoin. 
ing room Johns-Manville tile board forms the 
ceiling and planking covers the walls. In the 
latter room is a sample of the complete kitchen 
cabinet sold by the company. There is in one 
corner a built-in combination ironing board and 
handy table that finds favor with women. An- 
other unique feature of this room is a pair of 
seats that lets down from the wall at any ad- 
vantageous spot in the kitchen, and fold up 
flush with the sides when not wanted. 





Forcsect inevonced Lumber 
Loadings 


The national forecast of the Regional Ship- 
pers’ Advisory Boards covering freight car re- 
quirements for the third quarter of 1935 indi- 
cates that there should be an increase over 1934 
of 14.4 percent in carloadings of lumber and 
forest products for that period. Actual carload- 
ings of lumber and forest products for the third 
quarter of 1934 were 301,289 cars, while the 
forecast for the third quarter of 1935 is for 
344,729 cars. 


New Yard is Located to Catch 
Drop-in Trade 


The new yard of the Oregon Lumber Co., 
Oregon, Mo., which was formally opened to the 
public June 29, is a distinct credit to the owner, 
and to the town. In building this yard, Henry 
L. McIntire, president of the company, ex- 
plained to the AMERICAN LuMBERMAN, an old 
ten-room house—as well as the old set of yard 
buildings—was wrecked. A good deal of the 
dimension lumber in these old buildings was 
used in the new structure. and a substantial 
amount was disposed of by sale. 

Mr. MclIntire further explained that his 
former yard was badly located, being about four 
blocks from the main part of town, at the end 
of a road that was very rough in the summer 
and almost impassable during the winter. 

“We found that we missed a good deal of 
drop-in trade,” said Mr. McIntire, “and that the 
people we sold to were chiefly the ones that 
really wanted to trade with us. So we decided 
to move to a new site, on the corner of two 
important highways, one east and west, lead- 
ing to Rulo, and the other Highway No. 275, 
leading into Omaha. Construction of a new 
free bridge to Rulo will soon be begun, and as 
a result the two highways will have a great 
deal of traffic, including 
many trucks carrying 
stock and other freight. 
Thus we are now get- 
ting—and will get more 
—of the drop-in trade 
that we formerly 
missed.” 





Here is seen Harry L. 
McIntire, president Ore- 
gon Lumber Co., Ore- 
gon, Mo., standing in 
front of his fine, new 
office and store build- 
ing. Observe the mod- 
ern front and display 
windows. The gate at 
right slides into shed 
when the yard is open 


The new office is 20x24 feet, with a modern 
store front. It is insulated with Balsam-Wool. 
The side walls to the top of the windows and 
doors are of fir panel board, while from that 
point to the ceiling, and the ceiling itself, U. S. 
Gypsum insulating tile board was used, left in 
natural color. The side walls of fir panel board 
are stained green and varnished. 

Mr. MclIntire recently decided to take on 
glass, and accordingly bought the drug store's 
stock of that commodity. A complete line is 
now Carried. 

Out in the shed elevated platforms make easy 
the loading of wire fencing and composition 
shingles, these platforms being the same height 
as the truck bed. The floor of the cement room 
is also of the same convenient height—about 
three feet above the ground. It has double 
floors, while side walls and ceiling are insulated 
with building paper, providing a tight, dry 
wareroom for the cement. 

A space is provided in the sheds into which 
the front gates slide so that they are not visible 
during the day time when the yard is open. 

A complete line of paints has been installed, 
and Mr. McIntire is gradually filling in various 
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tems of builders’ hardware to make a complete 
A good coal business is handled with 
convenience and dispatch, especially since in- 
stallation of a new set of scales, which ac- 
commodates large trucks—having 3,700 pounds 
The com- 
pany also does considerable custom-weighing for 
other folks, which produces extra revenue. 


stock. 


capacity, with 9x22-foot platform. 


Fort ATKINSON, Wis., Aug. 12.— 
The best educators have for a long 
time contended that a child should 
be taught by ocular demonstra- 
tions, through pictures and objects, 
as well as by words. Occasionally 
there is found a wise business man 
who realizes that adults are not 
different from children in this re- 
spect. He knows that he can sell 
twice as much material if he can 
show the customer exactly how this 
material will look when made up. 

Such a man is H. W. Hoffman, 
of the Hoffman Lumber Co., here. 
To begin with, the sign outside 
the building which houses his 
office is not the usual board with 
name of firm; it is a section of a 
Douglas fir log, inscribed: “The 
Sign of the Log—Phone 112.” This 
is not the only section of log of 
its kind, of course; but it is rare 
enough to attract attention. And 
the fact that the inscription reads 
rather more like the name of a 
tea room than a lumber yard leads 
the visitor to believe that things 
inside the building are going to be 
a bit out of the ordinary, also. And 
they are. 

The back half of Mr. Hoffman’s 
office is a display room, but not of 
the usual kind, with cans of paint 
arrayed in pyramids and pieces of 
woodwork or model window frames 
about. This one more nearly sug- 
zests an attractive living room. 
The nicely curtained windows are 
themselves the models, and so are 
the beautiful doors. At one end 
is a cement fireplace, built some 
time ago. Robert A. Kreuger, who 
is Mr. Hoffman’s draftsman and 
able assistant, says that this type of 
fireplace is not being used any 
longer ; but the point is, that it was 
built at the time when they were 
being pushed, to show how orna- 
mental cement could be. 

The sides of this room form a 
compound display of every kind of 
wall material. Some of the panels 
are stippled to represent wall paper, 
and some are plain, but the neutral 
tan tint of the background is the 
same, so that all blend harmoni- 
ously. Across one corner is a com- 
plete set-up of cabinets for a small 
kitchen. Even the sink is there, 
with a curtained window above it. 
At night the window has a light 
behind it to make it more realistic, 
and to enhance the display. 

What furniture the room con- 
tains is such (chairs and tables) as 
the lumber company makes. Most 
of it is half painted and half nat- 
ural, to show how it will look both 
before and after finishing. As the 
seasons change, interesting things 
are likely to find their way down 
here where they will catch the eye 
of the customer. For instance, in 
the spring a hat-tree blossomed out 
with a lot of little wren houses, and 
Just before Christmas there ap- 
Peared a well-planned rack for in- 





“property of Mr. 
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lengths. 


side of the bedroom closet door, de- 
signed to hold hats, shoes, and 
what-not. 

What the company can not ac- 
tually display it shows through pic- 
tures. In orderly array, on a handy 
table where customers may have 
easy access to them, are magazines 
of all types that might be of use 





Display room of Hoffman Lumber Co. 


to contractors, prospective home 
builders, or other customers, these 
of course including the AMERICAN 
LUMBERMAN. 

These are kept on the table dur- 
ing the current month at the end 
of which time they become the 
Kreuger, who 
with the help of his stenographer, 
gleans them thoroughly for mate- 
rial for his scrapbooks. 

Scrap-books may be something 
out of the ordinary for a lumber 
office, but Mr. Kreuger has four- 
teen of them, and they are to him 
what a law library is to an attor- 
ney. They tell him at.a few 
minutes’ notice whatever he wants 
to know, from specifications of a 
certain house plan to the layout 
of a croquet court or the exact 
measurements for a baseball 
diamond. Even the set-up of a 


A timely tip which Mr. McIntire gave the 
writer concerns his plan of end-marking the lum- 
ber in different colors to denote the various 
The lumber bins are made 20 feet 4 
inches deep, to take care of 20-foot material— 
that might run a trifle longer. 
4 feet wide, 3 feet 8 inches high. 
says that he has found that bins of this size will 


Tells How Scrap B 


These bins are 
Mr. McIntire 
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care for more lumber, and do it more easily, than 
the higher and wider bins that he has observed 
elsewhere, which waste a lot of space because 
the bins are not filled to their capacity. 

Mr. McIntire has been in business in Oregon 
for six and a half years, and feels that his yard 
is now arranged and equipped for serving its 
trade even more efficiently than in the past. 


ooks Help to Sell 


barber shop is there, in text and 
pictures. He profits by letting 
customers share the wealth hid in 
these books. For example: Two 
days after he had pasted in the de- 
sign and specific description of a 
certain kind of bench he got an 
order for one from a man who 
came into the office, just because 














The blackboard (rear) shows prices 


he was able to show him exactly 
how it would look. The completed 
bench sold others, and so the time 
spent on that particular scrap-book 
proved a good investment. 

It might seem that it would be 
hard to find time in a busy office 
for such things as the making of 
scrap-books, but Mr. Kreuger is 
one of those methodical individuals 
who can find time for anything that 
he feels is worth the doing. More- 
over, he is intensely interested in 
his work, and feels that the knowl- 
edge he gains through gleaning this 
material adds much to his own edu- 
cation and usefulness, besides in- 
creasing the chances to make sales 
and profits for the firm. 

Another source of contact with 
the public that the Hoffman com- 
pany never neglects is the annual 
Home Show, held in Fort Atkinson 


each March. This is the second 
largest show of its kind in the 
State. It is an exhibition whereby 
the merchants of the town can give 
the people a general idea of what 
they have to offer. Mr. Hoffman 
and Mr. Kreuger consider that the 
time of the show is especially 
auspicious in view of the approach 
of the summer building and repair- 
ing season, so they make their dis- 
plays as elaborate and complete as 
possible. More than that, they al- 
ways have good photographs taken 
of their exhibits, so they may have 
something to refer to when a cus- 
tomer mentions an item that may 
have been shown two or three 
years ago. 

Window displays of course are 
not neglected, and these are made 
as attractive as the space will per- 
mit. One display that has become 
historic was of coal, in the form of 
a rock garden, complete with grow- 
ing plants and a pool. 


Real Estate Moves Up 


Change in the whole real estate 
situation has already begun to 
translate itself, generally, over the 
country, into higher prices. This, 
the best news of real estate for 
some years, tops the report of the 
twenty-fifth semi-annual survey of 
the real estate market, released 
Aug. 17 by the National Associa- 
tion of Real Estate Boards. The 
survey draws from _ confidential 
statements of member real estate 
boards in 251 cities. It shows: 

(1) Market activity increased in 
81 percent of all cities reporting. 
(2) Prices received now higher 
than a year ago in 61 percent of 
cities. (3) Not at any time since 
activity-trend and price-trend ta- 
bles have been compiled by the as- 
sociation (beginning December, 
1925, and December, 1926, respec- 
tively), has so high a proportion 
of cities shown an up trend. (4) 
Definite trend of capital to seek 
real estate investment. (5) Rents 
for single-family dwellings going 
up in 71 percent of cities. (Have 
reached in metropolitan centers ap- 
proximately 75.9 percent of the 
1926 level.) (6) Apartment rent 
movement is upward in 65 percent 
of cities. (Rates still at 52.5 per- 
cent of 1926 level. Currently mark- 
ing time.) (7) Some up-move- 
ment in business property rents 
for down-town space. 

Striking change in degree to 
which mortgage loans are available 
for new home building is shown. 
Real estate boards in 81 percent of 
the cities state it is now actually 
possible to obtain such loans in 
their communities. But they add 
that loans actually negotiated are 
still generally few, and extremely 
conservative, tending to be 50 per- 
cent loans — 60 percent for new 
home construction. 
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Survey of Nationwide Building Field 


Chicago Shows Building Gain 


The upswing of building in Chicago is indi- 
cated by a statement released by the Builders’ 
Commercial Agency, 228 North La Salle Street, 
showing that during July, 1935, there were 113 
permits issued, as compared with 90 in June, 
and 47 in July of last year. Of the permits is- 
sued in July, 1935, 47 were for residences, com- 
pared with 52 in June and 9 in July of 1934. 

The showing for the first seven months of the 
year, Jan. 1 to July 31, is even more striking, 
there having been issued for the half-year a to- 
tal of 507 permits, amounting to $7,098,722, com- 
pared with 266 permits, totalling $4,915,176, for 
the same period of 1934. 

There also were issued from Jan. 1 to July 
31,259 permits for the wrecking of old buildings. 


Ready to Start Work on Low 
Rent Housing Project 


Mitwavukee, Wis., Aug. 12.—Providing over 
2,148,080 man-hours of labor at the site and 
back of the lines providing materials, and more 
than a million and three-quarters dollars in 
wages, Milwaukee’s lederal low-rent housing 
project tor 518 families will get under way this 
month. According to lederal officials, “Park- 
lawn” as the site has been officially named, will 
obtain most of its material from Milwaukee 
manufacturers and firms, giving a stimulus to 
the city Ss business. 





Into the 62 buildings, to be arranged in nine 
groups, there will be 1,000,000 square feet of 
flooring; five thousand squares of roofing; 
nearly 50,000 lineal feet of partitions, requiring 
about 22 miles of base trim: fifty thousand 
square feet of glass in 5,000 windows and 4,000 
doors ; almost a million square yards of plaster, 
as well as other materials. 

The individual unit will have living room, 
kitchen, a service room, bedrooms, bathroom 
and ample closet space. There will be 300 
two-bedroom flats, 82 three-bedroom flats and 
136 one-bedroom flats. The buildings will be 
two stories, with brick exteriors, and concrete 
floors covered with hardwood. Rents will be 
determined by the final cost of the project, and 
will include heat from a central or group plant, 
hot water and laundry facilities, kitchen stoves 
and electric refrigerators. 


Amended Regulations Issued 


The removal of two restrictions from regula- 
tions governing the making of loans under the 
modernization credit plan of the Federal Hous- 
ing Administration will make the plan available 
to a wider market, in the opinion of Percy Wil- 
son, Chicago, regional director for Northern 
Illinois, 

Revised regulations and explanatory material 
for guidance of private lending institutions op- 
erating under the plan have just been issued 
in booklet form by the administration under the 
title “The Amended Modernization Credit 
Plan,” superseding all previously published 
regulations. The two outstanding changes, 
which apply both to loans up to $2,000 and to 
those up to $50,000, are: 

1. The lending institutions are empowered 
to determine credit responsibility of applicants 
free of the former arbitrary restrictions which 
stated that the borrower must own the property 
to be improved in fee simple, or must at least 
have a legal interest in it. This will affect in 
particular two classes of people who were pre- 
viously barred from taking out modernization 
loans; those renting property under short-term 
leases, and mortgagees who may desire to im- 
prove mortgaged property in order to protect 
their investment, even though the mortgagor is 
uptodate in payments. 

2. The borrower is no longer required to 
have a gross annual income five times greater 





than the total annual payments on the insured 
obligation. 

Thus the lending institution may determine 
the propriety of the loan from a credit stand- 
point on the basis of a simple statement by the 
borrower, supplemented by whatever additional 
information it may deem advisable to secure in 
each individual case. 

“The removal of these arbitrary restrictions 
makes the lending institution a ‘free agent’ in 
making FHA-insured Title I loans,” stated Mr. 
Wilson, “and is a logical move in view of the 
self-contained ability of those whose business 
it is to make loans to establish credit responsi- 
bility. We can now reasonably expect a defi- 
nite expansion in the modernization loan field.” 


Authority Sees "Long Awaited 
Upturn"’ Under Way 


A condensed report of a country-wide survey 
of the building industry issued by Dun & 
Bradstreet (Inc.), July 29, shows that during 
the first half of 1935 a notable revival was 
witnessed in building activity, with operations 
reaching a four-year peak for the country as 
a whole, although in many sections all records 
back to 1930 were surpassed. Estimates made 
at the beginning of the year as to the extent 





APPRECIATION 


| want you to know that the in- 

formation appearing on front cover 
of the American Lumberman's issue 
of July 20 was highly appreciated by 
the undersigned. 

B. F. HOWE, 

Acushnet Saw Mills Co., 

New Bedford, Mass. 





of recovery during 1935 have been revised up- 
ward as spectacular increases are being re- 
ported for residential building, and industrial 
construction reflects an appreciable improve- 
ment as plans are released for plant extensions 
and the erection of new factory units. 

Progress practically has been uninterrupted 
since the first of the year, with the most rapid 
pace attained during May and June when sea- 
sonal recessions ordinarily appear. 

The survey makes special mention of the 
steadily widening volume of modernization 
work made possible by loans under the provi- 
sions of the National Housing Act, and pri- 
vately financed undertakings which are in the 
ascendency. 

It further states that dealers in builders’ sup- 
plies have benefited by the improvement of 
sales for the six months averaging from 35 
percent to as high as 60 percent over the com- 
parative totals of last year. 

The report states that of the three major di- 
visions of the construction industry'—public 
works, residential and commercial—it is in 
the second division (residential work) that 
most noteworthy progress has been made dur- 
ing the past year. 

3ased on the progress thus far recorded, 
the report continues, conservative estimates 
point to a net appreciation of fully 75 percent 
in residential construction for 1935, as com- 
pared with total for 1934, as the demand for 
homes is becoming stronger, augmented by the 
increasing rate of marriages and the lessening 
in the doubling-up of families. 

From these figures and trends Dun & Brad- 
street (Inc.) draws the conclusion that “it is 
apparent that the long awaited upturn has 
started.” 


Latest Figures on FHA Program 


Wasuincton, D. C., Aug. 12.—Insured FHA 
modernization and repair notes for the month 
of July totalled $21,084,565. For the entire pe. 
riod of operation since the modernization credit 
plan was begun in August, 1934, they amounted 
to $113,071,642. Notes for amounts of more 
than $2,000 insured under the amended proyj- 
sions of the National Housing Act are not jp. 
cluded in these totals. 

That new residence building will go on apace 
during the latter six months of the year is jp- 
dicated by the increased number of home build- 
ers who are financing their operations under the 
mutual mortgage insurance plan. 

Mortgages selected for appraisal, with fees 
paid, totalled $32,712,769 for the month of July, 
and for the entire period of operation, $122- 
518,711. 

These figures bring the grand total of insured 
modernization and repair notes, and mortgages 
selected for appraisal, to a grand total of $235. 
590,353 for both parts of the Federal Housing 
Administration program. 


Small-Residence Vacancies 
Fewer, Survey Shows 


ToLepo, Ou1o, Aug. 12.—There are at pres- 
ent only 661 vacancies out of a total of 67,098 
residential units of the one and two-family type 
in Toledo, according to an announcement made 
here today by Eugene Howard, secretary of 
the Toledo Real Estate Board. This is ap- 
proximately one percent vacancy as compared 
to a normal four percent in the majority of 
cities during good times, and is less than the 
vacancy reported in Toledo in 1929. 

The survey was sponsored by the Toledo 
Real Estate Board and made by local post- 
office employees through co-operation of the 
post-office department in Washington. 


Reports Many FHA Loans 


Denver, Coro., Aug. 12.—In Colorado 1,990 
persons have borrowed $908,488 in government- 
insured loans to build new homes and to mod- 
ernize and repair old ones, Thomas A. Duke, 
State director of the Federal Housing Admin- 
istration, announced last week. For every dol- 
lar spent for building with a government-in- 
sured loan, five additional dollars have been 
put to work with money taken from savings and 
with other loans not insured, he said. 

On that basis, the FHA program has resulted 
in more than five million dollars worth of con- 
struction work in the State. 

Lumber merchants and dealers in other build- 
ing materials report that business is materially 
better than it was a year ago. Also, since farm- 
ers of the State are harvesting good crops this 
year, the dealers are predicting that there will 
be considerable repair work on farm buildings 
this fall. 


Building 80 Homes for New 
W orkers 


Burrato, N. Y., Aug. 12.—The village of 
Sydney, Delaware County, N. Y., is anticipat- 
ing a period of prosperity, and expects the 
population soon to be doubled. A _ $500,000 
project to house 500 persons has been approved 
by the Federal Housing Administration. 
Building of 80 new dwellings will be financed 
by the Sydney Bank, under insured mortgages 
of the National Housing Administration. The 
magneto company, Sydney’s only industry, has 
contracted for a $250,000 addition to its plant. 

—_—_—_—_—_—_—_—_— 

In 1932 there were enough jobs in the United 
States to give full time work to 34,131,000 per- 
sons, according to an analysis of the National 
Industrial Conference Board. 
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merican Lumberman House PI 





BILL OF MATERIAL 


BRICK AND CONCRETE WORK 
168 cu. ft. concrete feoting 

700 cu. ft. concrete walls 

900 sq. ft. 3” concrete basement floor 
900 sq. ft. 34” cement basement top floor 
26 lin. ft. furnace chimney 

20 lin. ft. 8°x12” terra cotta flue lining 


PLASTER WORK 


350 sq. yd. plaster 
5% lath, 3x12, 4'0” 


ROUGH LUMBER 

3 pes. 6x6” 7'0” post 

96 lin. ft. 2x10” girder 

150 lin. ft. 2x8 sill plate 

52 pes. 2x10 12°0” fioor joist 

8 pes. 2x4 10'0” garage roof 

8 pes. 2x6 100” garage roof 

52 pes. 2x4 12'0” ceiling root 
116 pes. 2x4 12°0” 0.S. studs 
24 pes. 2x4 8'0” gable studs 

132 pes. 2x4 90” 1.S. studs 
680 lin. ft. 2x4 plates & shoe 

3 pes. 2x10 10’ 0” porch plates 
150 pes. Ix3 bridging 

2200' B.M. 1x8 C.B. wall sheeting 
18'> sqs. 24” shingles wall 
1500’ tx4 C.B. Roof sheeting 
10'4 sqs. 16” shingles roof 
1000° B.M. 1x6 D&M sub fleor 
320’ B.M. 1x3 finish floor EG. 
700° B.M. 1x3 finish floor 

40’ B.M. 5¢x4 finish floor bcaded porch cig. 
50° B.M. 1x3 beaded porch clg. 
20 pes. 2x4 8'0” coal bin 


500’ B.M. 1x6 D&M coal bin & garage walls 


DOORS 

1 3/9x6/8x134 front door 6 It. DS 1 opr. 
frame and trim 

2 2/10x6/10x134 rear door | It. DS 2 pr. 
frame and trim 

7 2/8x6/8x1%_ 1 pr. door frames & 2 sides 
of trim 

2 2/4x6/8x1%_ | pr. door 


| pr. 3/6x7/0x1t%, 3 pr. 6 It. DS garage door 
and frame 


| pr. 2/6x6/8x1%_ 10 It. French door frame 
& 2 sides trim 

1 14x80’xI%_ | pr. docr frame and | side 
trim broom cio. 

WINDOWS 

4 24x24/24x13_ windows top cut 4 2 mull 
frames and trim 


4 24x24/24x13, windows tep cut |! 4 sing. 
frames and trim 


4 20x20/20x1%_ windows top 
frames and trim 


2 20x20/20x13_ windows top 
frames and trim 


| 20x20x24x1%_ windows top 
frames and trim 


3 24x21x21xi3q windows top 
frames and trim 


INTERIOR FINISH 

250 lin. ft. 34x5'/2 base 

250 lin. ft. 5ext% base shee 
24 lin. ft. 344x112” shelving 
| sink cabinet—detail 

2 dinette seats—detail 

| medicine cabinet—detail 


cut 4 2 muil 


cut 4 2 sing. 
cut 4 1 sing. 


cut 4 1 sing. 


| set basement stairs box per plan 


| set attic stairs box per plan 






































EXTERIOR FINISH 


5 pes. 2x8 16'0” verge boards 

140 lin. ft. 1¥4x11'2 frieze 

130 lin. ft. 22” bed mold 

130 lin. ft. 34x33 facis 

300 B.M. 5¢x3” beaded pianc'er 

20 lin. ft. 8x10 box porch beam 

2 pes. 10x10 12°0” box porch cal. cap & base. 
10 lin. ft. 2x10 balustrade cap. 

30 lin. ft. 2x10 cove ceiling mold. 

| set front steps 80” 5 risers 

20 lin. ft. 34x1%q cove balustrade cap. 


ROUGH HARDWARE 


18 sets sash cord and weights 
400 Ibs. assorted nails 

| flue clean out door 

| coal chute 

| floor drain 


FINISH HARDWARE 


5 basement sash sets 

18 sash locks and lifts 

| front door lock 

| rear door lock 

| pr. French door sets 

| pr. garage door sets 

| pr. push plates 

14 pr. 4x4 0.P. butts and serews 
1 D.A. floor hinge 

‘2 doz. pr. cupboard catches 

2 doz. pr. 2x2 butts and screws 
| doz. drawer pulls 

2 rolls 3 ply prepared roofina 


PLUMBING 


| bath 

| lavatory 

| stove 

| kitchen sink 

| set laundry trays 


HEATING 
| hot air heating plant complete 
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The principal advantage of movable grain bins results from 
their use in the field. The grain can be stored in them directly 
from the thresher, or after a short haul from the combine. 
This saves time and hauling expense during the busy season. 
They are also used more generally for storing grain in the 
feed lots, which is to be used for feeding purposes. 


This bin, 10x10 feet, is supported on three 6x6-inch skids, 
which permit it to be moved very easily by pulling it with the 
general farm tractor. 


This building is of frame construction, including the use of 
2x6-inch joists, 2x6-inch studdings spaced 16 inches apart, and 
2x4-inch rafters spaced 24 inches apart. Wood shingles are 


MATERIAL LIST FOR 1,000 
































Wall Bracing— 
| pe. 1x4”x14’ 
4 pes. 1x4”x10’ 
2 pes. 1x4”x8’ 
Headers, | pc. 2x6”x12’ 
Plates, 4 pes. 2x6”x14’ 
Plates, 4 pes. 2x6”x12’ 
Rafters, 16 pcs. 2x4”x8’ 
Collar Beams, 4 pcs. 2x4”x8’ 
Ties, 6 pes. 2x6”x12’ 
Roof Sheathing, 290 board feet, 1x6” 
Drop Siding, 564 board feet, 1x6” 
Flooring, D & M, 202 board feet, 1x6” 
Frieze & Fascia— 
2 pes. 1x4”x16’ 
2 pes. Ix4”x14’ 


8 pes. 1x4”x8’ (verte are Soom 


American Lumberman Farm Building Suggestion 


PLAN FOR A MOVABLE GRAIN BIN 


used for the roof covering, and 6-inch drop siding used to 
cover the walls. 


Since a bin that is moved has to withstand strains to which 
the permanent forms of storage are not subjected, it is essen- 
tial that it be well braced throughout. The plan calls for 
braces let into the studs in each of the four walls. 


In addition to the door at the end of the bin, a small door 
is provided in the gable end for shoveling grain into the bin. 
If the bin is to be filled by elevator, a small door in the roof 
near the ridge can be provided. 


The capacity of this bin is 1,000 bushels. 


BU. MOVABLE GRAIN BIN 


MIDWEST PLAN NO. 73212 


LUMBER Door & Corner Trim— Door, D & M, ! pc. 1x6”x8’ 

Skids, 3 pes. 6x6”x16’ | pe. 1x4”x12’ Door battens, | pc. 1x6”x12’ 

Stringers, 2 pes. 2x6”x14’ | pe. 1x4”x10’ Door battens & Louvres, | pc. 1x8”x18’ 
Joists, 11 pes, 2x6”x12’ 9 pes. 1x4”x8’ Stops, | pe. 1x2”x12’ 

Floor Bracing, 2 pes. 2x4”x10’ Door Sill, | pe. 2x6”x8’ Baffle Stringers, | pc. 2x4”x8’ 
Studding, 47 pcs. 2x6”x8’ Door, D & M, 2 pes. 1x6”x12’ Baffle Header, | pc. 4x4”x2’ 
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Courtesy Midwest Farm Building Plan Service—in Which Fifteen Agricultural Schools Co-operate 





_ Ree SS mare 
; iA TA "—> - a , | 
| / rN AW“? & beer sbmQz” — 
| / F | oa fees 
Ceres Hovde. \\ v4 - | oe + aa oS — rTy at as 
\ || | — Sass = — = oe 
; lA }\ I lbeeee [E= “SS SS3 
7 1 jf arves eee. | a or wear 
er 4 = - + yo — —_— | : | —{| 
/\ | eien en co = = 
\ i \ i me — Z al oa _ o 
. T T » 
Bet Le A 
Section B-B Section A-A Sipe Evevation END ELEVATION 
sSHOWwInse FRAMING seOowine Feamineg 


= Baffle Boards, | pc. Ix6”x16’ 
—— a Cleats, | pc. Ix2”x16’ 
Strips, | pe. IxI”x12’ 
Shiplap, | pc. 1x6”x10’ 
—-— Drip Cap, 6 lin. ft. 1-1/16”x2” 
qeere F Roofing, 3 Squares 
HARDWARE 
Ridge Roll, Galv. 16 Lin. Ft. 2” 
Finials, 2 pes. 2” 
‘eee 3 Roof Ventilator, Galv., 12” 
_ ' Hinges, T, 2'/2 pairs, 6” 

. Hasps, 2 pcs. 6” 


ro 














Pt ceers 


o 




















— r Nails— 
NG ene; 4 5 lb. 20d Com. 
Foes as] 4 15 lb. 10d Com. 
r 16 Ib. 8d Com. 
poe tn 5 lb. 6d Com 


Paint, Lead and Oil (2 coats) 2 gal. 
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He Makes Title I] Loans -- Here’s How 


“I'd like to make loans under Title II of the 
National Housing Act,” a banker told a visit- 
ing representative of the AMERICAN LuMBER- 
ywAN last week, “but anybody who can wade 
through the red tape and understand those com- 
plicated rules and regulations is a better man 
than I am. I’ve nearly ruined my eyes on that 
fine print and I still don’t understand how to 
know whether a man is eligible or not. If some 
kind man who knows all about it would come 
and explain this to me I'd like to go ahead with 
Title II but I’m not going to try any more to 
dig out its meaning.’ 

The visitor returned to Chicago where the 
FHA regional director’s office promised to get 
in touch with another regional office and see 
to it that a duly qualified man goes out to make 
the whole procedure clear to this banker. But 
it occurred to the AMERICAN LUMBERMAN that 
there may be other perplexed bankers who are 
faced with this same problem, so it was de- 
cided to find out how these mortgages are 
made by a bank that is successful in them. In 
Chicago, to think of Title II mortgages is to 
think of the Prairie State Bank, for the Oak 
Park institution has been more active in this 
than any other Illinois bank. So one afternoon 
after banking hours the same staff representa- 


tive went out to talk with Kenneth M. Darrow, 


the cashier, who has been the leader and the 
spur in this activity. 


Just Follow Good Banking Practice 


“Red tape?” he said, when asked about the 
worries of handling FHA mortgages, “Com- 
plications? There’s nothing to it! We sim- 
ply continue to follow good banking practice. 
We satisfy ourselves that it is a good risk, one 
that we want to take, and then we let the 
Federal Housing Administration make the de- 
cision as to whether it meets FHA require- 
ments. There is no extra trouble to it—even 
less than with the old type of mortgages, for 
in these we have the added check of FHA 
appraisals.” 

As soon as Title II was set up by the Fed- 
eral Housing Administration Mr. Darrow 
looked upon it and found that it was good, for 
he has always been “real estate minded,” and 
in his capacity of loan officer of the bank sought 
to get the board of directors to approve this 
type of loan. There was determined opposition 
in the board, however, until he took the two 
most antagonistic members down to FHA head- 
quarters and exposed them to the persuasive 
logic of the executives in that office. Then 
the board “loosened up” to the extent of allow- 
ing him to make $100,000 worth of these loans. 
His method of making them was to have an 
appraisal of the property and a financial state- 
ment of the applicant, and to determine from 
these by the usual procedure if the loan was 
acceptable to the bank. If acceptable to the 
bank the application was sent to FHA for a 
commitment, and the Government operatives 
made their own investigation to determine 
whether the loan would be eligible for FHA 
insurance. The application may look compli- 
cated enough, but it is based on ordinary sound 
banking principles, and Mr. Darrow and his 
associates encountered no difficulties in meet- 
ing the requirements. 

here came a time, however, when the bank 
had made all these loans that the directors were 
willing to make, and then it stopped short in 
its loaning activities, until Mr. Darrow could 
fnd a market for the mortgages. Other banks 
did likewise, and it was then that the Federal 
Housing Administration, in order to induce 
banks to go ahead, started the practice of mak- 
ing tent: itive commitments. The prospective 
rrower would go direct to the FHA offices 
and submit his application, which would then 
be investigated by the Government and if found 
acceptable it would be accorded a tentative 
commitment—that is, the Government agreed 
to insure it if a bank or other authorized lend- 
ing agency would accept it. 


In due course Mr. Darrow did find a market 
for some of the mortgages he had taken and 
then the directors of the Prairie State Bank 
were quite willing for him to go ahead and con- 
tinue to make others. But now he handles only 
those loans on which the Federal Housing Ad- 
ministration has made tentative commitments. 
He looks into the applicant’s financial state- 
ment, and if that is satisfactory Mr. Darrow 
asks FHA for a firm commitment on that 
application and, this received, goes ahead with 
the loan. “I can’t understand,” he said, “how 
any banker accustomed to real estate loans 
could find that complicated. All we do is main- 
tain a good standard banking procedure, just 
as we would if we had never heard of FHA.” 


Steps in Making the Loan 


To expedite the handling of loans (this bank 
has made 77 of them. totaling $416,150), Mr. 
Darrow developed a special filing card, which is 
reproduced in the accompanying illustration— 
a standard 3x5-inch card which he keeps in a 
file on his desk, permitting him to give an im- 
mediate answer when someone asks about the 
status of his loan or what, perhaps, may be 
holding it up. 

This card, 
tically 


is divided ver- 
The first identifies 


it will be noted, 
into four sections. 


sures the bank against loss on this mortgage. 

The fourth section of the card, which is for 
loans on new construction, indicates when the 
contractor files his sworn statement of item- 
ized costs of the building, so that the bank 
may always know how much money has been 
paid and how much is yet to be paid; when 
the contractor files his completion bond (re- 
quired unless he is known to be reliable) which 
protects the bank from having an unfinished 
building on its hands after all due funds have 
been paid by the bank; and also indicates when 
all orders (duly signed by contractor and 
owner, or by architect and contractor if the 
architect is supervising the job) have been paid 
to all the subcontractors and material men and 
the general contractor himself, and all waivers 
of liens are received. (The waiver-of-lien 
form is printed on the back of the bank’s order 
form, for convenience.) Then the mortgage is 
sent to FHA for insurance. 

To complete a refinancing loan, or to bring 
a new-construction loan to the point where con- 
struction may actually begin usually requires 
about a month, Mr. Darrow said. 


FHA Assures Good Construction 


The Federal Housing Administration main- 
tains inspection of new houses under construc- 
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Loan No. _ 





Applicants 





Address 


Phone Res. 





Phone Bus. 





Address of Property 








Loan $ 


Commitment Received____ 





Term yrs. 


Expires _ 


Amended to $__________yrs. 
Extended to 





Old Coupons Filed OC) 
Tax Bills Ordered ia 
Spec. Assessments Ordered ia 


Papers Drawn C) Executed TC) Filed C7) Title No. 
Old Mortgagee’s Agreement Filed 
Received ia 
Received OO) Paid 


Paid 





Objection Waived C 


Mortgage paid Cj Insurance O. K’d C1) Ordered CT) 
Mtg. Returned C) 


Mtg. Released 
To F. UH. A. for Ins. 





Sworn Statement Filed [(] 
Orders paid in full CT 





Completion Bond Filed 
To F. Hl. A. for Ins. 
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the applicant, the property, the commitment 
and the loan; the next two are concerned with 
various possible steps in the making of re- 
financing loans, the last of which is “To FHA 
for insurance”; and the fourth section is for 
the steps in making loans on new construction, 
which also ends with “To FHA for insurance.” 

In the first section the “FHA No.” is the 
serial number which is put onto the tentative 
commitment by FHA, and “Loan No.” refers 
to the bank’s own serial number. The next 
four lines are self explanatory. The next line 
shows the amount and term of loan originally 
applied for, and also indicates if this has been 
amended to a different amount or different term 
of years. The next line refers to the FHA 
firm commitment, showing date received, date 
to exnire (usually 60 days on refinancing loans 
and several months on new construction, to 
allow sufficient time for completion), and if 
necessary to extend the commitment, the date 
to which extended. 

The second and third sections are used for re- 
financing loans only, and permit check marks as 
the loan progresses through the drawing and 
execution of papers, the clearing of title, pay- 
ment of taxes and fire insurance, and release of 
the old mortgage. The final notation in the 
third section of the card indicates that the new 
mortgage has been sent, with the mortgage in- 
surance fee, to FHA where it will be stamped 
to show that the United States Government in- 


tion, for which it has given commitments to 
insure the mortgages, and occasionally poor 
work is discovered and correction forced, be 
cause of this. Mr. Darrow showed one FHA 
inspection report which, while it approved the 
job to date, noted that “Ceiling joists have no 
bearing. Toenailed to the walls of the super- 
structure. Should be longer joists and have a 
ribbon plate for bearing. Should have fire stops 
in all bearing partitions. Rough floor on first 
and second floors. Must be finished tight to 
outside walls.” 

“We made the contractor pull out those short 
joists and put in others of the correct length,” 
Mr. Darrow said, “and saw to it that the other 
matters were corrected also. The result is that 
the owner will have a well built home that he 
will be anxious to hold, so that he will make 
every effort to maintain his payments through- 
out the years. Most of the borrowers take the 
full twenty years to pay, so they can have the 
small payments if they need them, for they can 
pay up sooner if they want to, anyhow. To 
protect ourselves on long-term mortgages we 
must have good construction.” 


Want New Homes, Not Refinancing 

Thus far, 30 percent of the Prairie State 
Bank’s loans under Title II have been for new 
construction, and it is expected that this per- 
centage will be greater during the coming 
months, for the bank, like the firms which fur- 
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CERTIGRADE 
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wanes | SPUNGLES ARE GUARANTEED 
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THIS LABEL 
Has Been Given 


APPROVAL 


"Be It Resolved, that we, the executive com- 
mittee of the National Retail Lumber Dealers’ 
Association, at its meeting in Chicago, June 
19, 1935, do hereby endorse and express our 
appreciation of the many splendid activities 
of the Red Cedar Shingle Bureau in its co- 
operation with the Retail Lumber Dealers of 
America, and do herein and hereby recom- 
mend and urge the members of this associa- 
tion to co-operate in every reasonable way 
possible with the Red Cedar Shingle Bureau 
toward this common end—maximum distri- 
bution through retail lumber dealers—and 
hereby recommend to our divisions that they 
accept this splendid offer of co-operation, 
and do everything possible to put it into 
effect; and be it further 


Resolved, In order to bring about this end, 
that we urge our members to insist that all 
shingles sold to their respective yards be des- 
ignated as to grade by the official label of 
inspection and guaranty of the Red Cedar 
Shingle Bureau.” 
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nish its market for these 
that if there are to be any new construction 
loans they must be made in the building sea- 
son, while refinancing loans can be made easily 
at any time of year. 

In the Aug. 3 issue of the AMERICAN LuM- 
BERMAN it was mentioned that the New York 
banking firm of Pask & Walbridge had prom- 
ised to take all the Title II loans the Prairie 
State Bank can originate, and it will be of 
interest to note how this promise was made. 
The Oak Park bank had sent some mortgages 
to New York and Pask & Walbridge in 
acknowledging them said in part: 


mortgages, believes 


In checking over the mortgages, I note that 
with the five exceptions these mortgages ap- 
pear to be refunded documents. This is en- 
tirely satisfactory, but frankly, we would 
rather see mortgages for new construction. 
The Act was created to put people to work 
in the building industry, and the only way 
this can be accomplished is by building new 
homes. 

We will handle all the mortgages you can 
originate, but as stated above, we would like 
to have mortgages on new construction so, 
don’t you think it’s possible for you to put on 


a campaign and get the idle building material 
workers off the relief roll back onto an earn- 
ing basis? 

We are not going to require the services of 
technical appraisers, but are satisfied with the 
appraisals of the Federal Housing Adminis- 
tration, accompanied .by your integrity and 
intelligent handling. 


The Pask & Walbridge requirements for 
these mortgages will be, according to the letter: 
A clear title as defined by FHA in the rules 
and regulations as published in article 7, page 
12 of FHA form 2010, revised June 24, 1935; 
a certified copy of the mortgagor’s application; 
photographs of the property insured; a mort- 
gage insured by FHA; and assurance that in 
case of default the bank will make every effort 
to avoid foreclosure and other court costs. The 
New York firm also reserved the right “to 
refuse any mortgage on refunded property 
where the structure is over ten years old. 
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The Same 


Always the same old green again 
On every rush a-quiver, 

Always the same old scene again, 
The blue of sky and river. 

The winter comes, the summer goes, 

Then comes the spring, and then the 
And yet it is the same old green, 


rose, 


From year to year unchanged the scene. 
The springtime never came again 
And found that God had faltered, 
The springtime was the same again, 
Unchanging and unaltered. 
And they who cry for something “new” 


Would be the first to miss the dew— 
Yes, if their changes ever came, 
Would want the world again the same. 


We See b' the Papers 


The trouble is that you 
without socking the poor. 


can't soak the rich 
said in favor of the horse- 
days is that at least we were home 


One thing to be 
and-buggy 


nights. 

Among those who still believe in a Santa 
Claus is a boy in college writing home to 
father 


We often wonder who the bright young pro- 
fessor was who first thought of calling them 
‘clients” ? 

This war between Italy 
us of the start of a 
county fair. 


and Ethiopia reminds 
trotting race at the old 


What makes a lot of middle-class voters mad 
is that they have to pay for their vacations 
themselves. 


Most people who gave it any thought are now 


in a position to say to the President, “We 
doled you so.” 
\ lot of the College All-Stars have married 


since graduation. 
spirit in them. 
There 
of racing 
before the 


This ought to put the fighting 


minutes 
scoring 


about three 
minutes of 


always used to be 
and about twenty 
race. 

France has adopted the motorcycle as a war 
machine. They won't have to fire a shot, only 
open their cut-outs. 

We wish Huey Long would quit telling us 
about all these plots against him. Nothing ever 
seems to come of them. 

Funny thing about football: if you play it 
after graduation, you’re a professional; if you 
teach it, you’re an amateur. 

What the ought to do is give you a 
week’s vacation and then a week in a rest-cure 
before you come back to work. 


boss 


Another sad awakening about this share-the- 
wealth business will be the discovery that the 
politicians have already spent it. 

The same thing applies to sociology or eco- 
nomics: practically all of the profs who teach 
either one are certainly amateurs. 

Have these profs who have gone to work 
for the Government lost their amateur standing ? 
From what we have seen we think not. 


When we get around to repairing the ship of 
State, we might well use some of the Demo- 
cratic planks that Mr. Roosevelt threw away. 

Somehow we would feel a little better if we 
even knew the name of that fellow that the 
five workers in our household are supporting. 

The washerwoman says she does not see why 
they call it soaking the rich. To her it looks 
more liking running them through the wringer. 

We still haven’t seen any amendment to 
inake the political payrollers pay income tax. 





Or to let you out of paying income tax on your 
last year’s income tax. 


“That means work or starve,” said Presider 
Meany, of the New York Federation of yom 
“Do you think we are going to aaah * any. 
thing like that?” Well, personally we ha 
always had to bow to it. 


Between Trains 


East Aurora, N. Y.—Ran into two familiar 
lumber retailers here, Clifford Peck and Donalg 
Tenney. Tenney, by the way, has his office op 
Elm Street, which shows how closely 
of us lumbermen stick to our work. Our old 
iriend, Bert Hubbard, who is carrying on 
where his distinguished father left off, had y; 
here again to read some of our stuff to the 
Kiwanians and to answer any questions the; 
cared to ask. They asked us about everything 
and everybody from writing poetry to running 
the country, both of which’ we endeavor to do 
and with about equal success 


~ 


some 


St. Louis, Mo.—Tonight eleven hundred 
salesmen met in a mammoth meeting under the 
auspices of the sales managers’ bureau of the 
St. Louis Chamber of Commerce, while y 
endeavored to sell them a few ideas on | 
liberty and the pursuit of happiness, includ 
a few on the pursuit of customers as well. 





East Sr. Louis, Itu.—If we 
visioned this day as a boy, how happy we wou 
have been! This afternoon we read poetry, ¢ or 
what we are pleased to call poetry, to fifteen 
hundred school teachers. But that isn't all of 
it: after a fifteen-minute intermission, we made 
them come back, with fifteen hundred more 
and listen to more of it. Back there in North 
Muskegon, if we could have pictured ourseli 
letting fifteen hundred school teachers out for 
recess, and then belling them back in again— 
well, words fail us. 


could have 


Oweco, N. Y.—Art Stiles, whose name 
sounds like a fashion plate, but who doesn’ 
claim to be anything like that, and his nearby 
neighboring Rotarians gathered at the Elks 
Club tonight for some singing, and eating, and 
speaking. Luckily we were called upon to do 
the last and not the first, and we also did t 
second without particular invitation. Well, i it 
was good to be back here again. 





Independence 


The politicians now would lure 

Us from the one path safe and sure, 
The one to make old age secure, 

That path the path Ben Franklin trod, 
The lesson of the fruitful sod, 

Long known to man, ordained by God. 


The wastrels always will pretend 
That it’s a sin to save and fend, 

The only virtue is to spend. 

They scorn the independent man 
Whose life they can not plot and plan, 
Or vote control, for no man can. 


They say that Government is best, 

Its citizens most greatly blest, 
Where many live upon the rest— 
Forgetting some may have some pride, 
Prefer to lay a bit aside 

In youth, and for themselves provide. 


A noble thing a head of gray, 
Old age that lives the noblest way, 
Not in some politician’s pay. 

That government the best will be 
Where few need ask for charity, 
And, even taking, still are free. 
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New Building Material 
fills long-felt need 


Johns-Manville 
ASBESTOS 
FLEXBOARD 


provides qualities hitherto 
unobtainable in asbestos 
cement sheets 











A basement recreation 

room, walls of J-M Fiex- 

board, ceilings of J-M Dec- 

orative Insulating Board. 

Note curved Flexboard bar. 
(Flexboard saws easily, { 
nails like wood.) 











A 


These 
Johns- Manville 


to Millions 


Asbestos Flexboard 
Asbestos Wainscoting 
Hard Board Products 


Steeltex and 
Reinforcing Fabrics 


a 





Materials are Known 


Roofing and Siding Shingles 
(Asbestos and Asphalt) 


Insulating Board Products 


Rock Wool Home Insulation 
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EVER BEFORE a material like === 






this! J-M Asbestos Flexboard is an 
asbestos cement sheet but it works like 
wood. It saws easily and nails without 
splitting. It is permanent, durable, fire- 
proof. Colors go all the way through. 
And it is amazingly inexpensive.* 
For practical construction in remodel- 
ing or new work, in the home and the 
commercial field, on job after job, Flex- 
board ‘‘fills the bill’ one hundred per cent. 
A living room, a basement play room, 
a retail shop, a restaurant... Decorative 
Flexboard combines beauty with great 
durability. It is sanitary. Easily kept 
clean. And its modest price, plus its easy 
workability, enables you to meet today’s 
demand for low-cost jobs. 
Or, perhaps there’s a cabin to be built, 


A food market modernized with Flexboard; 
upper walls of Decorative Flexboard (Tiled) ; lower 
walls of Standard Flexboard. 


The Keyhole Bar, Hotel 
Montclair, New York City, 
strikingly demonstrates 
Flexboard’s flexibility. 
The walls, also, are of 
Flexboard. 






a partition to be finished, a garage to be 
lined with a fireproof material . . . Stand- 
ard Flexboard, at still lower cost, fits 
right into the picture. It has the same 
fireproof and sanitary qualities as Deco- 
rative Flexboard; it is as simply kept 
clean, as easily worked. (High moisture 
resistance gives Standard Flexboard a 
wide range of outdoor uses.) 

Decorative Flexboard is available in 
Green, Rose, Buff, Slate, tile or plain 
design, with a highly polished finish. 
Standard Flexboard, plain or tile-scored, 
often used to replace plaster walls, may 
be painted as desired on the job. 

: Mail coupon for Flexboard folder. 
*Standard Flexboard can be installed for as little 


as 25 or 30 cents per sq. ft.; the Decorative, for 
only slightly more. 


JOHNS-MANVILLE, 22 East 40th Street, New York 
Send me your illustrated folder giving complete details of J-M Asbestos Flexboard. 


Name 


Title 





Firm Name 





Address. 
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Peninsula 


Munisinc, Micu., Aug. 15.—One of the most 
active and effective organizations in making 
known the beauties and advantages of Michi- 
gan, as a summer resort as well as a sports- 
man’s paradise the year around, is the Upper 
Peninsula Development Association which, in 
an impartia! way, directs attention particularly 
to the Upper Peninsula. Of especial interest 
to persons connected with the lumber indus- 
try is Grand Island, a resort not generally ad- 
vertised, but one in which Munising takes a par- 
ticular pride as one of the many attractions 
that makes this point the mecca of such a large 
number of tourists every summer and in other 
seasons as well. 

Grand Island, owned by the Cleveland Cliffs 
Iron Co., is a forest preserve and game refuge 




























































Wild life is plentiful in || 
this great game refuge, | 
containing 15,000 acres, | 
opposite Munising, Mich. || 
Vacationists get a _ real 
thrill when a deer grace- 
fully leaps across the 


235 


with curiosity the passer- 
by. Here no automobile 


ws 
~~ 


_— 
ee 


disturbs them, for visitors 


~ 
— 
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| 
road, or stops to view | 


leave their cars behind on 


oe 


the mainland 
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A Beauty Spot 
in the Upper 


LUMBERMAN 











Hotel Williams and Annex, Grand Island, with its background of dense forest, an ideal vacation 


spot. Along the water's edge 


of more than 15,000 acres, situated in an arm 
of Lake Superior, opposite Munising, and was 
formerly the scene of active logging operations. 
Here nature may be found at its best. Wild 
life is undisturbed and in the fastnesses of the 
great forest may be seen animals and _ birds 
that delight the souls of ornithologists and 
naturalists, many of whom come to the Island 
for a study of its wild life. The tourist, the 
naturalist, the tired business man _ seeking 
respite from the daily grind, the summer re- 
sorter or the casual vacationist visiting Grand 
Island does not have to rough it or put up 
with crude, uncomfortable accommodations— 
as he might have to at many game refuges or 
forest preserves. The company has provided, 
in the Hotel Williams, a hostelry that would 
do credit to any city, where amid ideal sur- 
roundings the visitor may enjoy all the com- 
forts of home and yet be “far from the mad- 
ding crowd.” 

Grand Island, Hotel Williams and its cozy 
cabins along the water’s edge have an intensely 
interesting historical background, for it was 
back in the days of the pioneers that Asa Wil- 
liams settled on the Island and established a 
trading post. Some of these cabins were built 
approximately 100 years ago. One, a particu- 
lar favorite with guests vacationing on the 
Island, still has the old wooden frame in front, 
where trappers and traders brought their pelts 
and other articles to be weighed and sold, or 
exchanged for the necessities of life. Another 
interesting building is the Williams’ Cottage, 
formerly the home of the pioneer settler from 
whom it takes its name. This cottage is kept 
in excellent condition and is used by officials of 

















view; then a summer 








the hotel; a glimpse 
of Trout Bay Road; 
and of a cozy nook 
in the Hotel Williams 


are the cabins, some almost a century old 
the company who visit the Island, particular) 


the cottage is always a point of especial inter. 
est to guests of the hotel. 

Because of its freedom from hay fever an/ 
the healing influence of the pure air, the fra. 
grant pine and spruce trees etc., Grand Islan¢ 
is a favorite resort for hay fever sufferers, wh 
find here relief and rest so necessary for they 











Some typical scenes 
on Grand Island, 
where summer vaca- 
tionists find a haven 
of rest, where they 
may commune with 
nature and enjoy the 
comforts of home. 
First comes a beach 


home; one of the at- 
tractive cottages at 
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g the summer and early fall. The per- 
“on desiring a vacation in the midst of noise, 
jazz and hilarity would be disappointed here, 
but yacationists seeking quiet, rest, relaxation, 
with good food and comfortable accommoda- 
tions, Where they may take long walks in the 
woods or along the lake shore, where they may 
indulge in fishing, play tennis, take boat trips, 
or simply rest among the most peaceful sur- 
roundings imaginable, find Grand Island an 
ideal spot and Hotel Williams and cabins the 
acme of comfort. 

Visitors to Grand Island who come in auto- 
mobiles leave their cars in Munising or at 
Powell’s Point and cross to the Island on a 
¢urdy vessel that makes two round trips daily 
between Munising and the Island, or on a 
launch from the “Point” that may be signaled 
at any time. 

Reams could be written of the beauties and 
advantages of this delightful vacation resort, 
of which the Upper Peninsula is justly proud, 
hut the description would still be inadequate, so 
the suggesticn is passed along that a card or 
letter addressed to Hotel Williams, Grand ls- 
land, Munising, Mich., will bring detailed in- 
formation that will be found of interest to even 
the most casual reader. 

John M. Bush, Negaunee, Mich., a former 
president of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, member of 
the Upper Peninsula Development Association, 
an active conservationist and popular among 
lumbermen everywhere, is land agent of the 
Cleveland Cliffs Iron Co., and general adminis- 
tration of Grand Island and Hotel Williams 
is under his direction. 


durin 


Builds Paper Mill to Use 
Southern Pine 


Crossett, ArK., Aug. 12.—The definite an- 
nouncement that to the present industries of 
Crossett is to be added a modern kraft paper 
mill, has been received with pleasure by the 
people of this thriving community. The an- 
nouncement from Washington that a loan of 
$4,000,000 has been granted by the Recon- 
struction Finance Corporation to the Crossett 
Lumber Co. for the purpose of financing the 
construction of this paper mill, has been con- 





firmed by officials of the Crossett Watzek 
Gates interests, and plans for the mill are 
being perfected as rapidly as possible. This 


mill will be uptodate in every particular, and 
will have a capacity of 150 tons daily of kraft 
paper made from southern pine. The building 
of this paper mill will perfect and round out 
the general conservation program of the Cros- 
sett Watzek Gates interests in this section. 
With selective logging, fire protection and the 
practice of approved forest conservation, the 
company has laid out a program that practi- 
cally assures permanent operations here. With 
sawmill, planing mill, fabricating plant, chem- 
ical plant, Wolmanizing plant and its paper 
mill, the Crossett Lumber Co. will be in posi- 
tion to put into effect a program of complete 
lorest utilization. 

_ Location of this great paper mill here will 
involve the employment of additional labor, 
and the development plans include construction 
of approximately 200 additional homes for resi- 
dents of the community. 

It is understood that construction of the pa- 
per mill and the building program generally 
will get under way just as soon as engineers 
and architects have completed their plans and 
specifications and orders for the necessary 
equipment can be placed. 

This loan to the Crossett Lumber Co. for the 
building of this paper mill is the first loan of 
this kind that has been granted by the RFC 
since its functions were enlarged to permit such 
industrial loans. 





_DoMestic SHIPMENTS OF WHITE LEAD and oil 
lor the first six months of 1935 were 26 percent 
greater than during the corresponding period of 
1934, according to a statement of the Lead In- 
dustries Association. 
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Good To Insure 
Better To Be Insured 
Best To Be Insured With 


ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mutual Ins. Co. 

Lumber Mutual Fire Insurance Co. 

Lumbermens Mutual Insurance Co. 
Pennsylvania Lumbermens Mutual Fire Ins. Co. 
Indiana Lumbermens Mutual Insurance Co. 


Northwestern Mutual Fire Assn. 
Seattle, Washington 


COMBINED ASSETS 
$20,773,590.00 


Detailed statement of each and all of the companies sent upon request. 


Established 
1876 
Van Wert, Ohio 
1895 
Boston, Mass. 
"1895 
Mansfield, Ohio 
1895 
Philadelphia, Pa. 
1897 
Indianapolis, Ind. 
1901 


COMBINED SURPLUS 
$9,752,509.58 
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3. Porch 


columns. 


4. Sheathing.» 









Vulnerable 
points for 
termite 


damage 






2. Sills. 





Is There a Demand for 


TERMITE PROTECTION? 


Sou magazines and newspapers have discovered that 
the termite makes “good copy.” A decayed porch post or 
Vague un- 
menace to the “homes of our 


city” is spread over a column or two—with pictures taken 


garage sill calls for “termite specialists.” 
easiness about this “new” 


from government reports and badly garbled in reproduc- 
tion. 


There IS a demand for termite protection, of course. 
No home owner wants his property destroyed. But 
American home owners are not going to be stampeded 
into makeshift protective measures. They want facts 
You, as a specialist in construction mate- 
rials, are best fitted to give them facts. 


about termites. 


We will gladly send authoritative literature enabling 
you to answer questions about termites and showing you 
that the time-tested protection against these insects is full- 
pressure impregnation with creosote or zinc chloride. 
This company has been a leader for years in producing 
timber treated with these proven preservatives. You take 
no chances in recommending such timber for any installa- 
tion where termite protection is needed. 


REOSOTING COMPANY 
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“INCORPORATED — ——) 
COLONIAL GEORGIA 
CREOSOTING CREOSOTING 
COMPANY COMPANY 
WmCOnPoReteD mcoeronstas 





LOUISVILLE =— KENTUCKY gue 






FOR 
YOUR 
FALL TRADE 


BUDE 
QUALITY 


SHORTLEAF 


Don't overlook our popular Mixed Car Service 

on this famous soft, velvety-textured stock: 
Yard and Shed items, Finish, Casing, 
Base, Ceiling, Drop Siding, Dimension, 
Mouldings, Boards, Lath, Timbers rough 
or dressed up to 40’ long, etc. 





Better grades kiln dried—all air dried items 
anti-stain treated, Also offering a choice selec- 
tion of Southern Hardwoods—White and Red 
Oak, Magnolia, Poplar, Elm, Cottonwood, etc., 
and Newman Virgin Long Leaf items—long 
noted for Quality. 


S. P. A. Grade Marked~-Trade Marked— 


Species Marked 


Homochitto Lumber Co. 
BROOKHAVEN, MISS. 


Eastern Sales Office Scranton, Pa. 


Selling also Newman Dense Longleaf, Southern 
Hardwoods, Box Shook, Crating, Cut Stock and 
Piling. 








Logging Ralph Cc Bryant 


Have you a problem to solve in logging, 

transportation or harvesting tan k ae 

saspentine economically? “Logging” will 

oe you how. Aa La ny poeeenee kk 
r ng superintenden r 

etc. Cloth, $4.50, postpaid. anion 
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for quotations on 


Southoin Hardwoods 


CHAPMAN & DEWEY 


LUMBER COMPANY - MEMPHIS 
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A Plan for Promoting Lumber 


(Continued from page 23) 

Logan, Champaign, Shelby and Miami coun- 
ties. But we are willing to do so. Kindly tell 
us more about it. We have customers now 
whose grandfathers were customers. It takes 
but a few years for a boy or girl to grow up 
and be a buyer. The good will of these young- 
sters is extremely valuable to any yard. 


W. C. Coy, manager Sac River Lumber Co., 
Fair Play, Mo.: I think your idea a good one, 
where it could be put on. The difficulty in put- 
ting a campaign of this kind on in a small 
town like Fair Play is that we have no manual 
training class in our high school. For towns 
of 2,000 or more population, where the schools 
are fitted for such work, it appears to me that 
quite an interest in the building of homes might 
be created in the manner you indicate. The 
+-H club work is not stressed very strongly in 
this county, and what is done seems to run to 
raising livestock and cultivating farm and 
garden plots. However, if the boys could be 
interested in your movement and given credit 
for this type of work, I see no reason why the 
smaller towns could not benefit. Go to it, 
I’m for you; all I ask is that you remember 
the small-town lumberman and get something 
that will fit into the small-town picture. 


A. L. Atcorn, Iowa Builders’ Supply Co., 
Cedar Rapids, Iowa: I think your idea is 
splendid if it is properly followed through on 
the part of the dealer. If these miniature build- 
ings were constructed from plans available for 
larger buildings, and the dealer could work out 
complete cost of the full-size building and keep 
that cost information up to date, in order to 
quote an exact price to any prospects that might 
develop, we believe favorable results could be 
obtained. To display these miniature buildings 
and arouse the interest of prospects and then 
be unable to quote immediate prices would be a 
waste of time on the part of the dealer. 


Joun H. Earnest, secretary Farmers Grain 
Co., Akron, lowa: With regard to possibili- 
ties of miniature farm buildings built by the 
4-H club boys, we think this a very good idea 
and would be glad to help the work along in 
our community. We would be willing to give 
cash prizes for the best models and workman- 
ship on these buildings, and would invite the 
boys to our office for any information we were 
able to give them. The model plans you men- 
tion would be of great assistance. We think 
this one idea is the best we have heard of for 
a long time. 


Grorce H. McKinstry, Hartwick-Woodfield 
Co., Jackson, Mich.: With regard to miniature 
houses and barns as a 4-H boys’ club work 
project, we think this a worth while effort and 
would be interested in getting further details as 
to how it might be promoted in Michigan. 





Paut E. KENDALL, secretary-manager Na- 
tional Door Manufacturers’ Association (Inc.), 
Chicago: Referring to the matter so well pre- 
sented in your Aug. 3 issue under the title “Boy 
of Today—Man of Tomorrow,” it seems to me 
there are great possibilities here for a program 
that will be of advantage to wood and wood 
products, and I certainly hope that this plan 
will be carried out. 


G. C. Cott, senior vice president First Na- 
tional Bank, Portland, Ore.: Concerning the 
t-H club work under the direction of O. G. 
Hughson, we have been quite interested in this 
project because it is educational and applies in 
an instructive way in our rural communities 
where we have many branch banks. I hope we 
can work out something to our mutual ad- 
vantage. 


W. H. Jasper, Jasper Lumber Co., Newton, 
Iowa: We are always interested in the young 
farmers of the future, and we believe that this 
would be a splendid way to instruct them on 
proper ways of farming and building farm 
buildings. There is no question but that the 


LUMBERMAN 


August 17, 199: 


) 








lumbermen have been weak in getting th. 
merits of lumber before the growing generatic, 
This seems to us to be a way to reach thos 
who in a short time will be the builders. Our 
county agent, of the Farm Bureau, gave jt }j. 
unqualified approval, and thought that it wou 
work in with the manual training work at ¢ 
high school the coming fall season. 


d 


p 


C. A. Barce, Ethel Lumber Co. (manutg. 
turer), Ethel, Miss.: One of the most practi. 
cal ways to instill in the public the merit 
lumber is the general use of the home work. 
shop. I have known of quite a few individyak 
having no connection whatever in lumber circle 
who have had well-equipped home work-shops 
making many uses of wood. It has been oy 
observation that both adults and youngsters fing 
much interest in this hobby, and anything that 
is done to encourage the more general yse oj 
the work-shop in homes would increase the ys 
of, and interest in, wood. 


J. P. Mirrer, Curtis Bros. & Co., Clinton 
Iowa: We have been watching with consider. 
able interest the activities of the 4-H ly} 
with particular reference to the boys. We have 
read reports as to what they have been doing 
and notice that out in Oregon some of the re- 
tail lumber dealers are working together wit! 
the boys on projects embracing construction oj 
miniature farm buildings. It would seem 





HE manufacturer and retailer 
should put aside old slights 
and grievances, and as_ partners 
should lay their plans for the fu- 
ture America, building not only 
physical structures more square 
and true, but also building into 
the minds and consciousness of 
the American people the realiza- 
tion that the home is the bulwark 
of our civilization; the key log, 
removal of which will admit all 
the false prophets and movements 
that will sweep away our liberties. 
Aurrep D. Co.uier, President, 
Swan Lake Moulding Co.., 
Klamath Falls. Ore. 











that your publication would be the logical one 
to sponsor something of this character, and we 
wouldn't be a bit surprised to see a large num- 
ber of dealers enter into the program as out: 
lined. The program, if you undertook tt. 
probably should include homes as well as other 
types of farm buildings. We have designed 4 
lot of homes over the past years, and have plans 
and ideas in our possession that might be o! 
value should you undertake such a program. We 
encourage you to discuss it with us if you do 
anything with this idea. 


An Executive of a hardwood organization 
who prefers that his name be not printed, writes 





interestingly, as follows in part: “Referring 
to your most interesting editorial on front page 
of the Aug. 3 issue of the AMERICAN LUMBER 
MAN, entitled “Boy of Today—Man of Tomor- 
roy!""—I recall Mr. E. C. Hole’s discussion 0! 
this subject at the recent meeting of the trade 
promotion committee of the National Lumber 
Manufacturers’ Association in Chicago, and tt 
occurred to me at that time that the 4-H clubs 
offered a very practical method of providing 
thousands of our future citizens with an oppor 
tunity for working with wood, to the end that 
they might learn of its excellent qualities and 
have instilled due respect for so fine a material 
for construction purposes. I feel that your plan 
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to make it possible for boys to obtain suitable 
material to build miniature houses, barns, etc. 
is an excellent means ol accomplishing this end; 
and lumbermen who can do so should see 
that these future citizens have first-hand experi- 
ence in working with wood, or that they may 
ain a desirable knowledge of this product. 
Several years experience as instructor and su- 
pervisor of manual arts in schools and universi- 
ties proved to me the value of this kind of ex- 
rience for our young people. . To lum- 
her manufacturers who depend on the retailer 
‘or the distribution of their product, this should 
orove a very practical and worth while plan. 
However, it would not work so well with the 
manufacturers of hardwoods, for the reason that 
the retail lumber dealers are not the main chan- 
nel through which their products are distributed. 
Also, most hardwood producers do not have 
the equipment to reduce their waste to suitable 
sizes; and, moreover, hardwoods—with few ex- 
ceptions—do not lend themselves to miniature 
construction as readily as do soitwoods. I think 
the idea an excellent one, which should specially 
interest softwood producers. 





Rehearing Asked on ''Timber"’ 
Ruling 


AMERICAN LuMBERMAN] 


1 


[Special telegram to 


WasHInctTon, D. C., Aug. 15.—Assistant 
United States Attorney General Joseph R. Jack- 
son, in charge of Customs litigation, has asked 
jor a rehearing of the case recently heard by the 
Customs Court at Los Angeles in which it was 
ruled that sawed “timbers” are not “lumber,” 
within the meaning of Section 601 of the Rev- 
enue Act, and therefore are not subject to the 
$3 a thousand feet excise tax on imported lum- 
ber. The transaction involved was not a large 
ne but the decision, if left unchallenged, would 
have determined future interpretations of the 
word “lumber” by the Customs Bureau. The 
importers contended that a shipment of timbers 
from Canada entered at Los Angeles should not 
be subject to the excise tax, claiming that tim- 
ers are not technically lumber. The court, 
aiter hearing only one witness, sustained this 


position and admitted the timbers free of the 
excise tax. 





The matter was promptly taken up by the 
West Coast Lumbermen’s Association and on 
ts behalf the National Lumber Manufacturers’ 
\ssociation conferred with Mr. Jackson and 
winted out that the decision in the Phillips case 
vas diametrically opposed to a decision in a sim- 
by the Treasury Department in 1932 
and was based on an insufficient record. Since 
the decision of the Treasury Department, in 
1932, imported timbers have been taxed as lum- 
ef. 


laf Case 


The decision of the Los Angeles Customs 
Court lumber classifications which 
amount in many cases to as much as 50 percent 
f the production of a western sawmill. It is 
maintained that because of lower wage costs in 
British Columbia mills and lower transportation 
harges in foreign vessels, generalization of the 
lecision would be a serious blow to the West 
Loast timber trade within the United States. 


altects 


Mr. Jackson was told by lumber representa- 
tives that the question at stake is of unusual 
importance “because of the small volume of busi- 
ness available to lumber manufacturers. To 
open the American market to foreign competi- 
tion of timbers at this time would add mate- 
rally to the distress of the West Coast in 
dustry, just now recovering from the effects of 
serious troubles which closed practically all tide- 
Water mills for more than two months.” 


_lfa rehearing is denied another test case will 
be brought by the Treasury Department before 
the Customs Court to sustain the application of 
ie tax to timbers. 





_ Forty-seven prope lose their lives daily by 
lalls, and tens of millions of man-hours are lost 
yearly due to falls, according to the National 
Safety Council. 
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$50,000 Fire at Plywood Plant 


~ 


Fire which on Aug. 7 seriously endangered the 
entire plywood plant of the Wheeler Osgood 
Sales Corporation at Tacoma caused damage 
estimated at $50,000, but the valiant and eff- 
cient efforts of firemen and company workmen 
kept the blaze confined to the dryer section and 
gluing section, preventing its spread to the door 
plant and other operations. 

Crews of men are at work twenty-four hours 
a day, to tear out debris and install new equip- 
ment, and it is expected that the company will 
start operating part of the plywood plant by 
the middle of next week, the AMERICAN LuM- 
BERMAN learned Thursday in an interview with 
Lionel J. Phillips, vice president, who has kept 
in constant touch with his Tacoma associates by 
telephone and the company’s teletype machine. 

It was an interesting story he told of this dis- 
tressing event which occurred only two days 
after 500 men had returned to work following 
the three months’ strike. A tough break indeed, 


39 


Mr. Phillips said it was “like adding insult to 
injury,” but added that this was in no way the 
result of any labor troubles—simply “one of 
those things” that happen in factories. 

The fire was discovered at 3 o’clock in the 
morning, shortly after a new shift had come on. 
It had started around the dryers in the plywood 
plant and went down under the floor, where it 
was hard to get at. It was a most stubborn fire 
—‘twice during the morning it looked like the 
entire plywood plant was a goner,” Mr. Phillips 
said—and real danger of such serious loss was 
not eliminated until almost 10 o’clock. It was 
not until 5 o’clock in the evening that the last 
firemen and equipment left. One hundred fire- 
men and about an equal number of the com- 
pany’s workmen took part in the fire fighting, 
and Mr. Phillips was enthusiastic in his praise 
of their efforts, especially of the skill of the 
firemen. 

“Our door factory is operating in the usual 
manner,” he added, “as this operation was not 
affected at all.” 
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A Faithful Public Servant Retires 


Having reached the age limit of 70 years, 
\ustin Cary, senior logging engineer, retires 
from the U. S. Forest Service with a long 
record behind him of constructive service, the 
influence of which will be happily felt by future 
generations. Known personally to hundreds of 
lumbermen throughout the country and to thou- 
sands of others through his helpful discussions 





Vhotegraph by 


W. R. Mattoon, U 


S. Forest Service 
AUSTIN CARY, 
Engineer, 
Retiring 


senior 


Forest Service; 
After Long Career 


of practical forestry in the AMERICAN LUMBER- 
MAN and other publications, Austin Cary has 
come to be recognized as a leader of that school 
of thought that views forestry not as a theory 
only, but as a practical proposition that, prop- 
erly managed, can be made commercially profit- 
able. No single individual has done more, 
particularly during the last two decades, to 
harmonize differences of opinion and to open 
the eyes of private timber owners to the fea- 
sibility and practicability of forest conserva- 
tion through proper forest utilization. While 
Dr. Cary retires after a long and useful career 
as a public servant, there are yet many years 
of vigorous activity before him of which it is 
sincerely to be hoped the forest products in- 
dustries may have the benefit. Chief Forester 
I, A. Silcox expressed the feeling of foresters 
and lumbermen generally when in a letter to 
Dr. Cary he said: 


I would like to express to you for the 
Forest Service and for myself personally, a 
very sincere regret that we will no longer 
have the advantage of your high ability, 
sound judgment and practical good sense. 
You are to be congratulated most heartily 
upon the things which you have done for 
forestry in the United States You have been 
the means of improved forest practice on 
very large areas of forest land, especially in 
the South and in the Northeast. This must 
be a source of great satisfaction to you as 
it is to the Forest Service. 


Hastings 
Sulletin said: 

A keen and sound thinker, his 
outstanding contribution has forestry 
that is practical—that working in the woods. 

Dr. Cary secured his A. B. degree at Bow- 
doin in 1887 and his A. M. degree in 1890 and 
studied biology at Johns Hopkins and Prince- 


article bv A. B. 
Forest Service 
observer 


Of Dr. Cary an 
in the U. S. 


been 


ton in 1888-1891. He was an instructor in 
the department of geology and biology at 
3owdoin in 1887-1888, taught during the 


Yale Forest School in 
Harvard as assistant pro- 
of forestry 1905-1909. On the indus- 
side his experience dates back to the 
nineties. From 1896 to 1904 he was forester 
for the Berlin Mills Co., now the Brown 
Co., having been cited as the first American 
to hold such a position with a progressive 
corporation far-seeing and judicious enough 
to plan for reforestation. 

In the fleld of State forestry he also took 
a significant part. For the two years 1909 
and 1910 he was 


spring terms at the 
1904-1905, and at 
fessor 


trial 


superintendent of State 


Forests in New York. Previous to that, in 
1893, he was in the employ of the Maine For- 
estry Commission. In his work with timber- 
land owners in the South he was constantly 
mindful of the important field of State 
forestry and was ready to promote it. 

Dr. Cary’s first appointment with the 
Forest Service was dated March 1, 1905, the 
position being that of expert. His continu- 
ous employment, however, did not begin until 
July 20, 1910. Thus, he was in the Forest 
Service for an even quarter century. 

Although Dr. Cary spent a short time in 
the Northwest, the bulk of his work has been 
among the large timberland owners of the 
South and of the Northeast. He worked inti- 
mately in the preparation of management 
plans for literally hundreds of private 
owners in these many of whom 
today give him full credit for starting them 
off in the untried field of scientific forestry 
practice. He became an authority on con- 
servative woods practices of turpentining 
timber and his influence along this line upon 
the whole naval stores industry was potent 
and widely effective. His keen grasp of 
practical forestry, unfailing good sense, 
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modesty and determination have Perhaps 
been at the root of his almost universa] eae. 
cess in dealing with forest landowners, 4j, 
“Manual for Northern Woodsmen” has been 
printed in several editions and he has been 
a large contributor to technical 


and 
journals. 


trade 





Woodenware Plant Busy and 
Expanding 


Pieua, Onto, Aug. 12.—One of the most 
flourishing industries in this section is the Pigua 
Munising Wood Products Co., which is now 
employing a force of 200 workers, on a heavy 
production schedule, and with expansion plans 
under way that call for new machinery and the 
addition of possibly 75 more employees. The 
company is producing handles, a complete line 
of child and doll furniture, a popular line oj 
Colonial lamps, and many articles of wooden- 
ware—such as chopping bowls, mixing forks 
and spoons, cutting boards, and other items. 
This was originally the Piqua Handle & Many- 
facturing Co., which was consolidated about a 
year ago with the Munising Wooden Ware (Co, 
of Munising, Mich. 


Nu-Wood Enhances San Diego Fair 


San Disco, Cauir., Aug. 10.—The thousands 
of visitors who are attending America’s Ex- 
position in San Diego, Calif., have shown con- 
siderable interest in the use of Nu-Wood in the 
various exhibits. Over 100,000 square feet of 
the material has been used to make exhibits, 
auditoriums, restaurants and villages more attrac- 
tive. Nu-Wood’s striking texture and variegated 
colors caused it to be selected for wall and 
ceiling treatment in many buildings here, just 
as it was at Chicago’s Century of Progress. 
The plank product of Nu-Wood was most used 
at the local exposition, 
since it fitted into the 
Spanish architecture, 
which is the basis of 
the exhibition. 

Nu-Wood has _ been 
used effectively in the 
“Cafe of the World.” 
On walls and ceilings, 





An exhibit which Nu- 
Wood helped to enhance 
was that of the photo shop 
in the Spanish Village 





the plank type was ap- 
plied, and on the upper 
sidewalls of the central 
bar room it was used 
in forty-five degree an- 
gle matched panels. An 
attractive interior fin- 
ish has resulted, as well 
as insulating value and 
acoustical correction. 


Other outstanding examples of Nu-Wood in- 
terior finish application at the San Diego fair 
are the auditorium in the “House of Hospital- 
ity,” the American Telephone & Telegraph Co., 
Hall of Science, administration office of fair, 
and the office of the admissions department. 
Many other rooms and offices on the exposition 
grounds have used the product successfully. 

Nu-Wood units are manufactured by Wood 
Conversion Co., St. Paul, a Weyerhaeuser 
branch. They are available in tile, plank and 
wainscot types, and in board form. 
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Relation of Unfilled Orders to Stocks 


Wasutncton, D. C., Aug. 12.—Following is a statement for eight groups of identical mills 
and two groups of flooring factories of unfilled order and gross stock footages on Aug. 3: 





No. of 
Softwoods— Mills 
EN a. oa ws hia o a ae. ae See wae 143 
WSS COBM ccccccecss paltte wan ea daenrs 211 
EE EE nad desc cad ecdesesaeeon 113 
Ce, OE on vce ccvscesenes 14, 
MOUEMOOR GHUGGRE wo cc vccccacccccece 13 
EE EE eee 7 
SE EE, oot ccee ccc nnecece 12 
ID «a. wa once etm area 513 
Hardwoods— 
ES ae eee eae ae 183 
PE £0 6wiwtdn dheacnk ce emeda eee 14 
Wetted Mer wees ..62 6c ccscccsce 197 
i Sn ns boa one Sw eee 698 
Flooring— 
ee lt ae a ala and a oom eta Ge 75 
SS Ss renee eee wie wens 19 





Unfilled Orders Gross Stocks 
935 19° 














1 34 1935 1934 
59,670 62,178 367,025 456,208 
438,515 471,722 992,026 1,340,141 
187,647 99,379 1,145,129 1,262,254 
35,159 32,620 249,568 291,159 
9,090 3,093 175,343 215,620 
5,050 4,501 122,955 163,061 
5,249 2,002 79,200 85,278 
740,380 675,495 3,131,246 _—3,813,716 
70,040 76,186 562,494 593,234 
11,576 5,798 108,867 125,130 
Pee 
81,616 81,984 671,361 718,364 
$21,996 757,479 3,802,607 4,532,080 
12,577 8,764 52,520 64,251 
4,211 4 361 13,789 14,846 





August 17 


WASHIN 
one weeks 
tical mills 
Two WE 
softwoods 
Southern 
West Coa: 
Western. : 
California 
Southern 
Northern 
Northern 


Total s¢ 
Hardwoot 
Hardwood 
Northern 


Total h 
Grand | 
THIRTY- 
Softwood 
Southern 
West Coa 
Western. 
Californi: 
Southern 
Northern 
Northern 


Total s 
Hardwoo 
Hardwoo 
Northern 


Total | 
Grand 


——— 


W 


[Spec 
SEATTI 
Coast L 
producti 
two weel 
Product 
Shipmen 
Orders 
A gro 
ports fo 
as follow 
Average 
1934 . 
1935 
Average 
Aug. 
A er 
the two 
feet, re 


Rail... 
Domest 
cargo 
Export 
Local 


A gr 
of proc 
plete fc 
lows : 


Produc 
Shipme 
Orders 


—————— 


Sale: 


Hic 
summ 
held hh 
of the 
record 
busine 
tions. 
gratifi 
and re 
niture 
mero 
mater 
of fu 








ders 1 
merck 
diatel 

















7, 1935 


erhaps 
a Suc. 
TS. His 
S been 
8 been 

trade 


and 


Most 
Piqua 
is now 
heavy 
1 plans 
ind the 

The 
te line 
line of 
ooden- 
forks 
items, 
Manu- 
bout a 
ire Co, 


r 


od in- 
0 fair 
Spital- 
h Co., 
f fair, 
tment. 
osition 
lly. 

Wood 


aeuser 


k and 











August 17, 1935 


AMERICAN 


LUMBERMAN 


National Production, Shipments and Orders 


Wasuincton, D. C., Aug. 12.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Aug. 3, and for thirty- 
one weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for iden- 


tical mills for the corresponding period of 1934: 
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70 WEEKS: Av. No Production Percent Shipments Percent aids eer 
Tewoods! manne Mills 1935 of 1934 1935 of 1934 1935 of 1934 
Southern Pine Association..... seb aid ok vines 45 59,396,000 158 64,409,000 144 62,216,000 135 
West Coast Lumbermen’s Association........ 211 155,663,000 132 53,557,000 143 Bg yas 135 
Western Pine Association..............++00- 117 149,673,000 151 breast gee 142 184,662,000 112 
California Redwood Association............. 15 15,456,000 1s sesees 146 06,432,000 114 
Southern CYPFeSS....-.eeeecceeecereeeerencs 13 5,102,000 : ety oe 150 3,859,000 121 
Northern Pin€ oo... .eeeeeeeeeeceecessesececs 7 7,847,000 97 ete 132 5,038,000 138 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 5,471,000 155 5,083,000 206 4,592,000 220 
Total SOftWOOdS ...... 2 ce reeeeeceveccccccs 529 398,608,000 142 370,553,000 144 332,253,000 118 
dwoods: ea 
Hardwood Manufacturers’ Institute... 95 21,676,000 150 20,920,000 182 18,739,000 131 
Northern Hemlock & Hardwood Mfrs. Assn.. 21 2,566,000 107 4,692,000 220 4,324,000 224 
Welel DRASEOOES i6.oiss sce rows cevdeneccees 116 24,242,000 144 po — sean e08 wt 
Gram (OTRS oc ccccsccwcescccvcensesicvecve 624 122,850,000 142 396. 168.008 wns Pope pee 142 
THIRTY-ONE WEEKS: 
Softwoods: — hae . - 
Southern Pine Association .............+.6- 154 849,456,000 117 952.679.000 ain cme aa 
ae CORE LOSES AINSTALION..---- - 211 2,061,931.000 101 2,271,249,000 128 2,379,798,000 118 
Western Pine Association....,.........++4-- 120 1,376,643,000 112 1'509'961.000 = 2,379,198,000 118 
California Redwood Association............. 5 189,266,000 95 219;104,000 120 233.138,000 136 
Southern CYPTeSS ...cccccccccccecesscvssves 16 62,426,000 189 83,659,000 117 78,389,000 121 
ciee taateek & Masdeeed Ws Dag i 42,242,000 103 47,801,000 101 44,539,000 101 
a a a | ee 591473,000 150 51489°000 143 56,737,000 162 
Patt SOLLWOORE: 6c.ccvccccceererrcsesecevens 46 4.641,437,000 108 5.135.942,000 a Tite — 
Hardwoods: : fi | 
Hardwood Manufacturers’ Institute......... 133 317,456,000 107 342,382,000 126 344,316,000 124 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 22 64,317,000 98 63,582,000 128 69,325,000 137 
Total MAPEWOOES 200i ccs cewcccsvcccevsase 155 381,773,000 106 405,964,000 oa ~~ — 
Grand totals ....cccccccccseccccccvccccces 67% 5.023.210 oan ees unieee - _ fin-s41.000 126 
West Coast Review plants to keep them operating at normal rate as castings for tools and tractors produced at 


[Special telegram to AMERICAN LUMBERMAN] 

SeattLeE, Wasu., Aug. 14.—The 211 West 
Coast Lumbéermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended Aug. 10 reported : 

Production 168,327,000 
Shipments 169,506,000 
Orders 182,632,000 


0.70% over production 

8.50% over production 
A group of 211 mills, whose production re- 

ports for 1935 to date are complete, reported 

as follows: 

Average weekly cut for thirty-two weeks: 


SR -< puctd' nie ha we wae eee aes 66,448,000 

eee eee re ee 67,166,000 
Average cut for two weeks ended 

ES. OP 5 a kere eee ee a en ee 84,163,000 


A group of 211 mills whose production for 
the two weeks ended Aug. 10 was 168,327,000 
feet, reported distribution as follows: 
Unfilled 
Orders 


Shipments Orders 





a 71,940,000 69,315,000 125,277,000 
Domestic 
cargo... 70,400,000 76,653,000 233,205,000 
Export 7,880,000 17,378,000 77,077,000 
Local 19,286,000 i. 2 | a 
169,506,000 182,632,000 435,559,000 


A group of 211 identical mills, whose reports 
ot production, shipments and orders are com- 
plete for 1934 and 1935 to date, reported as fol- 
lows: 

Aver. for two 

weeksended Aver. for 32 weeks ended 

Aug. 10, 1935 Aug. 10, 1935 Aug. 11, 1934 
Production 84,163,000 67,166,000 66,448,000 
Shipments 84,753,000 73,760,000 58,903,000 
Orders 91,316,000 76,909,000 64,810,000 





Sales Active at Southern Fur- 
niture Mart 


Hich Pont, N. C., Aug. 12.—The mid- 
summer Southern Furniture & Rug market 
held here recently was the best in the history 
of the industry. A new all-time attendance 
record was chalked up, and the volume of 
business transacted was better than expecta- 
tions. Lumbermen of the South expressed great 
gratification over the success of the market, 
and report a large increase in sales. While fur- 
iture orders were not large, they were nu- 
merous. Because of the possibility that raw 
materials will continue to advance, a number 
o furniture producers placed limits upon or- 
ers taken at present prices, selling only such 
merchandise as can be shipped almost imme- 
diately. Sufficient business was written by most 


for 60 days and better, and a good fall busi- 


ness is expected. 


3ATAVIA, 


Implement PI 


a 


a 


Aug. 


nt Starts 

12.—The 
Harris Co. plant here is starting up for the 
manufacture of agricultural implements, as well 


Massey- 


the Racine (Wis.) plant. 


O. H. Shenstone, of 
Toronto, general manager of the company’s 
plants, said: “We are definitely committed to a 
production program in Batavia‘ that will employ 


several hundred men at least fourteen months. 
Of course, we expect the production program 
will be permanent.” 
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PROTECT ALL EXPOSED WOOD WITH 


EASTMAN NO.D.-.K WOOD PRESERVER 





Log houses, foundation timbers, fences, warehouses 
and all exposed woodwork should be protected from 


the attacks of decay and termites. 
nishes this protection at low cost. 
is easy with either brush or spray. 


NO-D-K fur- 
Application 


Write for our new free wood preservation quide 
entitled "Preservation with Eastman NO-D-K." 


TENNESSEE EASTMAN CORPORATION 
KINGSPORT, TENNESSEE 




















| NORTHERN WOODS | 
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KNEELAND - McLURG 


‘*KORRECT BRAND” 


HARD MAPLE FLOORI NG 


AND BIRCH 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain “Korrect Brand” reputa- 
tion guarantees this superiority. 








Te 


Try a car now and always be 
a "Korrect Brand" customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
TULL 
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Northern Hardwoods 








WHEN you need Hard- 

woods, Hemlock or Ce- 
dar, try our Mixed Car 
Service. We have the tim- 


ber and the equipment in- 
cluding modern dry kilns & 
to take care of your needs. | 
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BASSWOOD — SOFT ELM 
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VON PLATEN - FOX COMPANY 


IRON MOUNTAIN, MICHIGAN 











O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 











Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


+ 
c sawed 


Fables 


" “och Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 


431 So. Dearborn St., CHICAGO 
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Offers Home Study Courses on 
Lumber 


Mapison, Wis., Aug. 12.—Imformation on 
characteristics of wood and its uses, evolved 
from research made at the Forest Products 
Laboratory here, is embodied in a course of 
study offered through correspondence by the 
extension service of the University of Wiscon- 
sin. Arthur Koehler, wood technologist of the 
laboratory, is teaching the course known as 
“The Properties and Uses of Wood,” which he 
prepared. A home study course in kiln drying 
is also being offered by Mr. Koehler. 





Got Long Roof Service From 
Old-Time Thin Red Cedars 


Tacoma, Wasu., Aug. 10.—Officials of the 
St. Paul & Tacoma Lumber Co. recently re- 
ceived from Edmund Seymour, Bord de L’ Eaux, 
Chazy, N. Y., a package of red ‘cedar shingles 
which he had just removed from the roof of 
his home at Chazy, after a completely satisfac- 
tory service of thirty-three years. When send- 
ing them to the St. Paul & Tacoma Lumber 
Co., Mr. Seymour advised that these shingles, 
bought from that company, were applied thirty- 
three years ago and the roof was not leaking 
when the shingles were removed. In acknowl- 

edging receipt of these 
shingles, A. H. Land- 
ram, sales manager, 
said to Mr. Seymour: 

While, of 
thirty - three 


course, 
years is 





The red cedar roof of 
which this is a sampling, 
wasn't as good as the in- 
dustry makes today, but 
after thirty-three years of 
service it was not leaking 





not a remarkably long 
life for good red cedar 
shingles as we manu- 
facture them _ today, 
yet it is a very credi- 
table showing indeed 
for the thin shingles 
which were manufac- 
tured in those earlier years. 
was originally 


Apparently this 
a much thinner shingle than 
is generally being made by ourselves and the 
industry today. 





Acquires Large Arizona 
Operation 


FiacstaFFr, Ariz., Aug. 12.—Properties and 
assets of the Cady Lumber Corporation, of Mc- 
Nary, Ariz., and its subsidiaries, were disposed 
of at public sale here on July 31, by Chandler 
M. Wood, receiver, to James G. McNary, the 
purchase price being a little over $800,000. The 
sale was conducted on the steps of the Coconimo 
County Court House and Mr. McNary was the 
only bidder. 

The amount paid to the receiver will enable 
him to pay all receiver’s obligations, and, under 
the purchase price, Mr. McNary assumed taxes 
and obligations of the corporation, which has 
been in receivership since 1930. 


The properties purchased by Mr. McNary un- 
der the plan of reorganization included the Cady 
Lumber Corporation, the Apache Railway Co., 
Standard Lumber Mills (Inc.) and Southwest 
Lumber Sales Corporation. The Cady Lumber 
Corporation, in addition to its modern plant at 
McNary, has a lumber manufacturing plant at 
Flagstaff, and in addition to these, the sale in- 
cluded securities and capital stock of the 
Apache Railway Co., the capital stock of the 
Southwest Lumber Sales Corporation, Albu- 
querque, N. M., which is the sales agency for 
this group of mills, and by separate agreement 
the plant of the Standard Lumber Mills (Inc.), 
at Standard, Ariz. 


Since the company went into receivership, the 
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plant at McNary has been in continuous Opera. 
tion and now employs approximately 700 men 
It is expected that operation will be continued 
without interruption when the new company 
takes possession. ? 

James G. McNary has been connected with the 
Cady Lumber Corporation ever since it was 
established in Arizona, and previous to that 
time was associated with the late W. M. Carly 
in the Cady Lumber Co., at McNary, La 


Preserved Wood Output Rises 
33.7 Percent in 1934 


A substantial increase in the output of wood- 
preserving was recorded in 1934, according to 
figures contained in the annual report on wood 
treated and preservatives consumed in the 
United States prepared by R. K. Helphenstine. 
Jr., of the U. S. Forest Service in cooperation 
with the American Wood Preservers’ Associa- 
tion. The total production of treated timber 
last year was 2,021,258,568 board feet, an in- 
crease of 33.7 percent over the preceding 
twelve months. Each item listed showed a 
jump varying from 25 to 69 percent. 

The greatest volume increase in 1934 was 
in ties, poles, lumber, and piles in that order, 
Cross and switch ties showed an increase of 
25 percent. The electric railroads used 208- 


. 








220 treated ties, a jump of 85 percent over 1933. 
A total of 28,459,587 ties were treated. 

Poles of all kinds which were treated had a 
combined increase of 51 percent, and_ full- 
length preserved poles 69 percent. Most of 
them were pine and Douglas fir poles. Alto- 
gether there were 1,770,884 southern pine poles 
pressure treated, which was 703,030, or 66 
percent, above the number turned out in 1933. 
Pressure creosoted Douglas fir poles increased 
103 percent, with 93,169 turned out last year. 
Of the 2,579,712 poles treated in 1934, 73.2 
percent were given pressure treatment. In the 
peak year of 1929 for output only 47.3 percent 
were so treated. About 99 percent of all poles 
treated last year received creosote. The re- 
port says that about 92.7 percent of all timber 
treated went under pressure. 

Lumber for various purposes such as mine 
timbers and ties, tie plugs, car material, cross- 
ing plank etc. increased to 64,703,759 board 
feet last year against 38,631,913 board feet 
the previous year. Miscellaneous material 
treated with zinc chloride jumped 64 percent. 
the greatest increase being for lumber which 
rose from 2,147,658 in 1933 to 5,024,539 board 
feet last year. Miscellaneous material treated 
with creosote increased 88 percent from 26,- 
994,142 board feet to 50,734,123 in 1934. 

Of the 209 treating plants existing in 1934, 
187 were active. These figures include 145 
active and nine idle commercial plants; twenty- 
two active and six idle railroad plants, and 
twenty busy and seven lax private plants 
owned and operated by public utility corpora- 
tions, mining companies or the Federal Gov- 
ernment. Four commercial pressure treating 
plants were built during the year, only two 
of which were active. Four non-pressure and 
one pressure plant were abandoned in 1934. 
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Busy and Optimistic 


Kansas City, Mo., Aug. 12.—Typical of the 
boom in millwork business in the middle West 

is the report of the Central Nebraska Millwork 
Co, Hastings, Neb., which recently announced 
personnel changes as a result of the death of 
President Duer. The company just has re- 
ceived three carloads of lumber in preparation 
jor work already booked, and it expects to em- 
ploy about twenty-five extra hands at the mill 
thin the next ten days, according to Karl D. 
Beghtol, new head of the concern. Pending 
work includes two [Federal contracts, in addi- 
tion to millwork for a Hastings school. “This 
work that we have on hand, and inquiries with 


AMERICAN 


a very favorable outlook for the company,” Mr. 
Beghtol said. “The company is looking for- 
ward to a period of much activity, and we feel 
that our prospects are highly encouraging.” 





Awards Conuants Calling for 
| ,000 Cars Piling 


Kansas City, Mo., Avg. 12.—Awards of 
Missouri River contracts which call for utili- 
zation of more than a thousand cars of piling 
were announced by the district Army engineer’s 
office here last week, following approval by the 
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reference to still other work, are the basis for 





Index Numbers of. 
Construction Costs 


United States Average Prices 1926—1929—100. 


War Department at Washington. They in- 
cluded : 
Piling dikes at Howell and Bon Homme 


Islands, W. P. Me- 
George, Pine Bluff, 
Ark., $47,450. 

Piling dikes, G. 
Charles teach, 
Massman Construc- 
tion Ce. Kansas 
City, $67,220. 

Piling dikes, 
Hinkle and Dozier 
bends, W. P. Mc- 


George, $77,010. 
Piling dikes, 
Apartments Pinckney bend 
Residences Hotels—Offl. Bldgs. Commercial & Factory Bldgs. Sage . , 
Brick Brick Brick Brick Brick Brick Washington, Mo., 
and and and and and and Massman Construc- 
Frame Brick Wood Conc. Steel Frame Steel Wood Steel Conc. tion Co., $43,350. 
ATLANTA AREA Air co 
1926-29 Average ... 82.7 87.0 84.2 83.7 87.0 829 94.5 84.7 87.5 86.8 Revetment, Her 
1933 Average ...... 64.6 69.6 68.3 77.9 76.1 62.7 79.5 71.8 79.0 82.0 mann to Mullanphy 
1934 Average ..... 70.6 76.6 74.6 83.8 83.4 68.9 91.5 78.5 86.4 87.4 Island, W. P. Mce- 
August, 1935....... 67.7. 74.3 72.6 83.8 82.5 64.0 89.2 77.3 85.0 87.0 George, $46,545. 
BALTIMORE AREA ns Piling dikes, Ber- 
1926-29 Average ... 107.2 112.0 107.6 100.6 100.7 106.3 95.5 106.8 96.8 101. 1 bottoms - Her- 
1933 Average ...... 83.4 85.3 81.9 756 77.5 83.9 76.7 78.1 76.0 75.3 oe a jaan etoon. 
1934 Average ..... 83.8 89.1 86.2 89.9 88.5 81.5 86.9 89.1 88.5 91.0 a . Piece oon 
| August, 1935....... 78.9 83.6 80.7 888 86.5 77.9 87.6 82.6 87.2 89.8 man Construction 
| BOSTON AREA Co., $56,900. 
1926 29 Average ... 116.3 120.3 115.4 106.2 107.0 118.8 106.3 112.5 108.7 105.8 Revetment, St. Al- 
1933 Average ...... 84.8 91.2 87.7 93.7 2 bo 92.8 88.9 boy 1 at bans, Massman 
1934 Average ..... 94.4 101.1 97.1 101.4 98. 3.2 99.6 97.8 101 ‘ Cc s ti . 
August, 1935....... 89.3 95.2 92.9 97.7 94.7 89.1 988 93.0 99.9 101.0 oor tion Co., 
CHICAGO AREA Pile dikes, crib 
1926-29 Average ... 109.2 114.2 109.8 113.2 109.1 112.9 105.2 105.9 112.0 116.0 dikes revetment 
1933 Average ...... 98.8 102.3 96.8 98.4 94.0 103.4 94.2 92.2 98.8 102.2 ae 
1934 Average ..... 93.4 99.2 946 105.0 99.9 95.2 1028 93.9 103.4 109.9 and abatis, Bartlett 
| August, 1935....... 91.5 97.2 91.7 103.8 981 93.1 99.9 91.9 102.3 109.8 to Van Horn bends, 
| CINCINNATI AREA Bilhorn, Bower and 
1926-29 Average ... 100.5 105.0 101.3 101.0 100.2 100.2 9 103.1 100.6 101.0 Peters, St. Louis, 
1933 Average ...... 77.9 83.1 80.5 81.1 80.7 ‘ 81. 


1934 Average 


August, 1935....... 88.6 94.0 91.0 93.3 91.3 











$764,940.40. 
Pile dikes, revet- 


ment and _  abatis, 

CLEVELAND AREA Woods Bros. Con- 
1926-29 Average ... 107.2 113.4 108.5 111.3 108.3 109.0 103.0 107.2 110.5 114.8 sete = ‘ 
1933 Average ...... 91.8 97.8 93.4 93.7 898 928 89.4 93.6 944 98.3 struction Co., Lin- 
1934 Average ..... 89.6 97.0 93.4 980 95.0 89.0 94.1 95.9 98.7 101.6 coln, Neb., $558,- 

| August, 1935....... 86.2 93.8 90.4 965 93.1 85.5 94.0 93.1 97.9 100.2 218.50. 

DALLAS AREA Pile dikes, revet- 
1926-29 Average ... 112.8 115.8 111.0 102.2 103.4 114.7 104.6 106.7 103.1 102.4 “ ‘ abatis 
1933 Average ...... 62.4 67.3 65.1 69.2 698 605 70.7 66.3 72.5 73.3 jt roge m ane 
1934 Average ..... 86.2 91.6 89.3 88.1 89.3 83.7 95.7 91.5 92.4 87.5 mibson to beliview 
August, 1935....... 80.1 83.5 80.1 80.9 81.0 796 78.9 80.8 79.6 81.0 bend, Woods Bros. 

Construction Co. 

DETROIT AREA : - ‘ 
1926-29 Average ... 103.3 108.4 104.3 102.9 102.4 103.7 103.1 103.5 103.5 104.4 Lincoln, Neb., $354,- 
ii Average ...... 80.2 86.1 83.1 86.6 84 4 78.9 87.7 83.1 86.8 90.2 470.30. 

4 Average ..... 825 86.6 83.5 87.8 4 82.2 90. 3 \ 4 Pile dikes and re- 
gust, 1955 76.9 82.6 80.0 88.6 869 76.3 906 81.0 90.1 919 vetment, DeSete to 

mureavonss AREA Harrison bend, W. 
1926-29 Average ... 92.8 98.2 946 956 96.1 928 100.0 93.9 97.9 98.4 ee + Wal 
1933 Average 74.4 781 748 76.9 76.7 75.5 83.2 73.2 79.6 80.5 A. Ross Construc 
1934 Average ..... 87.0 94.0 90.9 868 87.4 842 89.5 948 89.1 90.5 tion Co., Kansas 
August, 1935....... 79.6 84.0 81.0 82.3 83.8 78.6 89.4 81.5 84.7 85.4 City, $551,725.50. 

NEW ORLEANS AREA Piling dikes, Lin- 
1926-29 Average ... 93.3 96.3 93.4 865 906 93.3 93.7 91.5 89.5 86.5 coln to Indian cave 

— Average ...... 61.2 66.9 “ 0 728 73.8 57.1 $16 ay = i A bends, Massman 
4 Average ..... 76.5 81.5 79.3 81 83 74.0 : i 4. . : 
August, 1935 ** 93.7 781 «77.2 821 83.7 70.9 77.9 781 83.2 81.7 ae Co., 
005,451.00, 

“len ee 22.8 120 37.5 113.1 127.4 123.2 125.3 
1926-29 Average ... 133.3 138.4 131.9 122. 4 137. . 4 : r 
1933 Avenee +... 850 92.4 88.4 101.1 93.3 85.2 90.1 91.9 97.6 106.2 County Contracts 
1934 Average ..... 98.3 104.5 100.2 108.2 103. ‘8 104.6 1 108. : ‘ ° 
August, 1935 91.1 96.6 92.5 104.9 99.9 92.9 103.5 92.0 105.4 108.9 for Bridge Material 

| PHILADELPHIA AREA eee ra 
1926-29 Average ... 100.3 107.6 103.7 105.9 103.1° 98.1 96.3 106.2 102.2 108.8 Kansas Crrvy, 
1933 Average ...... 7 1 75.6 73.0 75.5 74.3 685 71.9 75.5 728 76.0 Mo Aug. 12 
1934 Average ..... 848 91.0 87.6 91.2 88.7 824 81.9 916 87.6 92.5 ey 5: ; 
August, 1935....... 87.6 94.7 91.7 92.9 924 84.8 90.5 93.8 93.6 98.0 Wheeler Lumber, 

PITTSBURGH AREA ‘ , sridge & Supply 
1926-29 Average ... 113.3. 118.8 112.8 111.2 107.1 115.4 89.6 112.2 104.6 112.9 : : Sees 
1933 Average ...... 86.2 93.0 88.3 94.4 87.7 86.5 76.6 91.3 87.9 99.9 Co., Des Moines, 
1934 Average ..... 83.7 91.1 87.7 86.9 85.1 806 73.4 93.3 82.9 88.4 Iowa, has been 
August, 1935....... 84.8 90.3 85.4 84.5 82.8 82.4 71.3 88.2 79.9 86.1 awarded a contract 

| 8T. LOUIS AREA t = ly } idge 
| 1926-29 Average ... 118.6 121.1 115.7 109.9 108.8 121.3 103.3 111.7 107.7 109.3 Oo supply Dridge 
1933 Average 87.3 94.0 901 979 932 88 96 90.2 99.6 102.8 timbers and _ piling 
1934 Average 97.6 105.5 101.7 105.9 102.3 97.2 102.6 103.7 107.6 109.7 ° O c . 
| August, 1935.... 92.1 99.0 95.4 104.0 99.6 90.6 102.1 97.6 105.4 108.5 tor toe ounty, 
oan FRANCISCO AREA , Nebraska, for the 
26-29 Average ... 87.7 93.7 90.4 97.5 965 86.1 95.5 91.8 95.9 99.0 aaa a r 
1933 Average ...... 654 767 74.3 847 810 663 821 785 85.3 895 coming year. No 
1934 Average ..... 85.0 93.2 90.5 97.5 94.5 82.9 97.2 94.7 99.3 102.4 amounts were in- 
P August, 1935....... 84.0 91.5 886 94.3 93.6 82.5 99.6 92.0 99.0 103.2 cluded in the bids 
| SEATTLE AREA : 
oe 29 Average ... 84.5 92.2 89.2 101.7 95.1 $2.4 10.8 92.2 100.5 105.9 opened last week, 
Average .....- 63.4 72.1 693 846 793 58. 1 76 81.8 90. since county ds 
1934 Average ..... 78.2 86.5 83.8 95.2 92.1 74.9 97.1 87.9 96.2 100.0 — - my needs 
August, 1935....... 79.9 86.9 83.9 948 92.2 77.4 969 85.3 95.3 97.7 vary from year to 
rear. y com- 

Copyright, 1935, by E. H. Boeckh & Associates, Inc., Consulting Valuation Engineers, year County —_ 


Ohio 


Cincinnati, 








missioners take ship- 
ments as needed. 


MILLIONS OF FEET 


URING the past few months 
millions of feet of Arrow 
Brand Tidewater Red Cypress have 
gone into the construction of new 
homes and modernization. 
foot of this cypress passed through 
the yards of retail lumber dealers. 


More millions of feet of Arrow 
Brand Tidewater Red Cypress will 
be bought during the next few 
months. 

If you are in a position to suppl 
this cypress you will profit by the 
increased demand for this lumber 
NOW. 

You will always find the Florida 
Louisiana Red Cypress Company 
your most dependable source of 
supply for the Arrow Brand. 


Every 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 


Drow Brand 


mernwe en 


BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 























Tidewater Red Cypress 


THE BEST 
OBTAINABLE 














The Largest Stock in the 
Entire Industry 














CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 














“The Heart Content’’ 


Have you delayed giving your wife this new book 
by ‘‘the lumberman poet’’? t us send it to you 
—take it home to her—how it will cheer her up! 
$1.50 postpaid. 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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QUERY AND COMMENT 


Wants Outlet for Oak Dimension 


I operate a small mill in Indiana, sawing 
ties from oak, and want an outlet for small 
dimension stock cut from the tie siding. Can 


supply up to 5,000 feeta week of this dimen- 


sion stock.—INQuiRy No, 3216. 
|The “tie siding’ referred to is the side-cut 
of the log from sawing out the ties. These 


remainders are sawed into 2x2-inch stock—re- 
quired in the manufacture of furniture and for 
other woodworking purposes. Buyers of such 
stock will be put in touch with this tie manufac- 
turer upon request.—EpiTor. | 


RFC Loans on Lumber Yards 


We note in the Aug, 3 issue of AMERICAN 
LUMBERMAN that some corporation has se- 
cured a loan through RFC for $10,000 on a 


lumber yard. Please advise us if this money 
can be used in business, or if it is necessary 
to spend it for improvements, and where and 
to whom can application be made for a simi- 
lar loan?—INQuirRY No. 3218. 


{This inquiry comes from a retail lumber and 
building material dealer in the Middle West, 
and he has been advised that the RFC does not 
consider applications made direct to it in Wash- 
ington. Applications for loans, and requests 
for information, should be sent to the loan 
agency of the RFC in the district in which the 
concern desiring a loan is located. In this case 
the application would have to be filed with the 
Chicago loan agency of RFC, located in the 
Federal Reserve Bank Building, 164 West Jack- 
son Boulevard, Chicago. Section 5 (d) of the 
Reconstruction Finance Corporation Act as 
amended provides that loans may be made for 
maintaining and increasing the employment of 
labor, and with that object in view the cor- 
poration will make industrial loans for the fol- 
lowing purposes: For labor and materials; to 
pay existing indebtedness and taxes; for the 
purchase of additional machinery; for new en- 
terprises and for the expansion of existing busi- 
nesses; to finance industrial construction; in 
exceptional circumstances loans may be made 
to contractors for the payment of labor or the 
purchase of material while the project is under 
construction. 

The RFC has issued Circular No. 13 (Re- 
vised), which gives complete information re- 
garding loans to industry. Prospective appli- 
cants for loans should secure from the regional 
agency copies of this circular.—Ebp1rTor. ] 


Venetian Blind Manufacture, Outlook 


The writer is doing some research work on 
finishing materials for Venetian blinds, and 
would be interested in knowing if you could 
give us some idea of the type of wood used 
and the approximate annual output of either 
the wood slats which are used for these 
blinds, or the number of square feet of 
blinds made. —INquiry No. 3206. 

[This inquiry illustrates the humility of the 
expert; for a number of manufacturers of Vene- 
tian blinds, that the AmerIcAN LUMBERMAN 
contacted so as to have reliable information on 
current practice, referred to the laboratory in 
which the inquirer is working as having evolved 
a highly satisfactory type of paint, which is 
washable, resistant to moisture and therefore 
helps to prevent warping, and does not fade. 
A number of the plants are using Port Orford 
cedar only, others prefer northern basswood, 
and a few are using both species; but it has 
not been possible to secure information as to 
the total footage used for Venetian blinds. 
Most plants buy their slats one-eighth inch 
thick, already kiln dried and sanded at the mill. 

Information was asked also as to the popu- 
larity of this wood blind. One manufacturer 


said that it had been popular in the commercial 
field for the last 25 years, and in the residential 
10 years. 


field for the last Three manufac- 
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turers stated that the displays of Venetian 
blinds at A Century of Progress Exhibition in 
Chicago had helped sales. Interior decorators 
have been favoring them “no doubt because of 
the readiness with which they lend themselves 
to any color scheme or period planning,” but 
recently have reacted against them “because of 
the cheap quality blinds being placed on the 
market by department stores having caused the 
Venetian blind to lose much of its ‘dignity.’ ” 
As Venetian blinds have been listed in a re- 
cently issued Directory of Air Conditioning 
Equipment, information was sought also as to 
their use in this field. One manufacturer claims 
that the Venetian blind is to be preferred to 
the awning, because the blind is protected from 
the weather, and the wood slats, being non- 
conductors and close to the glass, reflect the 
heat back to the glass. In the case of Thermo- 
pane, the double glass with vacuum between 
sheets, made by the Libbey-Owens-Ford Glass 
Co., Toledo, Ohio, which is of high efficiency 
in reducing the cooling load from windows, 
this statement would not be true; for while the 
sunlight would be converted into heat by the 
slats, the heat would not escape by penetrating 
the vacuum in the glass. Some companies, 
however, make special types of Venetian blinds 
for outside use, because they permit the sun’s 
heat to be dissipated outside the glass. Where 
wood slats are used for outside blinds, they are 
one-quarter inch thick; instead of a canvas 
tape, a metal chainette is used; brass guides 
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are usually added to prevent the blinds sw 
in the wind; and there is usually a box ¢ 
facia on top; an outside type of paint is use 
and three coats given. Those interested in 
the possibilities in this field are urged to cop. 
sult “Studies of Solar Radiation Through Bare 
and Shaded Windows,” obtainable from th 
American Society of Heating and Venti 


aying 


—— - = ; 3 ating 

Engineers, New York City.—Ebitor.] . 
The Oldest Living Tree 

Some time ago you published a reference 


to the oldest living tree and showed a pie. 
ture of it. As we recall, this was a variety 
of cypress or similar species growing jp 
Mexico. Will you please give me the data 
on this; also data as to the age of the oldest 
redwood trees?—INqQuiry No. 3168. 

[This inquirer, a well known southwestern 
lumber concern, was advised that a story and 
picture of the oldest living cypress tree were 
printed in the July 18, 1914, issue of Amer. 
ICAN; LUMBERMAN. This tree is located 
in Mexico. References also were given to in- 
formation published about the age of redwoods, 
one story being of a 2,500 year old redwood 
tree growing over a fallen redwood log 4,500 
years old and still sound. To any reader in- 
terested in giving more complete information 
with reference to the age of redwoods or cy- 
press, the name of this inquirer will be given 
upon request.—Ebiror. ] 








NEWS AND 
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Saw Dog History.—An ac- 
tion at law was brought June 
25, 1879, by Alexander Rog- 
ers, the defendant in error, 
against the Torrent & Arms 
Lumber Co., the plaintiff in er- 
ror, to recover damages for the 
infringement of reissued let- 
ters patent for a new and im- 
proved machine for rolling saw 
logs, dated June 25, 1873, 
granted to Rogers as the as- 
signee of Esau Torrent, the 
original patentee. The _ testi- 
mony showed that it was the 
practice in sawmills to “slab” 
the logs after they were placed 
on the carriage—that is, to saw 
off slabs on two or four sides 
of the log. To accomplish this, 
it was necessary that the log 
should be turned on the car- 
riage. An inspection of the 
drawings and specification of 
Esau Torrent’s original patent 
shows that his device was for 
the turning of logs upon their 
axes when placed upon the car- 
riage of a sawmill, so that the 
opposite parts of the log might 
be successively presented to the 
saw and slabs cut therefrom. 
It was no part of the pur- 
pose of the contrivance to roll 
the log from one place to an- 
other, as from one part of the 
log deck to another, or from 
the log deck to the carriage. On 
the contrary, the drawing shows 
that the device was so made as 
to prevent the rolling of the 
log from one place to another. 
This was accomplished by knees 
considerably higher than the di- 








ameter of the log, against 
which the log was pressed, and 
which held it in position and 
formed part of the means by 


which the log was made to 
revolve on its axis. When 
placed in contact with the 


knees, the log was in the right 
position to be subjected to the 
action of the saw. It is not 
possible with this device to roll 
the log from one place to an- 
other, except by raising it, if 
that could be done, to the top 
of the knees and tumbling it 
over them to the other side, 
and if this were done, it would 
defeat the object of the inven- 
tion by moving the log off the 
carriage and away from the 
saw. In the reissue, the speci- 
fication is modified so as to 
make a radical change not only 
in the purpose, but in the mech- 
anism of the invention. In the 
original patent the invention 
was declared to be an improved 
device for turning or rolling 
logs upon the carriage of a 
sawmill. In the reissue, the 
invention was declared to be 
a device for turning or rolling 
logs to or upon the carriage. 
The device as described in the 
reissued patent is adapted not 
only to turn logs on their axes, 
but to roll them from one place 
to another, as from one part 
of the log deck to another, or 
from the log deck to and upon 
the carriage. This requires a 
change of mechanism. To turn 
a log when on the carriage 
without change of the location 





requires that the toothed bar 
should be placed as closely as 
possible to the side or within 
the side of the carriage, and 
there must be knees to pre- 
vent a change in the location 
of the log. ‘To roll a log to 
the carriage, or to roll a log 
from the log deck upon the car- 
riage, the toothed bar must be 
at a distance from the carriage 
at least as great as the diam- 
eter of the log, and the slot in 
which it works must be ex- 
tended accordingly, and_ the 
knees are not only unnecessary, 
but would be an obstruction to 
the operation of the device. 
The movement of a toothed bar 
in turning a log on a carriage 
against the resistance of the 
knees is necessarily in the same 
plane, while the movement of a 
toothed bar in rolling a log to- 
ward or upon a carriage is 
necessarily in constantly chang- 
ing planes, as the bar follows 
the changing position of the 
log. The change of the speci- 
fication, tnerefore, includes an 
omission of the knees, a change 
in the location of the toothed 
bar, a change in its movements, 
and a change in the effect pro- 
duced by its movements. The 
reissue, consequently, covers 4 
different invention from that 
described in the original patent. 
It embraces a different ma- 
chine, intended for different 
purposes, and performing dif- 
ferent functions from that de- 
scribed in the original patent. 


(To Be Concluded in Next Issue) 
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Bumper Crops? Sell Temporary 
Silos, Cribs, Bins 


OmaHa, Nes., Aug. 12.—Reports that many 
farmers this year have large crops of corn and 
other grains mean that there will be a demand 
for storage for these surplus products, so the 
farmer need not dump his crop on a low market 
but hold for higher prices. 

This is an opportunity for the lumber and 
material dealer to take a neat profit while do- 
ing his farm customers a real service, by sell- 
ing them temporary silos, corn cribs, grain bins 
and such things, as the farmer discovers he 
needs them. The Nebraska Bridge Supply & 
Lumber Co., here in Omaha, specializes in the 
manufacture of these temporary storage bins, 
and it is suggested that dealers write the com- 
pany for a recently published circular contain- 
ing detailed information about its products. 

As is well known to anyone who notices what 
farmers are doing, the temporary storage bin 
of this type has won a definite place for itself 
in farmers’ calculations, for it has had a chance 
to prove its value. It is easy to use the cribs, 
bins and silos in multiple, filling the first sec- 
tion and then placing another section on top of 
the first. Temporary silos of this type as high 
as 20 feet are in use. 





Balance of Production and Con- 
sumption Restored 


WasHincton, D. C., August 12.—For the 
first time in its four years of existence, the 
special Lumber Survey Committee of the U, 5. 
limber Conservation Board does not recom- 
mend a reduction of lumber stocks. ‘Lhe com- 
mittees quarterly report to the Vepartment of 
Lommerce tor the third quarter of 1935 finds 
that a reasonable balance o1 production and con- 
sumption ot tumber has been substantially re- 
stored. 

Lumber consumption for the first hali of 
1939 1s estimated at 8,002,000,00U feet as against 
7,854,000,000 teet in the first halt of 1934, Pro- 
duction im the first haiti ot 1935 was 2 percent 
higher than in the corresponding period ot 
lyst in the operating mulls, but total produc- 
tion is indicated to be about 18 percent less. 
ims talling ott is largely due to the closing ot 
many smaii mills which were operating a year 
ago, tiowever, the belief is expressed that total 
production tor the year will be about the same 
as last year’s. 

Prices ot lumber have been comparatively 
stable, with a 2-point increase in the June price 
index. Southern pine prices averaged $24.23 
in June, which was 15.5 percent less than the 
average in June, 1934; and 10.6 percent higher 
than in lLebruary, which was the low for the 
year. West Coast prices advanced from $15.30 
in kebruary to $18.25 in June, due partly to the 
effects of the persistent labor difficulties in that 
region, which have reduced output. Ponderosa 
pine prices were in June about 6 percent higher 
than in February, but 6 percent less than in 
June, 1934, ; 

The committee notes that residential con- 
struction, including reported modernization and 
Tepair projects, was 74 percent higher the first 
half of 1935 than it was in that period of 1934, 
as measured in floor space. Similarly measured, 
residential building in June was the highest for 
any month since October, 1931. 

Lumber imports during the half year were 
the heaviest for any such period since 1933, and 
exports were 13 percent higher in this half of 
the year than in the first six months of 1934. 
Jouglas fir imports were particularly large in 
May and June because of the strikes in the 
Jouglas fir region. So far this year there have 
been no lumber imports from Russia. The vol- 
ume of orders recorded at the July mid-West 
lurniture show was the largest since 1929, point- 
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ing to substantially increased buying of hard- 
woods during the rest of the year. 

_ July lumber mill reports indicate slight stock 
increases, but total stocks July 1, 1935, are es- 
timated at 750,000,000 feet less than on Jan. 1. 





Opens Cash Yard 

SanTA Ana, Catir., Aug. 10—C. E, Law- 
rence, for the past seven years secretary of 
the Smoot Lumber Co. at Provo, Utah, and 
who was connected with line-yard operations in 
Kansas City territory many years ago, has 
opened a retail lumber yard here, under the 
name of Lawrence Lumber Co. Associated 
with him are his two sons, Charles and Jack. 
Owing to the strike at the mills in the Pacific 
Northwest, the company experienced consider- 
able delay in getting stocks; but it now is 
under way and is operating on a cash basis. 
Mr. Lawrence says he and his sons are well 
pleased with the wav business has opened up, 
and they are optimistic. 


45 
Hymeneal 
SCHMITT - WYSZYNSKI — Dorothy M. 


Wyszynski and Aloysius J. Schmitt, both of 
Two Rivers, Wis., were united July 31 at a 
high mass in St. Lukes Catholic church in 
Two Rivers. The Rev. Henry Schmitt, brother 
of the groom, read the marriage ceremony, 
and offered the nuptial mass. Following the 
ceremony, a breakfast was served in the 
home of the bride’s parents, arter which the 


couple left on a wedding trip. Mr. Schmitt 
will resume his duties in the office of the 
Schmitt Lumber Co., of which his_ father, 


Henry Schmitt, is vice president and secre- 
tary, upon returning to Two Rivers. 
WATT-BOW MAN—Miss Catherine 
daughter of Robert H. Bowman and grand- 
daughter of W. C. Bowman, founder of the 
Bowman Lumber Co., Kansas City, Mo., was 
married recently in Estes Park, Colo., to 
Frank Watt, II, Chicago, in a surprise cere- 


30wman, 


mony. Mrs. Watt graduated from the Uni- 
versity of Missouri, and was recording sec- 
retary of the Kansas City Junior League. 
Mr. Watt is a Chicago bond salesman, and 


graduated from Harvard. The couple visited 
relatives in Chicago after the marriage, and 
later plan to establish their residence in that 
city. 
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Private Forestry WITH FEDERAL Ano 


in Co-operation 


It must be 
ment in the 
disastrous, 


conceded that forest manage- 
Lake States Region has been 
Clear cutting has resulted in the 
destruction of productive more 
than forty million acres. In this area, after 
clear cutting and recurring fires, there has 


forests on 


been little natural reproduction, and that 
mostly in weed species. Without artificial 
planting much of this area will be unpro- 


ductive for many years to come. Much of it 
has been abandoned by the owner. 

The land policy which permitted, even pro- 
moted the transfer of these millions of acres 
of forest from the public domain to private 
ownership was shortsighted and unwise. 
These lands were either not suited or not 
needed for agriculture, It is evident now 
that if these forests had remained in public 
ownership and the merchantable timber had 
been sold to the sawmill and pulp mill oper- 
ators under the Forest Service regulations, 
we would now have fifty million acres of pro- 
ductive commercial forests in this region in- 
stead of only five million acres. 

The public realization of this error has 
stimulated interest in the acquisition of these 
denuded forest lands by the Federal, State 
and local governments through purchase and 
through tax reversion. The States, in co- 
operation with the Federal Government, have 
developed a system of fire prevention and 
suppression that makes possible natural re- 
forestation, and the Forest Service and the 
State Conservation Departments are planting 
many thousand acres annually. 
ties are largely in pulpwood., 
the remaining saw timber 
private ownership, and 
now being 


These activi- 
Nearly all of 
forests are in 
these remnants are 
rapidly consumed. 


Shifting Blame to Private Owner 


I know of no more forceful example of 
publie self-righteousness than the shifting of 
the blame for this situation to the private 
owner to whom these forests were sold. The 
unrestrained right to the destructive har- 
vesting of these forests should never have 
passed to private interests, but this was done, 
and these lands have been placed upon the 
tax roll so effectively that on what now 
remains of these forests there is an accumu- 
lation of tax which is generally in 
of their present market value. 

In the hope of saving these remaining 
forests as a nucleus for developing a long 
time future saw timber sustained yield, the 
three States of this region have developed 
comprehensive systems of fire prevention and 
have enacted severance tax laws; but no 
forest protection system can completely elim- 
inate fire hazard, and most of these private 
holdings are so limited in area that the fire 
hazard jeopardizes long time forest manage- 
ment planning. The severance tax laws of 
the three States are burdened with annual 
acreage taxes which become prohibitive for 
a hundred-year cycle. 

Forest protection and appropriate forest 
taxation are not of themselves sufficient in- 
ducement to private ownership for sustained 
yield forestry because the holding of mer- 
chantable timber requires, in addition, the 
economic incentive of increasing stumpage 
values The continuing decline in consump- 
tion of lumber per capita and the trend to- 
wards a stationary population, together with 
the timber surplus existing in other regions, 
preclude the expectation of enhancement in 
stumpage values. 

In the field of commercial forestry, it is 
a serious question whether there is room for 
both public and private enterprise. In Ger- 
many, where private forest ownership pos- 
sesses many prerogatives and many special 
concessions, and notwithstanding the fact 
that Germany is using more forest products 
than it is growing, there is a clash between 
the two ownerships. In Czechoslovakia the 
incompatability of public and private forest 
ownership is still more pronounced. This 
country is growing more timber than it con- 
sumes, but the State’s forests are said to 


excess 





*Address delivered at Central States Forestry 
Congress, Houghton Lake, Mich., June 20, 1935. 


[By ROBERT B. GOODMAN, 
Marinette, Wis.] 


have preferential treatment in the regulation 
of exports. In some forest regions here in 
America there is already competition be- 
tween private and government-owned timber. 
There is very little friction, but there is some 
apprehension as to the future. It would be 
logical for a serious conflict of interest to 
develop. 


Contrasting Public and Private Objectives 

This conflict will be apparent if we con- 
trast the objectives of public forest manage- 
ment with those of private forest industry. 
Public forestry is multi-purpose, soil protec- 
tion, stream flow regulation, game cover, 
recreation and scenic beauty, in all of which 
the public which owns the forest shares the 
benefit. In such forestry, the commercial 
timber cropping is relatively unimportant, 
but, nevertheless, it offers a substantial rev- 
enue on forest capital which is free of taxa- 
tion and financial carrying charges. 

Private industrial forestry incidentally con- 


tributes to the publie interest in soil pro- 
































tection, stream flow regulation, and game 
cover, for which the private owner gets no 
return, and in addition to this contribution, 
he must pay property taxes for local and 
State government. The only governmental 
expenses incurred for his benefit are those 
arising from fire prevention and protection. 
The sole interest of the private timber owner 
is the commercial timber crop. 

I can not emphasize this contrast too 
strongly: Public ownership with no taxes 
or carrying charges and with valuable bene- 
fits to the public in addition to the timber 
crop; private industrial ownership with car- 
rying charges, annual and severance taxes, 
with no revenue except the timber conver- 
sion. 

This is a discouraging handicap, but it is 
not the whole story. Contrary to popular 
belief, there is nationally not the slightest 
approach to scarcity, let alone a _ timber 
famine. It is conceded by competent for- 
esters that we do not yet know accurately 
our timber resources, except as the present 
National Forest Survey proceeds. There are 
strong grounds, however, for believing that 
nationally the forest growth and forest drain 
by volume are practically equal. I know 
this is not the popular opinion. 

Only last week, in an issue of a national 
weekly, a reporter states: “In the entire 
country, the available stand of saw timber 
amounts to 880 billion board feet and we cut 
in times of normal prosperity 54 billion board 
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feet per year. Thus, if business picks up 
in slightly less than seventeen years, with. 
out taking growth into consideration, our 
supply would be practically exhausted.” This 
reminds me of another reporter popularizing 
some of O. E. Baker’s population studies by 
the announcement that, with the continuing 
decline of the birth rate, there would be no 
children born in the United States by the 
year 1957. 

As a matter of fact, we have now more 
mature timber than can be profitably con- 


verted into lumber, and while we have legs 
saw timber productivity than would be 
needed for lumber requirements’ equaling 


those of the period 1925 to 1929, it is im- 
portant to note that the lumber consumption 
during this period of inflated industrial ac. 
tivity was actually declining. 

Forest Growth Will Exceed Forest Drain 

After careful study I am fearful—or hope- 
ful—that the future forest growth will be 
considerably in excess of the future forest 
drain. This is good forestry and it is in 
the public interest, but this prospect is not 
an inducement for the practice of private 
industrial forestry. 

The commercial objective of public forestry 
is a cheap, plentiful, nearby supply of saw 
timber and pulp timber in every forest re- 
gion. The commercial objective of private 
forestry is timber growth plus timber en- 
hancement to yield a profit over taxes and 
carrying charges. It is evident, therefore, 
that the aims of public forestry and private 
industrial forestry can not both be realized. 
Private capital, dependent upon the profit 
motive, will not enter or remain in the same 
field in which public capital, without profit 
motive, is successfully engaged. Therefore, 
no co-operation between Federal, State and 
private forestry can develop extensive par- 
ticipation of private ownership in long time 
sustained yield forest management. 

Some of my friends in the South think that 
private industrial forestry can be made 
profitable, and perhaps they are right, in the 
South, with fast growing species, cheap labor 
and low property taxes. I hope the South 
ean develop a substantial field for private 
industrial forestry. New England seems to 
be getting along fairly well in pulp species, 
and in the central States sustained yield 
forestry on farm wood lots is becoming in- 
creasingly important. However, I am speak- 
ing of private industrial forest ownership in 
the Lake States. This, of all the forest re- 
gions, is the one definitely facing timber ex- 
haustion. The saw timber forest drain is at 
least twenty times the forest growth. 

Fortunately, there remain in this region 
several substantial stands of commercial saw 
timber capable of blocking into long time 
sustained yield units. It is in the public 
interest of this region to retain its forest 
industries. To accomplish this requires the 
immediate inception of a sustained yield for- 
estry program. 

I have indicated the reasons why it is hope- 
less to count upon the long time participa- 
tion of the private owner in such a program. 
He can not be subsidized into it, and under 
our Constitution, he can not be coerced, and 
while he might be interested in storing up 
a value in forest growth for his children, 
this does not seem possible, for, added to 
all the other burdens, in a hundred years 
forest rotation in private ownership there 
are on the average three separate inheritance 
taxes for three successive generations. 


Publie Acquisition a Needed Incentive 


The only co-operation in forest manage- 
ment that will meet the needs of the situa- 
tion is public acquisition by either the State 
or Federal government. The private timber 
owner may be induced to selectively log his 
stand, independent of its area, if the realiza- 
tion from the selective cutting plus the mar- 
ket value of what is left equals or exceeds 
the realization from clear cutting. Some of 
the larger timber owners may be in a posi- 
tion to hold their selectively cut forests for 
a second cutting cycle, but for the most part 
the only inducement to selective cutting 
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would be the prospect of immediate sale of 
the selectively cut areas. _ ; 

This offers a most promising field for pub- 
lic forest management and one in which 
acquisition costs become most immediately 
self-liquidating. I also believe that it is a 
policy which is being considered favorably by 
the U. S. Forest Service in the National For- 
est areas of the three States. 

Unfortunately, the three State govern- 
ments are not financially in a position to 
follow this procedure in areas outside of the 
National Forest boundaries. This may be 
remedied by the passage of the Fulmer Bill, 
H. R. 6914, to authorize co-operation 
with the several States for the  pur- 
chase of and stimulating the acquisition and 
development of State forests. This measure 
appropriates twenty million dollars for the 
acquisition of forest lands to be placed under 
the jurisdiction of the State forestry agencies, 
in co-operation with the Forest Service. It 
is also possible in some instances for the 
States to sell State forest lands within the 
National Forest boundaries and use the pro- 
ceeds in acquiring forest lands outside of 
these units. 


Permits Ten Times 1934 Bring Hearten- 
ing Pick-up to Spokane 


SPOKANE, WasuH., Aug. 12.—Heads of lumber 
companies in this section of the State are heart- 
ened by the pick-up in business, and optimistic 
about the coming months, it was learned from 
interviews with them. The part that the FHA 
movement has played in the improvement is 
adequately stated by Harold A. Halstead, as- 
sistant secretary Spokane Better Housing com- 
mittee, who said: “There is scarcely a block 
in Spokane without at least one remodeling or 
building project going on, either under a FHA 
loan or otherwise. Applications for the loans 
are coming in at an ever increasing rate, and 
we are becoming pressed to keep up with them.” 

July building permits here were nearly ten 
times the value of those permits issued in July, 
1934, Building Inspector Hoefer declared. The 
total structural value of the permits for the 
first seven months of the year is nearly a mil- 
lion dollars for the first time in four years 
Although the number of building permits issued 
in 1935 has been ahead of last year’s each 
month, the uptake became particularly noticeable 
in April, when 236 were granted compared to 
133 the same month last year. 

The Western Pine Manufacturing Co. (Ltd.) 
has enjoyed a twenty percent increase in sales 
volume, and better prices, according to H. R. 
Dixon, assistant sales manager. It has had a 
big demand for its products from Texas and 
Oklahoma. The plant manufacturers sash, 
doors, frames, window screens, interior trim, 
wood boxes, screen doors and other items. 
\bout half of the eighty carloads being shipped 
monthly by Western Pine are of box shook. 


Five CCC Camps Furnished 


Five prefabricated CCC camps have just been 
completed by the company under Government 
contract. Each unit included a mess hall and 
kitchen, four barracks, forestry headquarters 
building, officers’ headquarters, welfare building 
dispensary, general headquarters office, store- 
house, and bathhouse. The sections were pre- 
pared already to bolt together. The hardware, 
roofing paper, insulation, mess tables and 
benches were also furnished for these camps 
located in southern Idaho and Utah by the 
Western Pine Company. Lumber was fur- 
nished recently for two CCC camps in northern 
Idaho. 

In discussing the prefabricated camps, Mr. 
Dixon said that ten or fifteen years will be re- 
quired to perfect this type of construction for 
residences. “Either the public must be edu- 
cated to be satisfied with houses which are 


much the same, or some method whereby va- 
niety in design can be obtained must be de- 
veloped,” he stated. 
I don’t know. 


“Which will happen first, 
The main selling point for such 
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Thus, in the Lake States region, the field 
of private industrial forestry is limited to 
a co-operative program for selective cutting, 
followed by public acquisition. We have 
gone so far in forest devastation that no 
other solution is possible. Following the 
first selective cutting in the remaining saw 
timber forests, the perpetuation of commer- 
cial forestry is inevitably destined to be com- 
pletely a public function. 

Just as strongly as I believe this is wholly 
a field of public activity, I believe that the con- 
version industries in this region, the manufac- 
ture of lumber, veneer, hardwood dimension, 
paper and all other forest products, are ex- 
clusively, under our economic system, the field 
of private enterprise. These forest industries 
are geographically decentralized. They offei 
varied opportunity for individual initiative and 
for part time industrial and agriculiural en- 
ployment. They furnish in turn the raw na- 
terials permeating a wide range of industrial 
activity, both in durable and consumer goods. 
The successful functioning of these industries 
is necessary to maintain the markets for raw 
wood necessary to justify sustained yield forest 
management. 


structures now is the saving to buyers, which 
can not be achieved without a large sales vol- 
ume.” 

James M. Brown, president Long Lake Lum- 
ber Co., says there is a noticeable improvement 
in house building. His firm is conducting log- 
ging operations at present on four railroads, and 
is keeping between 600 and 700 men busy. A 
valuable tract of Idaho white pine was recently 
acquired near Naples, Idaho, by the company, 
and several hundred men will be employed there 
when operations reach the expected peak this 
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fall. 

Shipment of a Government order for twenty- 
five carloads of Idaho white pine to various 
aviation fields throughout the country and in 
Honolulu was recently completed by the Mc- 
Goldrick Lumber Co., it was said by Milton T. 
McGoldrick, assistant manager and treasurer of 
the firm. Business with the company is above 
1934, and he feels that residential repairing and 
remodeling in the Midwest and East will bring 
additional sales. The bulk of the firm’s sales 
are from eastern states. Heavy demands for 
lumber are expected from Wisconsin, Nebraska, 
Iowa and Kansas after harvest. 


Rust Control Gives Work 


The blister rust control division of the United 
States bureau of entomology and the Forest 
Service have put 1,031 men to work in eastern 
Washington, northern Idaho and Montana since 
Federal Emergency Relief funds were made 
available last week. Nineteen fully manned 
camps are being operated and more will be 
opened as men are secured. The Spokane 
blister rust office has work available for 4,791 
men, and has listed only 700 to date. The For- 
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est Service has obtained to date only 330 of the 
1,700 men it requested for blister rust work in 
its Idaho camps. The men are taken from relief 
rolls in counties where work is to be done 
through national re-employment service agen- 
cies. The wage scale for this work will be: 
$44 a month for crew laborers, $50 monthly 
for crew leaders, and $63 for various types of 
skilled labor. The men will reside in camps 
during the season, and will be charged 20 per- 
cent of their wages for board and camp facilities. 
Transportation will be provided from Spokane 
to the camps, but no effort will be exerted to 
give free transportation home to men who quit 
their jobs before the season is over. 

Asa Schumacher, president Home Lumber 
Co., says that he believes the nation is in the 
first stages of real recovery right now. His 
company’s business has shown a decided in- 
crease over a year ago, he stated. 

C. L. Coffman, vice president Exchange Lum- 
her Co., reports that business is better than 
last year and prospects are good. 
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British Preferential Duties 
Studied 


Wasuincton, D, C., Aug. 12.—Responding 
by letter to recommendations made by the 
National Lumber Manufacturers’ Association, 
as the representative of the regional associa- 
tions of lumber manufacturers and lumber ex- 
port groups, concerning the proposed trade 
agreement with Canada, Assistant Secretary of 
State Francis B. Sayre has discussed the mat- 
ter of British Empire preferential duties. Lum- 
bermen have noted that while other parts of 
the British Empire, subject to State Depart- 
ment studies, would automatically enjoy ali 
United States tariff concessions made to Can- 
ada on other commodities, Canadian lumber 
would continue to enjoy preferential treatment 
in competition with United States lumber in 
those countries, 

Mr. Sayre mentions the fact that the lum- 
ber industry had recommended (in view of the 
Government's policy of generalization of tar- 
iff concessions under trade agreements) that 
consideration be given to the withdrawal “of 
our minimum duties from each of the British 
Dominions or Colonies which are granting pref- 
erences in tariffs or other form to Canadian 
lumber,” with due regard to obligations under 
the existing treaties or agreements. It is ex- 
plained that in a press release issued by the 
Department of State on April 1, 1935, Canada 
is included among the countries with which 
rade agreement negotiations are now in prog- 
ress, to which our “minimum rates”—rates 
established in concluded agreements—have been 
extended for six months from April 1, 1935. 
It is hoped that, before the end of that period, 
a mutually satisfactory trade agreement can 
be concluded with each of these countries. 
Mr. Sayre points out that if such agreements 
are not concluded within the indicated period, 
or if the foreign country has not agreed “to 
accord fair treatment to American products in 
respect of both modern and old forms of trade 
control measures, our minimum rates may be 
withdrawn from such country on Oct. 1, 1935.” 

Continuing, Mr. Sayre’s letter states that 
Great Britain and members of the British Em- 
pire (other than Canada) are included in that 
group of countries to which our minimum rates 
have been extended for unspecified periods. As 
stated in the above-mentioned press release, 
the policy of the Department is defined to be 
that of carefully studying the acts and policies 
of the countries in this group, with a view to 
determining whether such countries merit the 
continued enjoyment of our minimum duties. 
A further point is made in the letter that the 
countries in the various groups may be shifted 
from one group to another, and that the views 
of the lumber industry regarding generaliza- 
tion of concessions made by the United States 
under trade agreements have been noted. 

Mr. Sayre dwells on the importance to the 
lumber and lumber products industries of the 
United States of increased export trade. Fig- 
ures are quoted to show that the average an- 
nual exports of these goods were $150,000,000 
in 1926-30, and only $39,000,000 in 1932, re- 
covering to only $62,000,000 in 1934. These 
figures do not include exports of naval stores 
or wood exported in the form of manufactured 
articles. 

Our foreign markets, Mr. Sayre asserts, 
must be restored if a full measure of prosperity 
and stable conditions are to be established in 
the United States, and adds: “The Adminis- 
tration is convinced that the trade agreements 
program offers the surest and most practicable 
means of restoring our foreign trade.” It is 
remarked that the agreement with Cuba re- 
sulted in considerable tariff concessions for 
lumber and wood products, and that in the 
case of Belgium, concessions were obtained on 
various classes of sawn wood and carpentry 
work. The hope is expressed that as other 
trade agreements are negotiated, the field of 
exportation of American lumber will be “ma- 
terially increased.” The point is also made 
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that an increase of exports of other American 
commodities will directly benefit a large number 
of lumber manufacturers whose products are 
used in the manufacture or packing of those 
commodities. It is also argued that an in- 
crease in foreign commerce of the United 
States will contribute to revival of the con- 
struction industry, and hence of the domestic 
market for lumber. 


Australian Timber Trade 
Is Prospering 


PERTH, WESTERN AUSTRALIA, June 28.—With 
the Federal loan council's allotment to the six 
States of Australia of loans amounting to over 
$50,000,000 for twelve months’ operations, 
over and above their own incomes from taxes 
and the numerous imposts common to modern 
governmental administrations, these States are 
all launching out on costly and extensive pub- 
lic works. Much of the expenditure is con- 
fessedly in the interests of the unemployed, and 
to ease outgoings on costly sustenance or doles. 
One result is a mild boom for the country’s 
sawmills and the town and city timber yards. 
The ruling high price of gold the world over 
has been an additional cause of spirited revival 
of trade. Old goldfields, long deserted, are 
thriving again. Reconstruction is being - vig- 
orously carried on, especially in Western Aus- 
tralia on the Kalgoorlie goldfields, whose out- 
put of the precious metal is far and away the 
greatest of the Australian States, being 887,- 
000 ounces for 1934 agdinst a total less than 
half that for all other States. The estimated 
gold output of Australia for 1935 is valued at 
$50,000,000, of which Western Australia is ex- 
pected to reach $30,000,000. There are again 
thousands of men back in the mines. New 
fields have opened. One at Wiluna, far north 
in torrid regions, employs 1,000 hands; it is 
a low-grade proposition, but paying at present 
gold price. Huge sewerage works, big reser- 
voirs, railways etc. have all called for immense 
quantities of sawn timber, and trains, lorries 
and carts have not been so busy these ten 
years. The principal towns and cities are be- 
ing completely reorganized and made sparkling 
with ornate modern fronts and fittings, set off 
at night with all the cunning and cuteness asso- 
ciated with America’s latest illuminant, neon 
light, until every place looks as if it is set 
for perpetual jubilee. Depression had a long 
spell. It now looks dead, and all may reason- 
ably hope that it will lie down. 


Warned of Liability from 


Collision 


Baltimore, Mp., August 12.—Exporters of 
lumber and logs here are being warned by their 
correspondents in London and other British 
ports that they may be held liable for damage 
and loss by collision between steamers, where 
both vessels are found to be at fault, if they 
fail to take action against a clause in bills of 
lading which has been and is being inserted by 
the steamship companies. The clause, known 
as the Blame Collision Clause, reads as follows: 

If the ship owners shall have exercised 
due diligence to make the ship seaworthy 
and properly manned, equipped and supplied, 
it is hereby agreed that in the event of the 
ship coming into collision with another ship 
as a result of the negligent navigation of 
both ships, the owners of the cargo carried 
under this bill of lading will indemnify the 
ship owners against all liability to the other 
ship or her owners in so far as such liability 
represents loss, damage or claim of said 
cargo paid or payable by the other ship or 
her owners to the said cargo owners and set 
off, recouped or recovered by the other ship 
or her owners as part of their claim against 
the carrying ship or ship owner. 


Reduced to common language, this is held to 
mean that shippers who suffer loss through some 
mishap, are prevented from claiming indemnity 
by the owners of the vessel carrying the ship- 
ment, and must pay higher insurance. 
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Lumber Exports Recover; 
From Recent Sag 


Wasuincton, D. C, Aug. 12.—Uniteg 
States exports of hardwood and softwood lum. 
ber, sawed timber and logs totaled 809,921,009 
board feet during the first half of this year 
compared with 693,084,000 feet in the same 
period of last year, a gain of nearly 17 per- 
cent, according to O. LeRoy Neubrech, of the 
Forest Products Division, Department of Com- 
merce. 

There has been a steady downward trend 
in cumulative exports this year as compared 
with 1934. At the end of the first two month 
period, exports were 45 percent above last 
year, declining to 33 percent above at the end 
of three months; 17 percent at the end of four 
months, and 16 percent above at the end of 
five months. Therefore June exports checked 
the downward curve, bringing the six months 
figure up to nearly 17 percent above 1934, 

June exports were noticeably affected by 
prevailing strike conditions in the Pacific 
Northwest lumber industry, exports from that 
region being only a fraction of normal. June 
exports of West Coast species, however, were 
somewhat above June, 1934, since shipments 
were even more tied up last year because of 
the serious waterfront strike at that time. 

Total softwood exports in June were 51, 
686,000 feet, or nearly 30 percent above June, 
1934, whereas for the six month period soft- 
woods totaled 654,385,000 feet, or 19 percent 
above the corresponding period of last year. 
Total hardwood exports in June were 24,559,- 
000 feet, or only slightly above June, 1934; 
while for the six month period hardwood ex- 
ports totaled 155,536,000 feet, or about 7 per- 
cent above last year. 

From the standpoint of individual species, 
figures for the first half of 1935 show the fol- 
lowing comparisons with the like period of 
1934: 

In the softwood boards, planks and _ scant- 
lings group, rough Douglas fir, the “white” 
pines and hemlock show the largest gains, be- 
ing respectively 24, 53 and 112 percent above 
last year. Other woods making more mod- 
erate gains were dressed Douglas fir and spruce. 
Other species segregated—namely, cypress, 
rough and dressed southern pine, cedar and 
redwood—show moderate losses in comparison 
with the 1934 period. 

In the hardwood boards, planks and scant- 
lings group, oak is the most important item, 
and exports totaled 70,687,000 feet, or about 
13,000,000 feet above last year. Ash ranks as 
second to oak in volume, being 17,743,000 feet, 
but shows a loss of about 4,500,000 feet under 
1934. Next in importance, according to quan- 
tity this year, is poplar, which is credited with 
14,053,000 feet, or 2,600,000 feet above 1934. 
Red and sap gum exports totaled 12,683,000 
feet, or slightly above 1934. Several other 
hardwood species show gains over 1934, namely 
beech, birch and maple, cottonwood, tupelo and 
black gum, mahogany and “wagon-oak” planks. 
Other species showing losses are chestnut, hick- 
ory, walnut and magnolia. Small dimension 
stock exports are about the same as last year. 

In the sawed timber group, Douglas fir con- 
tinues as the largest item by quantity, totaling 
104,803,000 feet, compared with 80,898,000 feet 
last year. (In June of this year, as well as 
last year, exports of this item were negligible 
because of strikes.) Southern pine ranks next 
in importance with 45,766,000 feet, or about 
8,000,000 feet above 1934. Cedar and hemlock, 
while exported in much smaller quantities, 
show good gains. Total exports of preserva- 
tive-treated sawed timber were 526,000 feet, 
compared with 1,237,000 feet in 1934, a sub- 
stantial loss. Hardwood sawed timber totaled 
250,000 feet for six months, against 215,000 
feet in last year’s period. 

In the softwood logs and hewn timber group, 
hemlock is the leading species, with exports 
of 58,486,000 feet this year, or 35,900,000 overt 
the 1934 quantity. Douglas fir, while next in 
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Boston, Mass., Aug. 12.—Aside from that 
smashing anti-New Deal vote registered last 
week in a Congressional district of Rhode Is- 
land, the lumber personnel of New England has 
found little to talk about other than plans for 
the summer vacation, or in reviewing the de- 
tails of a season at the shore or mountains that 
has furnished vigor and zeal with which to 
tackle the business problems that are ahead. 
The portent of that vote in Rhode Island is of 
such economic, commercial and industrial sig- 
nificance as to make of it the chief topic for 
discussion in practically every lumber office in 
New England. The “Cradle of Liberty” has 
rocked here before and the feeling in business 
circles here is that it is again beginning to rock 
—violently. That governor of Massachusetts, 
who in 1932 made the “keynote” speech nomi- 
nating Al Smith for the presidency, comment- 
ing upon that Rhode Island turn-over, declares 
that Washington must execute a right-about-face 
and “give rugged individualism—the capable, 
the thrifty, the bankers and the captains of in- 
dustry—a square deal, or this Rhode Island 
trend will be duplicated in every State,” while 
the present governor, who was on the Roosevelt 
bandwagon in 1932, uttered his first criticism of 
the current Washington leadership before a la- 
bor convention in Springfield on Thursday 
when he urged the President to quit his 
“cloistered environment and get at realities in 
time to correct errors before the 1936 election.” 
“The dissatisfaction indicated by the Rhode Is- 
land vote,” said he, “is plainly discernible 
throughout New England, and in my opinion it 
is in evidence in the entire nation.” With this 
type of comment coming from two of the out- 
standing leaders in this section of the present 
dominant political group, it is litthe wonder that 
our business leaders both inside and outside the 
lumber industry are inclined to mark that vot- 
ing date in Rhode Island—Tuesday, Aug. 6- 
as the date when the country turned definitely 
from a downward to an upward trend, economic- 
ally and industrially, giving confidence, courage 
and hope as we turn definitely from “rainbow 
chasing” and squarely toward recovery. 

In trade association circles—both wholesale 
and retail—the hope is freely expressed that 
with the ending of the vacation season which 
dates from Labor Day, the retail executives in 
Maine, New Hampshire, Vermont, Rhode Is- 
land and Connecticut will secure prompt action 
in accepting or rejecting the so called “North- 
eastern Lumber Distribution Statement.” A 
complete printing of this “Distribution State- 
ment” was recently mailed to more than five 
hundred retail dealers in New England, and 
there have since been requests for extra copies 
in lots ranging from five to one hundred. H. A. 
3ellows, of Springfield, a vice president and 
field secretary of the Northeastern Retail Lum- 
bermen’s Association, was in Boston last week 
and took occasion to inform the writer that 
“there is a great deal of interest in the dis- 
tribution problem, and, with the dealers all 
thoroughly awakened, I am hopeful of accom- 
plishments.” The Northeastern “statement” quite 
clearly defines the selling field to which the 
wholesale and retail branches should confine 
their sales activities. It also defines the mod- 
ern “Intercoastal Lumber Assembling and Dis- 
tributing Yards,” and outlines the type of buyers 
to which they should confine their sales. 

West Coast Fir and Hemlock.—The move- 
ment of lumber from the retail yards, though 
far below the midsummer normal, shows 
signs of improvement in the number of new 
house schedules that are being placed, while 
the call for smaller lots for remodeling and 
repair work continues active and fairly re- 
munerative. Thus far the yards have been 
able to secure supplies as needed from the 
distribution yards at Boston, Providence and 
New London, and for this reason orders for 
mill shipment have been light, while hold- 
ings at the terminals and distribution yards 
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have melted steadily. During the West 
Coast strike period last year, there was no 
lumber received at Boston in July, while 
August produced a scant half million feet. 
This year, though the strike started on May 
6, many cargoes have since been loaded and 
cleared, with deliveries at Boston in June at 
7,242,252 feet, and in July 2,811,362 feet, 
while the total for the first five days of 
August was well over two million feet. 
Offices here are concerned over advices from 
the Coast of a proposed general strike of 
longshoremen when their contract expires in 
September. The price level here is irregu- 
lar, but definitely 50 cents to $1 easier at 
West Coast shipping points. A post-strike 
development in water transportation will 
prove somewhat embarrassing. The regular 
liners have been able to maintain their 
scheduled movements, but most of the lum- 
ber boats have been tied up on the West 
Coast. One line of five that follows a regu- 
lar schedule finds its entire fleet out there, 
though one has started eastward and three 
others are loading. To get these boats to 
a properly spaced schedule will prove both 
difficult and costly. 


Maple Heel Stock.—Offerings of the stand- 
ard No. 2 grade are limited as the mills turn 
their attention to the furniture trade, which 
is featuring maple as a popular leader. The 
better heel shops show less price resistance 
than in early July, and where good kiln dried 
lots are available they are being snapped up 
at $80@S85, and many shops have covered 
their season’s requirements within that price 
range. The smaller shops, using full length 
mill run plank, are paying as low as $45 
and as high as $60, based on the quality of 
each offering. 


Eastern Spruce.—The volume of business 
placed with the mills through July did not 
bulk large, but, as the larger mills were 
heavily oversold, they have been actively 
clearing the files of old orders. There has 
been freer buying thus far in August, with 
the volume divided about equally between 
the yards and the industrials. Selling prices 





Yellow Pine Is Being Dried at 
Low Temperature 


Guioster, Miss., Aug. 12.—Yellow pine lum- 
ber is being dried at a low temperature at the 
plant of the Gloster Lumber Co. with a battery 
of Moore Cross-Circulation fan kilns, which use 


oe 


vs 
saat Adi 


Moore Cross-Circulation fan kilns at the Gloster 

Lumber Co. Note the large capacity of the tight- 

piled loads, and ground-level construction of the 
kilns 


a fast reversible air circulation and produce a 
quality of stock that pleases customers and 
makes new friends for the firm. The kilns are 
built with tracks on the ground level, and fan 
systems on the side. The fans operate by steam 
engine, and the exhaust from the engine is 
turned into heating coils to dry the stock. The 
method of operating gets full power and heating 
value from the steam, and makes an economical 
plan of operation. F. A. Anderson, manager, is 
very much pleased with the kilns. 
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for fresh-cut dimension show no change, anq 
start from the base of $32 for the smaller 
scantling sizes, delivered at Boston rate 
points, and work up to $37@39 for the 10- 
and 12-inch, The call for dry boards con- 
tinues to exceed the supply available. Dresseq 
and matched boards, 6- and 7-inch, sell uni- 
formly at $32@33, and the 8-inch at $35, Of 
covering boards, 5 inches and up, there are 
lots to be had at $28, but most sales are 
at $29. Bundled furring strips sell at 
$26@27 for the 2-inch, and $28@29 for the 
3-inch, 


Lath and Shingles.—Liberal offerings of 


standard 1%-inch slab lath hold the price 
down to $3.50@3.65 delivered at Boston 


points, with the wider size quite steady at 
$4@4.15. In eastern white cedar shingles 
top grade of extras are in full supply, with 
most sales at $4.25; clears at $3.50, and 2nq 
clears at $3. Because of scant supplies at 
all Atlantic coast points, waterborne req 
cedars are held at a premium price over 
Code ranging from 50 to 70 cents. The 18- 
inch Perfections are held at $4.76 at the 
storage yards with few lots available, while 
the 16-inch XXXXX sell at $3.64 for the 
No. 2 kiln dried; No. 3, $3.30, with the air 
dried lots 15 cents lower. One arrival of 
134 tons was absorbed by old orders, leaving 
the market today quite bare of unsold lots. 
Mill advances in July for all-rail carload 
shipments have held at the delivered prices 


of $4.94 for Perfections and $4.54 for the 
XXXXX, 
Pine Boxboards.-—-—Standard inch round 


edge boards are held at $16 f. o. b. the mill 
yards at most New England points, but are 
not moving freely at that figure. Many lots, 
priced as sub-standard, sell as low as $12@13 
Stocks on the mill yards are not excessive, 
though adequate. Inch square edge sells at 
a price range of $22@26 f. o. b. mill yard 


NEW YORK, N. Y. 


The yards are moving more lumber than :1 
June and early July, and the consensus appears 
to be that in the outlying residential sections 
the volume of new house schedules is increas- 
ing more rapidly than is that of remodeling asd 
repairs—a distinct reversal of the trend of the 
previous twelve months. And it is clear also 
that the dealers are having less difficulty in se 
curing lumber supplies to cover their require- 
ments, for, where the West Coast woods were 
not available at the terminals, they have ex- 
perienced little difficulty in substituting eastern 
spruce or southern pine, and, where the supply 
of western uppers in flooring and_ sheathing 
was short, there was an appreciable increase in 
the call for these classes of southern pine. 

At the distributing yards handling West Coast 
fir and hemlock, only a few cargoes filtered in 





during July and thus far in August, and, as 
most lots went direct to buyers in filling or- 
ders, the net result was a further sharp shrink- 
age of local stocks, but, as the strike on the 
West Coast is about over and the free loading 
of vessels has been resumed, there is less ten- 
dency to place premium prices on many items, 
though the supply of dry boards, particularly 
the No. 3 grade, is so short that it is not difh- 
cult to find buyers at $1 to $2 over the old 
Code level. The price drift is definitely lower 
for mill orders of the regular dimension sizes, 
as active plants strive to fill their order files. 
Figures are not yet available to show cargo 
receipts at the local terminals. At the Inter- 
coastal association office in East 44th Street, 
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feures are available covering the half year to 
july 1 at New London and Providence. At 
New London, total receipts for the period show 
10,037,000 feet of lumber, 46,118 bundles shin- 
oles and 500 bundles lath, while Providence re- 
ports for the period 15,536,000 feet of lumber, 
18.548 bundles shingles and 3,519 bundles lath. 
Official advices received here as late as Fri- 
day, Aug. 9, indicated that practically all mills 
that had been closed by the strike were now in 
full operation, and that all docks in the Puget 
Sound region were again 100 percent active in 
loading cargoes. Mills in the Columbia River 
section have been producing and loading for 
the past two weeks. The mills on Grays and 
Willapa Harbors are not all active, but some 
are cutting and loading, and it is expected that 
a full settlement will be reached during the 
present week. By late September, arrivals at 
\tlantic Coast points should return to normal. 


New Atlantic List on West Coast Stocks 

A new differential price basis for Atlantic 
Coast deliveries is in the making, and will reach 
\tlantic Coast offices this week. It reflects an 
effort on the part of the manutacturers to get 
away from the present “flat price” basis, to the 
end that excess lengths bring a higher price. 
The new list, which becomes effective Aug. 15, 
will push the differential for hemlock below 
fir from $1 to $1.50 and, while making few price 
changes in normal dimension schedules, will im- 
prove the yield from sales of long-length dimen- 
sion. : 

The Port Newark terminal announces a 
change in trucking charges effective Nov. 1, by 
which the charge for back-hauling all uppers or 
kiln dried lumber calling for protection against 
the weather will be increased 25 cents a thou- 
sand. ; 

Secretary Schupner, of National-American 
Wholesale Lumber Association, is mobilizing his 
niembership for action on bills pending before 
Congress. His committee on legislation 1s 
squarely opposed to Senate bill 3154 and House 
bill 8442, which if enacted would prohibit any 
orice differential from the carload price where 
tle wholesaler contracts for any number of car- 
ioads or cargoes and perhaps performs extra 
publicity or promotional services. These bills 
are apparently aimed at the chain stores, but are 
so broad in their application that they would 
seriously disrupt time honored and sound prac- 
tices in lumber distribution. On the other hand, 
his committee approves in principle the bills 
now before Congress which would regulate 
trucks, busses and other carriers that are in 
direct competition with the over-regulated rail- 
roads. There is demand for a square deal for 
the railroads, that they may be permitted to 
survive and at the same time relieve the over 
congested highways from the constantly grow- 
ing movement of long-haul freight. Members 
are urged to make known their views to the 
proper committees in Washington. 


Baltimore, Md. 


North Carolina Pine.—Yardmen and other 
distributors report the prevalence of decided 
quiet, though the pine trade has had the 
benefit of curtailed shipments from the West 
Coast. The box makers are not pushed, and 
they had acquired large holdings of rough 
lumber. Stocks on the wharves show a slow 
accumulation. Prices continue firm. 


Georgia Pine.—Considerable business for 
longleaf mills resulted from the interference 
With the movement of West Coast stocks 
eastward. Local yards are adding to their 
assortments, and there is a greater readiness 
to pay the increased prices asked. 

Cypress.—A fairly steady, if slow, ex- 
pansion in business is noted, and the returns 
realized are quite satisfactory. Dealers here 
are encouraged to augment their holdings, 
and less hesitancy is shown in regard to pay- 
ing the rising quotations. 

Sash and Doors.—Long waits for sash and 
doors, for plywood and other supplies from 
the West Coast are frequent. Business here 
is about as it has ruled for some time, with 
the national capital proving a productive field 
for the efforts of salesmen. 

Hardwoods.—Volume is at about the re- 
cent level, though some report a drop. Stocks 


AMERICAN LUMBERMAN 51 


seem adequate for current requirements. 
There is a good deal of small-lot buying. 
Prices are on the whole well maintained. 


until next month. Prospects are believed to 
be favorable to improvement this fall, and 
there is a much better feeling prevailing 
i among manufacturers of furniture and some 

Redwood.— Dealers here who ordered stocks other lines that have been holding back. 
months ago are still waiting for them. 


Western Pines.—Trade has slowed down 

lately, chiefly because of the vacation season. 

Buffalo, N. 7; Retailers look for an increased demand the 

coming month, and report that a good 

Many lumbermen are not making very amount of figuring is being done on new 

energetic efforts to get business this month. housing plans. Stocks held in the retail 
as the vacation season is having the usual yards are small in most instances. 


effect of slowing up the start of new con- Northern Pine trade is holding about 
struction work. Conditions at the Pacifie steady. As soon as the vacation period is 
Coast mills are still unsatisfactory, and over with. the retailers expect a further de- 
wholesalers see little or no evidence of an mand for lumber for the remodeling and re- 
increase in water shipments from there. A pair of homes. An increased demand for in- 
new basic price list on fir, effective Aug. 15, dustrial lumber is indicated by the reports 


is expected to help the mills by giving a that large factories are to start in the near 
more satisfactory spread of prices. 


future. 
—__—_—_—_—_—_— 
Hardwoods.—Demand has been slow. Sales- , ; j > Beve Eacuz and tl 
men find that a good many buyers are now SINCE THEY KILLED THE Bit E EaGLe and the 
taking vacations, and purchases of a ma- Lumber Code, business is good and lumber 


jority of plants will be postponed at least booming.—H. D. Packer, West Burke, Vt. 
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An “Inside” Job 14 


Are you being systematically robbed of 
hard earned profits? 


















| If so, here is a clue—perhaps it's an "inside" 
| job. Perhaps “credit losses" is the arch cul- 
| prit that is taking the profit out of what 
| should be profitable deals. 


The activities of this “profit marauder" can 
be effectively stopped by having reliable up- 


to-the-minute credit information at your fin- 
gertips. 


Let the Red and Blue Book Service guide 


your daily sales activities and guard resultant 
profits. 





Remember the information in the Lumber- 
men's Credit Rating Book—through TWICE- 
A-WEEK Supplemental Sheets—is always up- 
to-date—you at all times have the latest 
credit facts right in your own office. 


New concerns are also immediately re- 
ported in these ''Sheets""—an excellent source 
of new, live sales prospects. 


| Try It 
| On Approval 


Complete Red and Blue Book Serv- 
ice, including Credit Rating Book, 
with TWICE-A-WEEK Supplements to 
date, can be had for 30 DAYS ON 
APPROVAL—without obligation. 
Write our nearest office—today. 








ADDRESS DEPT. “A” 





‘Lumbermen’s Credit Association Inc. 
| 608 So. Dearborn St. 99 Wall Street 








CHICAGO NEW YORK 














Tacoma, Wash. 


West Coast Woods.— With the lumber 
strike concluded, mill operators here report 
just about all the business they can handle. 
Plants are humming busily, and the feeling 
of the industry in general is one of grati- 
tude that the industrial strife that has vir- 
tually paralyzed this city for the past three 
nonths is atan end. Three ships were busily 
oading lumber here Saturday, wharves were 
jiled high with lumber, and additional lum- 
ver is piled high on a half dozen barges in 
he waterway—so Tacoma’s harbor has every 
appearance of a floating lumber yard, Ship- 
ping men estimated that 3,000,000 feet was 
being loaded that one day. The cargoes were 
intended for the south coast trade, California 
and both north and south Atlantic ports. 
The heaviest initial movement has been to 
California ports, largely because bottoms for 
this trade were available more rapidly than 
for other sections when news of the settle- 
ment ot the strike became known. Trade 
with other sections, however, is expected to 
ships available. Lum- 
bermen recognize that their domestic market 
suffered less during the strike, because it 
was possible to make some rail deliveries, 
thus keeping business alive, than did markets 
that depended exclusively on water service. 
They realize that foreign business will be 
more difficult to regain, and are laying plans 
for a long, hard struggle. Lumber shipments 
from here for the first eight days of August 
showed a steady increase, and shipping men 
declare that the total for the 8-day period is 
more than three times as great as the total 
for all June. The 8-day total was 1,960,000 
feet, compared with a June total of 705,888. 
Although prospects for improved business, 
particularly in water-served markets, are 
bright, the first-week figures do not come 
near to equaling normal shipments. 


Seattle, Wash. 


Rail.—Premature announcements that the 
lumber and shingle strike had ended caused 
a further slackening in rail demand.  In- 
quiries are few, and prices have a tendency 
to soften. Some mills which are not operat- 
ing are making concessions on items they 
can ship Active mills are holding firm on 
most prices. There are still quite a few mills 
down, due to the strike or need of repairs. 
Mills need cutting business. Special clear 
cutting is hard to place, due to shortage of 
Vertical grain items are still 
scarce, and flooring brings $44, as it did two 


weeks ago 


! 
I 
t 
t 


become 


lhiprove as 


clear logs. 


Intercoastal.—Buyers are hesitant, expect- 
ing lower prices. It is tentatively announced 
that a higher rate will go into effect for 
October—$13 instead of $12—and this ad- 
vance would stimulate business. Ship space 
is plentiful, but if the new rate goes through 
September, it will be tight. The East Coast 
is believed to have low stocks. Four steam- 
ers were chartered the past week to carry 
lumber and shingles frgm British Columbia 
for August and September loading, and four 
others were chartered in June and July, mak- 
ing a total footage of about 35,000,000 in the 
eight ships. Some charters call for joint dis- 
charge in American and Canadian ports. 
These charters carry lumber at about $8.75 
which rate, with lower labor costs, enables 
British Columbia mills to pay the duty and 
still have an advantage over mills on this 
side. 

California.—A considerable volume of lum- 
ber ordered before the strike is now being 
shipped at old prices and the old rate of $4. 
New business is slow except that requiring 
spot loading. 

Export.—One operator said: “Some business 
is offered, but many buyers are holding off, 
seeking lower prices. Most orders call for 
odd stock and necessary replacements. Eng- 
land and South Africa are our best custom- 
ers. Japan has placed some orders for red 
cedar logs, and also has bought some fir 
squares.” Another shipper observed: “Busi- 
ness is about the same as it was a fortnight 
ago. We expect Japan to be inactive until 
Sept. 15. China may recover by late Octo- 
ber or November. South America is quite 
active, but is not responding to higher prices. 
I think pre-strike prices now would double 
business from this area. The European Con- 
tinent is active, but the United Kingdom is 
in the market for clears only. Clear lumber 
for export is up $1 as compared to two weeks 
ago, which represents $5 to $10 a thousand 
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more for clear lumber than before May 6, 
when the strike was called.” Lumber to 
Japan moves at $5.50 and $5; to Shanghai at 
$6.50; and to the northern Chinese ports at 
$7. Exporters are shipping from all points 
except Grays Harbor. 


Western Red Cedar Lumber.— Price in- 
creases effective July 20 are being accepted 
by the trade, which is buying in healthy 
volume. Production has increased, and is 
expected to be back to normal this coming 
week. During the height of the strike this 
market was inactive, and a considerable 
number of accumulated orders should be 
placed. 

Shingles.—A good demand for shingle con- 
tinues, and it is expected to be better later, 
as there is much roofing activity during fall. 
Prices are still 75 cents to $1.25 over Code 
minima. Shingle production has increased 
somewhat the past fortnight and is, accord- 
ing to one informant, enough to take care 
of current business. Mills still down on ac- 
count of the strike are losing a lot of orders. 
A national broadcast saying that the strike 
was over resulted in some orders being can- 
celled, requiring explanatory telegrams from 
this end. 

Logs.—This market is little changed. Good 
fir logs bring $10, $16 and $20. Clear logs are 
scarce. One man said he paid $26 for sorted 
peelers, but $18@19 for No. 2 and $23@24.50 
for No. 1 are average figures. Small fir logs 
move at $9, $13 and $17. Supply of fir logs 
in the water is low. Hemlock is steady at 
$8@9.50. Pulp mills at Port Angeles are pay- 
ing $9, and some hemlock is moving to Japan 
at about $12.50. Shingle cedar logs bring 
$11@12 and are much in demand, with sup- 
plies below normal, Lumber cedar sells 


at $19. 
Portland, Ore. 


Douglas Fir.—Domestic business is active, 
with line yards in the field to replenish badly 
broken stocks. Some mills are far behind 
with shipments. Foreign demand is active, 
but prospective buyers are disappointed be- 
cause of the inability of manufacturers to 
guarantee shipments within a specified time, 
because of the general situation resulting 
from the recent strike. The Orient is not 
buying much at present, China being practi- 
cally out of the market. Italy has been buy- 
ing some fir. 

Red Cedar Shingles.—Demand continues 
lively, and several small mills are being in- 
stalled in cedar districts to share in the 
business. 





Western Pine.—Business is active, although 
not quite as brisk as it was a few weeks ago. 

Sitka Spruce.—lItaly is buying for imme- 
diate or at least assured early delivery. The 
spruce orders call largely for airplane grades. 
There is little difficulty in guaranteeing 
prompt deliveries. 


Minneapolis, Minn. 


Northern Pine.—Manufacturers report a 
gain in sales, but less stock on hand than 
at this time last year, the total being some 
40 million feet lower. Retailers are order- 
ing for immediate use, with “rush” usually 
stipulated. The call for Norway dimension 
items has increased because of the strike on 
the Pacific Coast, and there is a growing de- 
mand for millwork material owing to in- 


crease in construction. Considerable low 
grade stock is going into Government 
projects. Prices are firm at generally higher 


levels than last year at this time, with pre- 
miums being offered for some items in short 
supply. ‘ 

Northern White Cedar.—During the past 
two weeks the demand has increased some- 
what, despite the fact that most farmers are 
busy in the fields. A scarcity of 4-inch posts 
is developing and there has been a corre- 
sponding increase in the sale of 6-inch half 
and 5-inch rounds. The pole trade is com- 
paratively inactive, being confined almost en- 
tirely to replacement orders. 


Millwork.—With building permits showing 
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an increase in the larger cities of the State 
and with repair and modernizing work pro. 
gressing somewhat more actively, the sash 
and door market is in better condition than 
for some time, although plants in the Twin 
Cities are not running at 


anywhere near 
capacity. 


Detroit, Mich. 


These are dog days. 
vacation, touring, fishing, golfing, and not 
thinking of building, generally speaking 
However, despite this, some industries are 
planning a very large building program, led 
by the motor industry. Residential construc- 
tion and remodeling have not stopped; the 
wonder is that they keep up so well. The 
wholesale market seems unchanged. Prices 
are holding about the same, and shipments 
are fairly active. 


People are away on 


Louisville, Ky. 


Southern Hardwoods.—The outlook is good, 
in view of the heavy sales made by furni- 
ture plants at their recent shows. Some 
hardwood has already been bought by fur- 


niture manufacturers and more will be 
bought later on. Box trade is also fair. 
Some large manufacturers of flooring and 


dimension are placing orders with smaller 
competitors while their own plants are down, 
finding it more profitable to have orders made 
up for them than to run a big plant on slow 
bell, so business volume is not large. Planers 
are not taking as much material as had been 
expected. Automobile demand is inactive. 
Cooperage demand has held up well, for 
while some plants are down for the hot 
weather period, new distilleries are just get- 
ting started, and the big demand will be in 
the late fall and early winter. Plain sap 
gum, quartered sap gum, red oak, poplar, 
hard maple, willow and cypress are the 
more active items, while there is some walnut 
and mahogany moving, and also a slight im- 
provement in demand for veneers and cross- 


banding. 
Kansas City, Mo. 


Southwest Market.—Sales have shown an 
upward trend in spite of high temperatures. 
Dealers anticipate heavy soon as 
temperatures return to normal. There was an 
increase last week in _ residential repair 
work, but larger projects were inclined to 
lag, to await Federal approval of applications 
for funds and for other reasons. Inquiries 
were heavy, but mills were not pressing for 
sales, hoping to rebuild assortments in time 
to care for the expected rush of orders which 
should begin within thirty to sixty days. 


sales as 


Building.—In June, departments in seven- 
teen tenth Federal Reserve Bank district 
cities issued 1,695 permits for new construc- 
tion, alterations, and _ repairs. Estimated 
costs, Which declined 6.2 percent for the 
month, exceeded June, 1934, by 109.2 percent 
Denver, Colo., again led, with Kansas City 4 
close second, and Colorado City a close third. 


Retail.—A questionnaire mailed by the 
Southwestern Lumbermen’s Association re- 
vealed stocks in the hands of Southwestern 
retailers were 7 percent larger July 1 than 
on Jan. 1, this year. The reason for the in- 
crease presumably was the West Coast strike, 
which caused dealers to stock up in expecta- 
tion of a price advance on the _ shortage. 
June reports from 155 retail lumber yards 
in the tenth Federal Reserve district, indi- 
cated a decline in sales of lumber and other 
materials. Lumber sales were down 6.3 
percent and dollar sales of all materials 
declined 15.9 percent § for the month. 
Sales of lumber, were, however, 30.7 percent, 
and of all materials 35.6 percent larger, than 
in June, 1934, with lumber sales for the first 
six months this year 9.5 percent above the 
same period last year. Inventories showed 
minor changes for the month and the twelve 
months. 


Industrial.—Much new business was Un- 
covered last week in industrial departments, 
while some old customers were inclined to 
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AMERICAN LUMBERMAN 


ericas Lumber Centers 


reduce their purchases. Motor car body 
manufacturers already have felt effects of 
tapering off at automobile plants in prepara- 
tion for new models, and are buying fractions 
of their former amounts. Sales to river con- 





tractors were good, although many were 

holding off in hope of obtaining fir piling. 
Southern Pine.—Sales held well above 

levels of a fortnight ago, but there still is 


evidence of hand-to-mouth buying. 
dealers 


Inquiries 


were pressing, apparently believing 
shortage of stocks will cause a sharp rise 
in prices when a major buying movement 


pegins. Industrial demand was sluggish, al- 
though a few good orders of lowers were 
sold. 

Western Pines.—Principal demand here 


originated with millwork plants holding Gov- 
ernment contracts. Yard sales were slow, 
and few inquiries were received from South- 
western dealers, although reports from other 
quarters indicated business was more active 
than it is here. Industrial demand was dull. 


Douglas Fir.—There is good demand from 


river contractors for their piling needs. te- 
tailers, however, are doing little buying. 
Shipments are coming through in better 
shape, and it is expected complete assort- 


ments will be available soon for the first time 
since the Pacific Northwest strike was called. 

Hardwoods.—All varieties generally were 
in better demand, and there was quite a boom 
in flooring. Industrial business was fairly 
good, in spite of lack of interest among many 
established customers. 

Shingles and Lath.—Prices held steady, al- 
though better supplies of shingles are avail- 


able since production was resumed at red 
cedar plants. Lath are in good demand at 
steady prices, 


Memphis, Tenn. 


Southern Hardwoods—Domestic.—There is 
a good domestic demand but prices are far 
from satisfactory. Every indication is that 
sales will continue good throughout the fall. 
Most consuming plants are operating full 
time, with good order files, but have been able 
to buy at low prices. Some mills are holding 
their hardwoods for more money. Oak is now 
selling at a better price but operators say 
gum and other items are still “too cheap.” 
They are waiting to see what the body plants 
are going to buy. Fisher Body Corp., Mem- 
phis, which recently acquired the Murray 
Wood Products Corp. plant, is expected to re- 


enter the hardwood market with some nice 
orders for oak. 
Export trade is exceedingly dull. Most or- 


ders were shipped in July when 
rates were lower, and August is the vaca- 
tion season in England. It is thought, how- 
ever, that by Sept. 1 there will be a nice de- 
mand from England and other foreign coun- 
tries, 

Weather conditions are 
mills 


the ocean 


excellent and many 


are running full time, but stocks at 
mills are not large, and demand holds up 
pretty well. 


Birmingham, Ala. 


Southern Pine.—Competition from Georgia 
roofer mills brought offers as low as $14 on 
1x6- and 1x8-inch No. 2 common, while prices 
on 1x4-inch roofers were $9@10. For boards 
most mills stood firmly for $17 for 1x6- and 
1x8-inch; $18@19 for 1x10-inch, and $21@22 
for 1x12-inch, but competing roofers sell at 
$16 for 1x12-inch, $14 for 1x8- and 10-inch, 
and $14@14.50 for 1x6-inch. No. 2 shortleaf 
dimension 2x4-inch ranged from $16@18, 2x6- 
inch, $15@17; 2x8-inch, $16@16.50, 2x10-inch, 
$19, and 2x12-inch $19.50@21. Longleaf No. 2 
would be $3@5 higher, and No. 1 shortleaf 
about even with No. 2 longleaf. No. 1 long- 
leat dimension is: 2x4- and 8-inch, $21@23; 
2x6-inch, $20; 2x10-inch, $26, and 2x12-inch, 
$28, all 16-foot and under, and with $2 a 
foot added for longer lengths. Small timbers, 
rough shortleaf, 4x4- to 8x8-inch by 20 foot 
- under, are $19, and longleaf $23, with 
NO 2. at $2 less. Structural square edge and 
Sound dimension and timbers, 16-foot and 


under, are in demand at $25 for 2x4- and 
2x6-inch; $28@30 for 2x8-inch; $35 for 2x10- 
inch, $38 for 2x12-inch, and $45 for 2x14- and 
3x14-inch by 24 feet. Mills are not anxious 
to sell dense select structural dimension and 
timbers. Industrial buying picked up after 
first of August and continues strong. Retail 
dealers are buying from hand to mouth. 


Hardwood mills are increasing their pro- 
duction, and expect to have normal stocks by 
winter. Oak flooring has stiffened. 


Warren, Ark. 


Arkansas Soft Pine mills have recently en- 
joyed a fair business, but orders were not 
very plentiful up to ten days ago. Retailers 
are placing mixed orders, including shed 
stock, while a few orders have come for 
straight cars of center matched boards and 
shiplap, mostly No. 2 grade, although some 
straight car sales of No. 3 were reported, 
Mill stocks continue in poor assortment, with 
12-inch B&better finish increasingly scarce. 
Some mills are also oversold on 1x4- and 8- 
inch, 14- and 16-foot B&better, with several 
items of 5/4 and thicker finish very scarce. 
Also most mills are sold up to the dry kilns 
on 1x6-inch No. 2, and others have their 
available stocks of 1x4-inch No. 2 covered 
by orders, with 8-inch about the only item 
of No. 2 center matched in anything like 
good supply. Flooring stocks are a little 
better assorted but recent orders have cov- 
ered most 4-inch Bé&better flat and edge 
grain in plain and in end-matched stock. 
Some mills are still trying to accumulate 3- 


inch B&better end-matched edge grain to 
fill old orders. Both Nos. 1 and 2 lath have 
been in good demand, and mill stocks are 
very low. Several mills complain of being 
sold up on some staple items of dimension, 
especially No. 1. 

Southern Hardwood mills have booked a 


fair business. Those catering to the furniture 
trade report the largest order files for several 
years. Oak flooring continues in fair demand, 
with some items still in limited supply. No. 
1 common and better shorts and No. 2 com- 
mon are still scarce, while stocks of certain 
items of red oak and beech are limited. Both 
4/ and 5/4 FAS red oak are the scarcest 


items. Stocks of red gum have been reduced, 
and those of sap gum are not as large as 
they were a few weeks ago. Some of the 


operators in southern Arkansas have discon- 
tinued logging operations. 


Norfolk, Va. 


North Carolina Pine demand has been far 
from active, yet perhaps the volume has been 


slightly better than during the two weeks 
previous. Everything bought is for quick 


shipment, and yards and others are buying 
truckloads rather than carloads. An encour- 
aging feature recently has been the order- 
ing of prompt shipment of orders for box 
lumber which were placed with the under- 


standing that stock would not be shipped 
before Sept. 1, and receipt of further in- 
quiries, There has been a slightly better 


demand for mixed cars of the better grades 
of pine and cypress, molding, roofers etc., 
and good prices can be obtained for these if 
first class stock is furnished. Demand for 
flooring has been very good, and B&better 
is scarce. Rough B&better has not been so 
active, except that the southern yards have 
been buying all the bright air dried clear 
boards they could get, and also have been 
taking in a lot of circular sawn small-mill 
kiln dried stock. There has also been a little 
better demand for dressed and resawn box 
lumber. No. 3 common and No. 2 box, rough 
or dressed, have not been moving so well 
recently. Dunnage has also been slow. Box 
bark strips have been very quiet. There is 
more firmness to prices and this is due to 
the fact that the mills do not have much 
surplus stock. Better grades are unchanged. 
There is a scarcity of 12-inch, and 10-inch 
is far from plentiful. The same is true of 
No. 1 common or No. 3 grade. There has 
been an effort made to hammer down the 
price of rough edge and stock box, but the 
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HERE’S 
REAL 
VALUE 


Unsurpassed 

quality and fine 

texture are characteristics of Klamath 
Ponderosa Pine. 


Crater Lake follows this natural ad- 
vantage with careful manufacture and 
the result is a dependable product that 
satisfies the most exacting buyers. 


Our No. 2 and Better are especially 
popular wherever real values are appre- 
ciated. Drop a line to-day and let us 
quote on your requirements in: 

SELECTS—COMMON 
$45 OR ROUGH 
SHOP AND BOX 


CRATER LAKE 
LUMBER CO. 


SPRAGUE RIVER, ORE. 


Huntington Taylors 
Gen’! Mnar. 











DAVENPORT 
HOTEL 


| Rendezvous of 
Spokane, P Lumbermen of 


w ashington the Northwest. | 


Complete hotel and 

dining service. In- | 

formal. 600 

rooms, outside. 
Fireproof. 





LOUIS M. DAVENPORT, President 














Surface Measure 


ESTIMATOR 


By J. M. LEAVER 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x6'/2") 
Postpaid $5.00 














American Lumberman 
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mills have refused to make any more con- 
cessions. The supply of boards from small 
mills is meager. Dressed and resawn box is 
holding firm and the same is true of small 
rough and dressed framing. Air dried roof- 
ers, 6- and 10-inch, are a little stronger, 
but 8-inch are slow, and in some instances 
lower than 6- or 10-inch. 


San Francisco, Calif. 


Business in this era has taken a decided 
turn for the better. This city was the only 
white spot on the business map of the coun- 
try this month. The surrounding territory 
is undergoing a seasonal between-crops lull. 
Northern California is enjoying a relatively 
heavy volume of private home building. 

firms report a 
others, a slightly 


California Pine—Some 
slightly quieter period; 
higher volume of orders. Stocks are rather 
depleted of uppers especially. Volume is fair, 
everything considered Prices continue to 
advance. 

Shook—There has been a slight decline 
in the volume of orders. Certain crops are 
being finished up, and others are about to 
reach maturity. Prices are holding pretty 
well. 

Douglas Fir—The mill strike is not affect- 
ing the industry as seriously as it might, 
because this is the dull season for fir any- 
way. The price situation is rather uncertain, 
as increased wages will mean higher prices 
here. 

Redwood—A few companies are encounter- 
ing a seasonal let-up, but both domestic and 
export markets continue strong. 


Jacksonville, Fla. 


Tidewnter Red Cypress.—The mills have 
done better the past few days than they did 
the first week or so in August. After the 
last price increase, there was a sharp falling 
off in orders for possibly a couple of weeks, 
but they have picked up somewhat. Indus- 
trial orders have been predominant in the 
bookings. Inquiries, however, have not in- 
creased. The mills continue to run on a regu- 
lar schedule, except for such delays as are 
forced upon them by the daily heavy rains, 
which interfere with both logging and plan- 
ing mills operations. Larger mills and sales 
organizations maintain prices firmly. Stocks 
of dry cypress are badly broken, and there 
are many items which even the largest mills 
can not furnish, 


Houston, Tex. 


Houston building permits last week 
amounted to $228,235, and the previous week's 
amounted to $215,000. This is the first time 


permits have run over $200,000 in consecu- 
tive weeks, and a strong increase in build- 
ing is evidenced. Reports from outlying ter- 
ritory indicate that small towns are issuing 
permits in like proportion. There is a move- 
ment in the city to increase building for the 
next five months to at least five million dol- 
lars over and above normal building. Several 


large building projects will be released 
shortly. 
Southern Pine—Demand has continued 


brisk, with prices firm. It covers all items, 
but is strongest for higher grades. Some 
items are very scarce, particularly 1x4-inch 
No. 1 flooring, No. 2 dimension, 2x4-inch, and 
No. 3 shiplap, 1x8-inch. There is a tendency 
on the part of some mills to put out special 
offers to move items they happen to be long 
on, but stocks of most mills are below normal 
and badly broken. 


Hardwoods—Prices are firm and demand 
about the same as it has been for several 
weeks. 

Shingles and Lath—It is still rather diffi- 
cult to get quick shipment of mixed cars 
of shingles. Buyers are holding off, feeling 
that prices will break as soon as all of the 
mills are again operating, so stocks here 
are low. Lath continue strong, with the de- 
mand equal to or greater than the supply. 


GANGSTERS were never such a menace to the 
lives of American citizens as accidents, with ac- 
cidental deaths outnumbering homicides, eight 
to one, 
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Newsy Notes of Persons and Places 


and OFFICE 





James Harriman, of Niagara Falls, Ont., has 
the reputation of being the oldest living lumber 
dealer in Canada after celebrating his ninety- 
third birthday on Aug. 10 in his office. 


IX, A. Anderson has been appointed assistant 
sales manager in charge of the southern dis- 
trict with headquarters at St. Louis by The 
Insulite Co., it is announced by M. G. Jensen, 
sales manager. 

A. D. Stone, Jr., became assistant eastern 
district manager of the Insulite Co., on July 15 
with offices at 101 Park Avenue, New York 
City. The executive offices of the company are 
in Minneapolis. 

George E. Knoop, president, Otto Knoop 
Lumber & Realty Co. in New Orleans, has 
been elected president of the Dryades Building 
and Loan Association by the directors of the 
body. He has been vice president for many 
years. 

F. B. Quackenboss, assistant chief engineer 
Western lactory Insurance Association, Chi- 
cago, has been appointed a member of the fire 
council of Underwriters’ Laboratories. Mr. 
Quackenboss fills the vacancy caused by the 
resignation of Emil Schuenemann, former chief 
engineer of the association. 


Buffalo lumber offices were visited recently 
by C. J. Harris, New York representative 
Winton Lumber Co., Minneapolis, who re- 
turned from a. business trip to California and 
Idaho lately, and H. C. Spengler, New York 
representative l'rost Lumber Industries, Shreve- 
port, La. 


Raymond Christopher, credit manager Anchor 
Lumber Co. of Salt Lake City, left Aug. 16 
with a male chorus that he has conducted for 
several years on a concert and sightseeing tour 
in the East and Midwest. There are twenty- 
eight young men in the chorus, which is known 
as the El Veinte Singers. The trip will last 
about four weeks. 

C. Arthur Bruce, vice president E. L. Bruce 
Co., who for the past year has been handling 
the Washington office of the firm, has returned 
to the executive offices at Memphis, Tenn. He 
will be in charge of trade promotion activities 
of the company. Among the products on which 
an aggressive campaign is being planned are 
Bruce hardwood floorings, X-ite, Bruce floor 
finishes, Bruce preservatives, and Terminix. 


L. H. Pope, who has been well known in the 
hardwood business for many years in the manu- 
facturing and marketing fields and for many 
years a representative of the Charles I. Luehr- 
mann Hardwood Lumber Co., will handle the 
newly established department of the Fry-Fulton 
Lumber Co., St. Louis, which will specialize 
exclusively in direct mill shipments from a 
number of carefully selected mills. The Luehr- 
mann firm was the predecessor of the Fry- 
Fulton Company. 


Friends of R. I. Nairn, who for eleven years 
was West Coast representative for the Creo- 
Dipt Co., and manager of its Seattle and Van- 
couver, B. C., offices, will be interested to learn 
that he is again active in the lumber business. 
He has opened an office at 709 White Building, 
Seattle, where he is distributing shingles and 
siding for several mills in Washington and 
British Columbia. Prior to his association with 
Creo-Dipt, Mr. Nairn was sales manager for 
the Huntting-Merritt Lumber Co. (Ltd.), Van- 
couver. 

Dr. Arthur Koehler, wood expert of the 
forest products laboratory in Madison, Wis., 
who won national recognition in the recent 
Lindbergh kidnaping trial at Flemington, 





N. J., plans to leave his home this month for a 
tour of six [European countries with his wife. 
He will study forest products work. Dr. Koeh- 
ler will attend a convention of wood anatomists 
in Amsterdam, Holland, during the first week 
in September. During his remaining stay 
abroad, he will visit England, France, Belgium, 
Germany and Switzerland. 





Post Manufacturers Sponsoring 
Radio Broadcasts 


The Creosoted Pine Post Association 
launched a radio program the first week in 
August that will continue through October 
over five stations. The feature consists of farm 
news and neighborly gossip, and was written 
by an outstanding authority on farm matters, 
The programs are sponsored by the recently 
organized association of the following compa- 
nies producing pressure-creosoted southe rm pine 
fence posts: Ayer & Lord Tie Co., Chicago; 
Colfax Lumber & Creosoting Co, (inc.), Col- 
fax, La.; Long-Bell Lumber Sales Corp., Kan- 
sas City; T. R. Miller Mill Co., Brewton, La.; 
T. J. Moss Tie Co., St. Louis, and the Na- 
tional Lumber & Creosoting Co. of Texarkana, 
Ark. These companies produce a _pressure- 
creosoted post according to standard specifica- 
tions, and market it under the association 
brand, “Blackpine.” 

The stations broadcasting gee the time of 
the programs are: WLS, 7:15-7:30 a. m, 
Thursday and Saturday; WHO, 12 :30-12 :45 
noon, Wednesday and [riday; KFAB, 12:45- 
1 p. m, Tuesday and Thursday; WIBW, 
12:15-12: 30, Wednesday and Friday; WKY, 
12:30-12:45 p. m., Tuesday and Thursday. 





Kansas Lumber Retailer Boomed 
for State Office 

LAwRENCE, KAn., Aug. 12.—Carl E. Friend, 
who operates a line of retail lumber yards with 
headquarters in this city, is being urged to be- 
come a candidate for the Republican nomina- 
tion for lieutenant-governor. He is a member 
of the State senate, in which capacity he has 
made an excellent reputation, having been an 
exceptionally hard worker in behalf of the 
State schools and the public school system. 
Prior to his election as senator, he served as a 
member of the legislature through two regular 
sessions and a special session. Sen. Friend has 
a large acquaintance among lumbermen through- 
out the entire Southwest. 





Made Deputy ir in Charge of Technical 
Work of HOLC and FHA 


WasuincTton, D. C., Aug. 12.—In his new 
connection as deputy to the general manager of 
the Home Owners’ Loan Corporation, a posi- 
tion to which he has just recently been ap- 
pointed, Donald H. McNeal has been placed in 
charge of all technical operations for the 
agencies of the Federal Home Loan Bank 
Board. These operations include: 

1. The reconditioning department of the 
HOLC; 

2. The appraisal department of the HOLC; 

3. Appraisal and construction phases of 
the operation of the Federal Home Loan 
Bank System, Federal Savings & Loan Asso- 
ciation, and Federal Savings & Loan Insur- 
ance Corporation, 

These services to the other agencies will 
emanate from the HOLC, because it is the only 
agency that maintains a sufficiently large field 
force to make these services effective. 

Mr. McNeal has under his direction over 
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9000 technically trained field men in both con- 
struction and appraisal work. In order to facili- 
tate the administration of these various activi- 
ties, the board gave Mr. McNeal the title of 
deputy to the general manager of the HOLC, so 
that he now has the general manager's author- 
ity in connection with this specialized work. 
“Under these additional responsibilities that 
have been laid upon him, Mr. McNeal has a 
splendid opportunity to do a really constructive 
iob for the building industry. That he can 
expect and will have the support of the lumber 
industry in the extensive programs being 
planned is assured. 





Attracts Attention of Visitors 


Visitors to the Museum of Science and In- 
dustry, Chicago, founded by Julius Rosenwald, 
are slowing great interest in the large section of 
a redwood tree which was donated to the mu- 
seum by the National Lumber Manufacturers 
Association. It is nine and one-half feet in 
diameter, 18 inches thick, weighs 4880 pounds, 
and came from an operation of the Pacific Lum- 
ber Co. in Humboldt County, California. Its 
age, as determined by a ring count, is 1,384 
years. 

* In addition to the well-known method of in- 
dicating some of the important historical events 





Section of huge redwood tree on display in Rosen- 
wald Museum of Science and Industry, Chicago 


that took place during the life of the tree, the 
museum has placed an ingeniously constructed 
panel across the face of the section which ex- 
plains, simply and concisely, how the tree grew : 
the functions of the sapwood, heartwood, and 
cambium; and the cause for variation in the 
width of the rings. 





American Experts to Study European 
Forestry Abroad 


PHILADELPHIA, Aug. 12.—Six American for- 
estry experts sailed for Germany Aug. 3 to 
spend several months investigating various 
phases of scientific forestry in central Europe, 
as the result of receiving grants from the Ober- 
laender Trust of the Carl Schurz Memorial 
Foundation (Inc.). Each man will make his 
observations independently, and will visit those 
sections of Germany, Austria and Czecho- 
Slovakia that illustrate the practices in which 
he is interested. Their studies will cover from 


AMERICAN 


three to six months. The members of the group 
and their fields of specialization are: 


W. N. Sparhawk, senior forest economist, 
U. S. Forest Service, Washington, D. C.; the 
social relationships of forestry. 

L. F. Kneipp, head of the division of lands, 
U. S. Forest Service, Washington, D. C.; the 
utilization of forests for the local commun- 
ity. 

EK. E. Carter, assistant forester in charge 
of forest management, U. S. Forest Service, 
Washington, D. C.; the economic basis of 
silviculture, 

C. L. Forsling, director of the Appalachian 
forest experiment station, Asheville, N. C.: 
technical aspects of forest management, 
transportation systems etc. 


H. i. Shirley, associate silviculturist at 


. Lake States forest experiment station, U. S. 


Forest Service, St. Paul, Minn.; seed prob- 
lems, including seed certification. 

Aldo Leopold, in charge of game research, 
University of Wisconsin college of agricul- 
ture, Madison, Wis.; game management in 
relation to forestry. 





Other Cities May Form Chapters 
to Study Appraising 


The Society of Residential Appraisers, Chi- 
cago, 6-months-old scientific organization for 
property valuation, is amending its by-laws 
to provide for local chapters of the body which 
will make appraisal facts available for dis- 
cussion groups in various cities. This an- 
nouncement was made by Edwin M. Einstein, 
Fresno, Calif., president, and results from defi- 
nite efforts in nine cities to get the chapter 
plan into operation. Los Angeles has a chap- 
ter already organized, and a meeting is sched- 
uled in Philadelphia for organization. The 
society has a present membership of 670 per- 
sons. The body started in an effort to meet 
the need for scientific study and development 
of home valuation methods. 





Preparing to Resume 
Operations 


Etrop, Ava., Aug. 12.—Definite decision of 
the Pioneer Lumber Co. to put its modern plant 
here again in operation has been received with 
pleasure and satisfaction by the people generally 
in this section. This company has not operated 
here since its sawmill burned in June, 1933. The 
work of building a completely modern plant to 
take the place of the one that was burned was 
practically finished more than a year ago, but, 
because of greatly restricted output allowed un- 
der the Lumber Code then in effect, it was de- 
cided not to put the plant in operation at that 
time. 

With a much better lumber demand in evi- 
dence, and the practical certainty of a great 
building revival, the management has decided 
to again put this plant in operation. It now has 
crews of men at work repairing the railroad 
tracks, the planing mill and other parts of the 
plant that need attention, and it is expected that 
the plant will be ready to begin operation about 
the first of September. 

The new plant will have a capacity of about 
2,000,000 feet a month, and will employ approxi- 
mately 300 men. 

Retail lumber dealers throughout the country 
who in former years have been accustomed to 
supplving their trade with the famous “Light 
and White” soft shortleaf yellow pine produced 
at this plant, will learn with pleasure that the 
mill is once more to be placed in operation and 
will be prepared to supply their needs again in 
this desirable and popular material. In addition 
to its famous soft shortleaf vellow pine, lumber 
and lath. the Pioneer Lumber Co. will manu- 
facture Sipsey Valley gum, oak and nonlar, 

W. L. Legg. veneral manager of the Sumter 
Lumber Co., at Electric Mills, Miss., is also 
general manager of the Pioneer Lumber Co., 
at Elrod. The Sumter Lumber Co. long has 
been famous for its “Near White” soft-textured 
shortleaf, one of the most popular brands of 
lumber on the market. 
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GENUINE BANGOR 
SLAT “The Best Roof 


In the World”. 
Bangor 


contains approximately 1400 
homes, all slate-roofed but two. 

On July 8 and 9, 1935, 8.62 inches of rain 
fell in successive cloudbursts, creating gen- 
eral havoc. Not a single roof leak was re- 


ported to local contractors for repairs. Some 
test, this! 


Why not recommend and sell this roofing 
for your good work. 


Prices and Sales Plan on Applicaticn. 


NORTH BANGOR SLATE COMPANY 


Established 1863 BANGOR,PA 








WHITE PINE (2h— 


i it 
Also California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—220 5th Ave. 





PITTSBURGH, PA. 














CHICAGO 











‘Moise ® DION i a 


Lumber 
Quned ond ~CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 





Telephone Canal 1830, 1831, 0118 








Anything in 


CYPRESS 


FROM 
CHICAGO STOCKS 


HUSS LUMBER COMPANY 
2301 N. Racine Ave. 











Builders’ Commercial Agency 
ESTABISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 














BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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\ug Southwestern Hardwood Manufacturers’ 
Club, Hotel Roosevelt, New Orleans. 

Sept 5 or 27—National Wholesale Lumber Dis- 
tributing Yards Association, Congress Hotel, 
Chicago Annual 


Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

Oct 26—Pacific Logging Congress, Hotel Van- 

Vancouver, Lb, C Annual, 


couver 





Want Distributing Yard Conference 


BALTIMORE, Mp., Aug. 12.—Members of the 
National Wholesale Lumber Distributing Yards 
\ssociation are reported quite enthusiastic over 
the prospective annual meeting of the organiza- 
tion to be held in Chicago next month. John 
J. Kidd, Jr., of the Kidd & Buckingham Lum- 
ber Co., Baltimore, the secretary of the or- 
ganization, in the course of a recent trip over 
the Northwest met a number of the yardmen 
and found them expectant that the Chicago de- 
liberations will be productive of action which 
will make the association a potent instrument 
for promoting the interests of the wholesalers 





Program Features of National Hard- 
wood Association 


The National Hardwood Lumber Associa- 
tion’s first annual convention to be engineered 
under the guidance of John W. McClure as 
secretary-treasurer gives promise of being both 
interesting and beneficial to the members, for 
some excellent speakers and other features have 
been scheduled for the event which is to be 
held Sept. 26-27 at the Congress Hotel in Chi- 
“The tide has turned,” says the associa- 
tion announcement, “come and celebrate!” 

The principal guest speaker will be Harper 
Sibley, of Rochester, N. Y., president of the 
United States Chamber of Commerce, promi 
nent as a business man (including lumber in- 
terests) and also as a farmer, whose topic has 
not been announced but which will be sure to 
be timely. Mr. McClure, who was in attend- 
ance at the school sessions of the Trade Execu- 
tives Institute last week at Northwestern 
University, heard an address by Mr. Sibley and 
reports him a brilliant speaker with a strong 
message. 

In the afternoon of the first day Joseph 
Davis, prominent constitutional and corpora- 
tion lawyer of Chicago, will tell the lumbermen 
about the Constitution of the United States— 
who built it and how they did it, the severe 
tests which it has undergone and the manner 
in which it has withstood them, and other 
interesting and pertinent facts about this great 
document. 

For the second day’s session the Federal 
Housing Administration has promised to send 
one of its outstanding speakers from Wash- 
ington, and this appears to be most timely, 
for with changes proposed in the set-up of 
Washington organizations dealing with housing, 
by the time of this convention the FHA 
speaker, whoever he may be, probably will be 
able to bring announcements of importance to 
the industry. 

That afternoon there will be an address by 
F. D. Mayer, a Chicago sales counselor who 
has taken for his topic “White Elephants in 
3usiness.” Advance information indicates that 
this will be both informative and inspiring to 
lumbermen in the conduct of their own individ- 
ual businesses. Following it will be a general 
round-table discussion of various subjects and 
projects for the good of the hardwood lumber 
business as a whole, and it is suggested that 
any lumberman who has “something on_ his 
chest” should come prepared to discuss it at 
this time. 

The remainder of the meetings will be taken 


CaZo, 


over by the address of President George N. 
Harder, of Wells, Mich., the reports of various 
officers and committees, and one or two other 
features not yet ready for announcement. The 
only important action in regard to inspection 
rules will be the presentation of the new set 
of grading rules for railroad and car material, 
prepared by the committee to conform with the 
recommended practice of the Association of 
American Railroads and the American Lumber 
Standards. In accordance with the new au- 
thority given the Inspection Rules Committee 
these rules were published by the association 
and have been tentatively effective since June 1, 
but will not become permanent until adopted 
by the association in convention. 


Hardwood Group Plans Organization 


Mempeuts, TENN., Aug 12.—With more than 
500,000,000 feet of production signed up for 
membership in the Hardwood Producers (Inc. ) 
the organization which is being formed to take 
the place of the Hardwood Manufacturers’ In- 
stitute (Inc.), it is expected that a meeting 
will be called for New Orleans, La., or Mem- 
phis—and New Orleans is likely to be selected. 
It was originally planned to have at least 800,- 
000,000 feet of production signed up before the 
organization meeting was called, but it has been 
impossible to get this amount, due to the fact 
that many producers want to attend the or- 
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ganization meeting first and to have some say 
as to how the organization is to function, before 
definitely committing themselves. The meeting 
will be called by Jack Welsh, chairman of the 
organization committee, just as soon as replies 
have been received from letters to all members 
asking them as to the advisability of calling the 
meeting. The meeting will probably be held 
around Sept. 1, and at it complete plans for the 
organization will be made and officers elected. 





Logging Congress Program Ready 

Vancouver, B. C., Aug. 10.—Plans are 
under way for the twenty-sixth session of the 
Pacific Logging Congress, to be held at Hotel 
Vancouver, Vancouver, B. C., Oct. 23-26, A. 
Whisnant, Portland, secretary of the congress, 
has released the tentative program and js 
spending a great deal of his time in Vancon- 
ver arranging for the gathering. A _ logging 
demonstration, to be held within a three-quar- 
ter hour’s ride from the hotel, will continue 
for an entire week. Tractor yarding, road 
building, roading, cold-decking, bulldozing and 
trucking will also be demonstrated. 

Many prominent British Columbia lumber- 
men will participate in the program. Four 
different aspects of selective logging will be 
discussed by R. M. Brown, of the B. C. Forest 
Products Laboratory, Fred W. Kirkland, of 
Vancouver, R. V. Stuart, of the B. C. Log- 
gers’ Association, and A. W. DeLand, of Pow- 
ell River Co. (Ltd.) Mr. Brown will also 
speak on “Forest Research—Fifty Years 
Hence,” and Mr. Kirkland on “Logging One 
Billion Feet in Ten Years.” 

Plans for entertainment of wives of delegates 
are being made by a Vancouver committee. 
Robert J. Filberg, Comox Logging & Railway 
Co. (Ltd.), Comox, B. C., is president of the 
congress. 
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American Lumberman, 
Chicago, 


are achieving. 





Cunningham 


Wayne Stat TerminacRR 
TOLEDO 


Have just finished reading the "Motohome" 
article in your current issue. 


I want to compliment whoever is respon=- 
sible for this very informative story of what our 
esteemed contemporaries of the tin-can fraternity 


While it appears that the date is a lit- 
tie early to make funeral arrangements for the 
retail lumber dealer, only a fool would close his 
eyes and hie mind to developments of this nature. 


Somebody around the Lumberman office is 
laying awake in the daytime at least, cooking up 
quite a let of useful data for board pushers, 





* See- Cunny for-L umber” 
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‘THE BUSINESS RECORD 








New Ventures 


CALIFORNIA. l‘ontana—Fontana Lumber Co., 
eorner Arrow Highway and Juniper St.; lumber, 
puilding materials, hardware and paints. Gib 
Laurie and Carl Snyder, proprietors, 

Lancastet Lancaster Lumber Co. reported estab- 
lished by Bentley Lumber & Materials Co., 458 W. 
Los Felix Road, Glendale, Calif. 

Los Angeles—-Manufacturers Hardwood Lumber 
Co., 1924 KE. Vernon Ave. 

Los Angeles Washington Material Market, 
pbuilding materials, opened at 2020 W. Washington 
Bivd., by F. D. Melton and Joseph G. Calderwood. 

INDIANA. South Bend—Lloyd A. Fry, Jefferson 
ind Fir Roads, will open a building materials busi- 
ness 

MISSOURI Columbia 
Sixth and Walnut Streets. 

OKLAHOMA. Duncan—John R. James, 1101 Ash 
St. opening new lumber yard at 12th and Bois 
D’Are 

OREGON. Portland—Atlas Door & Lumber Co. 
has opened at 1515 S. E. Powell, under manage- 
ment of Lewis Cwebel. 

PENNSYLVANIA Philadelphia 
Parlor Frame Co.; 714 N. Percy st. 

SOUTH CAROLINA Lancaster Porter-Belk 
Lumber Co.; F. B. Porter and T. Wylie Belk, pro- 


prietors 
prietors 


New-Way Lumber Co., 


Quaker City 


Business Changes 


ARKANSAS. Paris—Dyke Lumber Co. local vard 
purchased by Twin City Lumber & Supply Co., with 
headquarters in Van Buren. 

CALIFORNIA Perris Perris-Pioneer Lumber 
Co, succeeded by Sunkist Lumber Co., purchasing 
lepartment at Monrovia, Calif. 


INDIANA Prownsburg Allen A. Wilkinson 
Lumber Co. has leased its plant and yards to 
the U. W. Parsons Lumber Co 


Plymouth 
chased from 
Aurora, Ind 


IOWA. Ledyard and Rake—F. Weyerhaeuser Co. 
succeeded by Rock Island Lumber Co.; purchasing 
lepartment at St. Paul, Minn 
Luzerne Luzerne Mercantile Co 
Froning Grain & Lumber Co 
KANSAS 


ranch ] 


Plymouth Lumber & Coal Co. pur- 
Joseph Holzbauer by Bert E. Seip, of 


} 


succeeded by 


Topeka—Cousins Lumber Co. local 
chased by C. H. Meade; ,the new name 
f the company, located at 524 East Seventh St., 
s the Kaw Lumber & Coal Co 

LOUISIANA Bastrop-—J. H. Edwards succeeded 
y J. H. Edwards Lumber & Supply Co 

MICHIGAN. Detroit—National Cooperage Works, 
2125 Mack Ave changed name to Auto City Coop- 
rage Works (Inec.) 


MINNESOTA Blue Earth Bricelyn, Elmore, 
Guckeer Lewisville St Paul, and Truman—F 
Weyerhaeuser Co. succeeded by Rock Island Lum- 
er Co.; purchasing department at St. Paul, Minn 


MISSOURI Bagnell—A. M. Pope Hardware & 
Lumber Co. changed name to A. M. Pope & Sons. 

Hopkins—Cowley-Lanter Lumber Co. succeeded 
by Hanna Lumber Co 

St. Louis—Saeger Lumber Co. sold to Haus Lum- 
ber Co 


Reeds Spr 


: neg E. Plummer changed name to 
Shepherd of Hills Lumber Co 
NEBRASKA Brunswick—Walrath & Sherwood 





Lumber Co. succeede by Brunswick Lumber & 
Coal Cc purchasing department at Atlas Lumber 


Sherwood Lumber Co. suc- 
‘ > Lumber & Coal Co.; purchasing 

department at Atlas Lumber Co., Omaha, Neb. 
Leigh—Walrath & Sherwood Lumber Co. suc- 
igh Lumber & Coal Co purchasing 

ent at Atlas Lumber Co., Omaha, Neb 
Merriman—Walrath & Sherwood Lumber Co. suc- 
eeded by Interstate Lumber & Grain Co.; pur- 
chasing department at Atlas Lumber Co., Omaha 








Plainview—Walrath & Sherwood Lumber Co. suc- 
ceeded Plainview Lumber & Coal Co.: purchas- 
ing department at Atlas Lumber Co., Omaha, Neb 

Verdigre—Walrath & Sherwood Lumber Co. suc- 
ceeded by Verdigre Lumber & Coal Co.; purchasing 
department at Atlas Lumber Co., Omaha, Neb. 

NEW YORK. New York City—Adler Veneer Seat 


Co. changed name to Adler Veneer Corporation, 
10th Ave. and 22nd St.. Long Island City 
Mariners Harbor, Staten Island Snyder-Schiel 


‘ orporat purchased by John A. Snyder and J. 
yder, who will conduct the business un- 
ime of J. A. Snyder & Son (Inc.), 3001 
Ter race 


Donald Sr 
der the n; 
Richmond 





NORTH DAKOTA. Kindred—St. Anthony & Da- 
kota Elevator Co. sold lumber yard to Kindred 
Farmers Elevator Co 
, PENNSYLVANIA P} 
er Co 
ith St 
TENNESSEE 
tion has 


ililadelphia——-New Deal Lum- 
succeeded by John F. Bevan, 1432 North 





Memphis—Fisher Pody Corpora- 
: quired plant of Murray Wood Products 
%. White Street, and will manufacture wooden 
body parts there 


;' 7 EXAS,. Liberty—Fisher Lumber Co. purchased 
b. Tri-County Lumber Co., with C. P. Daily, of 
ayton resident: V. R. Burch, of Liberty, vice- 
President: and L. T. Brookshire, secretary-treasurer 
and active yard manager 

Merkel—William P. Carey Lumber Co. sold local 


yard to Higginbotham-Bartlett Lumber Co. 

Snyder—D, C, Gibson Lumber Yard purchased 
by ©. L. WilkKirson Lumber Co., and the stock 
being moved to the purchasing yard. 

Sweetwater—Burton-Lingo Lumber Co. and the 
Sweetwater Sash & Door Co. will be maintained as 
separate businesses. The lumber company will con- 
tinue under the management of E. L. Langley and 
do retail business in building supplies; the sash and 
door company will be in charge of P. L. Ullom and 
will be strictly wholesale. 

WASHINGTON. Bremerton—John 
purchased the Hi-Way Lumber Co., 
Wycofft and téth Streets. 

WEST VIRGINIA. Erwin—Sawmill formerly 
operated by the Keystone Lumber Co. has been 
purchased by Morrison, Gross & Co., of Elkins, 
W. Va., who will resume operations upon comple- 
tion of repairs. Morrison, Gross & Co. will move 
their offices to Erwin. 

WISCONSIN. Brillion—Holdings of the Brillion 
Lumber Co. have been transferred to the Heath 
Lumber & Fuel Co. Included among the holdings 
are real estate near Long Lake; personal property, 
notes, accounts, and all assets. 


Incorporations 


CALIFORNIA, Los Angeles — Lumber (Inc.) 
chartered by Henry W. Biddle, Joyce Henry and E. 
Howard, 


is 


Dower has 
corner of 


FLORIDA. Jacksonville—Hunter-Lawton Co. in- 
corporated by R. W. Hunter, 2829 Herschell, and 
W. F. Coleman. 

Lakeland—John Templin Lumber Co.; incorpo- 
rated by J. F. Templin and H. Kannigg. 

Panama City—Miller McCaskill Lumber Co. In- 
corporators: C. E. Miller, N. W. Wynn and others. 

Panama City Toney Tobin Lumber Co.; 
porators: W. L. Mace and F. A. Toney 

Pensacola—Childerson Hardwood Co. chartered 
by H. A. Childerson and W. A. Wall. 

ILLINOIS. Chicago—Carl G. 
10140 Avenue N. Incorporators: Olga L. Osterberg, 
Marjorie V. Osterberg and Otto H. Lange. To deal 
in lumber, brick, stone and cement, etc. 

MASSACHUSETTS. Belmont—Belmont Lumber 
& Cement Co. Barnet Wolek, Concord Ave., an in- 
corporator. 

MICHIGAN. Kalamazoo—Bobb Furniture Co., 
2002 Lane Blvd.; $100,000 To manufacture and 
deal in wood and metal furniture 

New Haven—Hubbard Coal & Lumber Co.; 
$25,000; lumber, planing mill and coal. 

MISSOURI. St. Louis - Demountable Venetian 
Blind Co. Incorporators: Fred E. Lawson, of St 
Louis, and Frank E. Clark, of University City. 

NEW JERSEY. West New York—West New York 
Lumber & Supply Co.; $125,000. 

NEW YORK. Brooklyn—Louis Weiner (Ine.); 
building materials. Albert Boyarsky, 26 Court St., 
Brooklyn, an incorporator 

New Rochelle—Mahlstedt Materials (Inc.). Care 
of Simpson, Thacher & Bartlett, 120 Broadway 
New York City. 

tichmond (Staten Island)—Mark W. Allen Lum- 
ber Co. organized by former State Senator Mark 
W. Allen, 665 Clove Road, West Brighton: George 
F. Allen, of the same address, and Arthur H. 
Lewis, 141 Newark Ave., Port Richmond 

NORTH CAROLINA. Biltmore (P. O. Ashevi 

K. & K. Lumber Mills (Inc.); $50,000 Ines 
porators Claude S. Kinsland, W. G. Knowles 
Georgia’ Kinsland Henderson, of Asheville. 

OHIO. Youngstown—Mid-State Lumber Corpora- 
tion, 508 City Bank Building $34,200. Will cut 
hardwood timber near Williamsport, Pa. Incorpo- 
rators: Joseph C. Metz, steel company machinist; 
Laura M. Metz, Minnie Westbrook and Donald 
Kaufman. The company will engage in cutting and 
selling lumber both wholesale and retail. 

PENNSYLVAIA. Philadelphia Manin-Orlick 
(Ine.); 814 Green St.; $5,000 Building materials 
Incorporators: Isaac Manin, 5226 Berl 

Williamsport — Chesterfield Furniture Corpora- 
tion; manufacturers of living room furniture 


Casualties 


CALIFORNIA. Klamath — Klamath-California 
Redwood Lumber Co. mill completely destroyed by 
fire, with loss estimated at $60,000. 

ILLINOIS. Jerseyville—Pollock Lumber Co. had 
two warehouses and contents destroyed by fire, 
with damgae estimated at $20,000. Office building 
saved. Insured. 

OHIO. Sandusky—Peerless Lumber Co plant 
and contents destroyed by fire. with loss estimated 
at $25,000; some insurance. Will rebuild 

WASHINGTON. Everett—Skalley-Sethright Shin- 
gle & Lumber Co., owned by Thomas SKalley and 
Thomas Sethright, sawmill and shingle mill burned 
Loss estimated at $20,000; partly insured 


New Mills and Equipment 


MISSISSIPPI. Columbus—Houston Lumber Co 
of Amory, Miss., has purchased the property of 
the Columbus Export Stave & Lumber Co. and will 
erect a hardwood band mill to develop a recently 
purchased 25,000,000 feet hardwood tract. 

NEW YORK. Jamestown—Keil Table Co. plans 
furniture factory to cost about $30,000 

CANADA, BRITISH COLUMBIA, Rock Bay—Mc- 
Carter Shingle Co. is having plans prepared for a 
shingle mill to cost about $35,000. 


incor- 


Osterberg & Son, 
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Why Miss Any Roofing Profits? 


You can make extra sales and ex- 
tra profits, as other dealers are 


doing, by showing your customers 
the Abesto Way of applying built- 
up roofing, re-coating and repairs. 
Our free demonstration panel 
makes this EASY—and Abesto 
gives cheaper, quicker, better jobs 
for your customers. Abesto is easy 
to use—simply BRUSHED ON 
COLD—and gives lasting results. 
Write TODAY for a free sample— 
and full information—no obliga- 
tion. Learn what other dealers 
are doing with Abesto. 


Abesto Mfg. Co. 


Michigan City, Indiana 





when you sell wallboard 


You might sell more insulating 
wallboard if your customers 
weren't afraid of high painting 
costs. CASCO Wall SEALER is 
the answer. It saves one or even 
two coats of paint on fibreboard. 
Save money for your customers 
and create more sales for yourself 


by selling CASCO Wall SEALER. 


ASK YOUR JOBBER 


or write us for complete information 


THE CASEIN MFG. CO. OF AMERICA, Inc. 
350 Madison Ave., Dept. 835-K, New York, N. Y. 


WLM AY 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 





Special department handling export lumber shipments 














HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearbora St., CHICAGO 
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LUMBER MARKET REVIEW 


Southern Pine Mills Report Active Call for Mixed Cars, 
and Depleted Stocks 


Southern pine sales, especially in the South itself, have been 
of good volume, the total for the two weeks ended Aug. 3 
having exceeded the 1934 by 35 percent. Although yard sales 
in some parts of middle West territory have been double last 
year’s, many retailers still have part of the surplus they had 
accumulated to avoid being short taken during the West Coast 
strike. Now that this strike is ended, some of them are in- 
clined to hold for a softening in prices. But West Coast costs 
are up, and the mills there have a large accumulation of back 
orders so may not be able to ship in time for fall demand, 
while the southern pine mills report stocks about 20 percent 
below last year’s and believe that heavy Federal purchases are 
likely to sfart soon for the PWA. Reports indicate an active 
fall demand. Higher grades, especially in shed stock, have 
continued strong, but lowers are a trifle easier. 

Carolina pine purchases are being kept pretty closely to 
current needs, but an improving call for mixed cars of yard 
items and box indicates that these needs are greater. Prices of 
the higher grades remain firm, and those of roofers show some 
recovery, largely because mill stocks have been depleted. 

Arkansas Soft Pine mills report that, following a recent 
let-up, there has been a good recovery in the demand for mixed 
cars, and that this finds stocks of uppers in poor assortment, 
and dimension stocks beginning to show breaks. Prices on 
some items are a little easier, but the list as a whole stands 
at about recent level. 


Bookings of Western Pine Mills Continue Above Last 
Year's; Outlook Encouraging 


Compared with the corresponding period of last year, book- 
ings of western pine mills in the two weeks ended Aug. 3 were 
16 percent above, while those of the two weeks ended July 20 
had been 38 percent above 1934—a tapering off of demand being 
thus indicated as the fir mills resume operations. The pine mills 
have large order files, and their stocks Aug. 3 were about 10 
percent below 1934, so their statistical position is strong. They 
hgve every reason to expect a good fall demand, especially for 
finish and millwork stock, as remodeling activities gain momen- 
tum following the hot-weather lull. Production has been quite 
active, but this is the peak season for the industry, and the condi- 
tion of mill stocks shows that the output is needed for current 
sales and to provide for winter business. Some Inland Empire 
concerns report large orders for Government work, and much 
activity in local construction; and in California also local trade 
has been gaining, and the mills are counting on a‘good call for 
shook for crops about to mature. 


As West Coast Mills Resume Production and Shipping, 
Market Is a Little Easier 


West Coast domestic bookings were heavily in excess of the 
average for the year to date as the mills resumed production 
following the strike settlement, and as shipping is only getting 
under way, the mills have large files of unfilled orders for rail 
and domestic cargo markets ; but the export demand is slow. 

Retailers in rail territory are again placing orders for sorting 
up. Many of them still have fairly good stocks, and while they 
expect to need further shipments for fall, they are hoping for 
some easing of prices; and the chance that lower rates may be 
effective makes them cautious. There is a lot of Government 
construction to be provided for, and the inquiry for heavy 
timbers is promising. 


The Atlantic coast market has been receiving a fair footage, 


Statistics, Pages 40-41 — Market Reports, Pages 50-54— Prices, Pages 59-60 


partly from British Columbia mills, and while storage stocks jn 
the East are low, the retailers have sufficient for current hot. 
weather needs, which are rather light. Mill prices have eased 
off 50 cents to $1, and, despite higher costs at the Coast, many 
buyers are looking for further reductions. At present market 
levels, British Columbia mills seem able to compete. Some are 
alarmed regarding a recent Customs ruling at a California port 
that Canadian “timbers” were not dutiable as lumber, although 
the Treasury had previously ruled to the contrary. If a talked- 
of advance of $1 in intercoastal rates is put into effect for 
October, there will be a heavy movement during September. 


susiness from China and Japan is rather light, but a pick-up 
is expected during fall, and unless the Canada-Japan tariff con- 
troversy is settled before then, Northwest mills will secure the 
bulk of the business. Some shippers fear that the strike tie-up 
has seriously injured prospects in other markets and allowed 
competitors to get a foothold. Clears have been in good call 
from Europe, but difficult to supply, because the tie-up of camps 
has resulted in a scarcity of clear logs. Foreign buyers have 
been pressing for lower quotations. 


Northern Pine, Hemlock and Eastern Spruce Sales Are 
Above Last Year's; Stocks Lower 


Northern pine sales in the two weeks ended Aug. 3 were 
12 percent above last year’s level, and to date this year have 
exceeded the cut, so that some items are in short supply and 
strong in price. The Northwest reports an active call for rush 
shipments of building items; in the Niagara area there are 
prospects for increased construction during fall and for a 
much better demand for industrial items. Low grades have 
moved in good volume to Government projects. 


Northern hemlock sales in the two weeks ended Aug. 3 
were 120 percent larger than in the corresponding period last 
year, and while production has been ahead of orders, mill 
stocks are appreciably below last year’s, with the result that 
the market continues firm. 

Eastern spruce business has recently been less active, perhaps 
largely because of the resumption of shipments from the West 
Coast. But the spruce mills have good order files, and find 
a ready market for dried boards and fresh-sawn dimension, 
with the result that quotations have been maintained. 


Hardwood Mills Book a Fair Volume of Business But at 
Too-Low Prices 


Though hardwood business in the two weeks ended Aug. 3 
was 42 percent above the level of the corresponding period 
of last year, the prices being realized on current business are 
highly unsatisfactory, probably because current output exceeds 
bookings and has a tendency to increase. Prospects for orders 
from the furniture industry are bright, northern shows having 
resulted in June bookings 31 percent above 1934, and more 
recent reports from southern shows indicating that the lead will 
be maintained. But automobile buying has apparently passed 
its peak, and many makers are steadily reducing the footage ol 
hardwood utilized. Buying by miscellaneous industrial con- 
sumers is expected to recover soon from its summer lull; 
already there has been some pick-up in volume of small-lot 
purchases. Flooring demand is spotted, being active in those 
sections where housing is making headway; but call for mill- 
work items has not reached the expected level. There 1s 4 
fair demand for box, and the outlook for cooperage is com- 
sidered good. Export trade is slow, as stocks were accumulated 
overseas prior to the recent advance in ocean rates. 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have 


change, New Orleans, La., for sales made in 


West East West East 
Side Side Side Side 
Flooring, Standard Drop Siding, Standard 
Lengths Lengths, 1x6” 
iss = No. 117 
B&better ~ . 94997 99 
= - B&better.. 31.77 a2. 
shortleaf.. 58.90 58.04 No.4... 31:88 30.63 
Longleaf an eae 61.00} 
ie Assorted patterns 
sortleaf.. 47.41 18.00 B&better.. 35,19 33.33 
- pore woe wee ee ee 34.45 32.29 
No, 2.....%87.34 31.87 
5 apie ena ite Surfaced Finish, 
1x3” flat 10-20’ 
grain— 7 B&better 
B&better.. 37.69 37.10, Inch thick— 
No. 1..... a a 43.14 41.4 
No, 2..... 24.75 *25.01 is: ad ie 43.79 40.7 
” a eT wie eae ed 45.33 42.1 
if ine \1x10” 52.36 48.0 
Shortleaf.. 59.76 58.60|1X5” ....- 47.12 43.33 
Longleaf. . ee *58.001|12" .------ 64.72 62.70 
No. 1— ' 1 5&6/4 thick— 
Gherteees.- 46.09 2000l4. 6 9°... CEM Shee 
Long eae ++ o94 35 039 95 OHIO 66.75 62.50 
oe ene ee ee ee ee aca a 83.25 72.00 
1x4” flat 
grain— ge 
B&better.. 35.05 36.77) Inch thick— 
Ce Bee ace 34.73 34.26|4” cote ade ee 39.38 *33.44 
i aoe oun 18.93 19.26|6” ........ 38.66 37.25 
Ea 40.58 37.25 
Ceiling, Standard 1x5&10” .. 45.41 *40.79 
Lengths Se Gidmaresu 58.18 *52.05 
%x4”— 
B&better..*28.14 *28.61 
ae voee 021,56 Plaster Lath 
% x4" 9% x1%%", 4 
B&better.. 27.69 26.68!No. 1..... 3.67 3.80 
SA 29.40 24.68,No. 2..... 2.87 2.93 


Cow nmr 








SOUTHERN PINE 


period Aug. 





reported the following average f. 0. b. mill sales prices on southern pine to the Southern 
the 
of July have been inserted and distinguished by asterisk: 





Pine Lumber Ex- 


1-7, but, where prices for this period were not available, prices for the month 








West WFast West East West East West East 
Side Side Side Side Side Side Side Side 
Partition, Standard No. 2 Shiplap and No. 2 Shortleaf No. 1 Longleaf 
am" Bourds, Std. Leth. — Dimension — Dimension 
A — : x x 
B&better.. 38.06 *36.18| Shortht— oo, 10... SASS Tea oe +> SOR Seeee 
- e >, wee0eecs Bane SOGiLG coccvcose 21.0 ¢en8 
Rough Finish 10-20' |!x*" | 18.98 18.12 5 ¢, loxe” 
B&better— tere Mead Si EG 12 & 14... 17.96 16.53|12.@ 14’... 24.50 .... 
Inch thick— ene eimai apaieripiehin 18.03 17.18|16’ .....-. 25.17 *24.00 
We. La *41.00 39.09 |-onel’f— | oxg” yt 14 *9 9 
_ see 39.50 389.00 ” 6 > > 12 & ’,..*24.54 24.50 
eee 10:50 39.00 ixio” 1°" Sy gh oo0r00 12, & 147... 19.44 18.00]Tgr I oe $0.54 34.50 
1x5&10” 47.50 *46.75 1x19” 38°30 030 a7 oe saceces 19.18 17.66 2x10” 
OT eine nine 61.25 *60.09;  ~ on ee Oe savanes 28.00 *27.83 
R&B/4 thick — iS &. ie’... WET WRC Qi cceve 28.00 *32.00 
=e 49.50 *52.00 No. 1 Shortlent i ec0aenaon 2B.06 TAGES wcccaee 30.00 *32.44 
& 10” 92330 one5e Dimension 2x12” 2x12” ' A 
) gal 72.50 69.25 . 12 & 14’. ae 20.69 18.29 7° 14 oo 2s + + 
Casing, Base & Jamb|2*4" ia NF in ccsnes 21.32 20.00/18 --+-++-- O9.20 Mes. 
10-20" cae ees BM ee No. 2 Longleat 
Bé&hetter. ee Se 5 “ss "| Timbers, 20’ & Under, Dimension 
i haNege 50.86 49.05 2x6” No. 1 2x4” 
}1x6&8” ... 50.56 50.11 12 & 14 #99 43 9 
rk 2, ” r fr ¢ ‘ . , 99 99 Tt 5 92.4: 33. 
1x5&10 53.45 51.02/12 & 14°... 23.39 18.83) Longleat— eee "10 #25,00 
we t Pensing, 0-68 [3x4 & 4x4” 25.93 23.50/2x6” 
a eee 33.27 34.08| 2x8” |4x6—8x8".. 25.72 21.13/19 @ 14’...*18.79 *19.00 
1x6” ..... 33.64 35.12/12 & 14’... 24.19 22,.12/3&4x10” . 32.00 833.0816" ....... 20.00 *21.00 
97 99°69!5xX10-10x10"*31.63 *33.25 
No. 1 Shiplap and ae 24.9 22.63 9x10 Yaa : 5 °43 =o |2x8” 

Boards, 10-20’ 2x10” | bates (12 & 14’...%21.00 21.50 
}1x8” eee 33.51 36.18 | 497 96.54 23.50 Shortleaf— ne. sedawce 23.00 
/1x5&10"" >> 36.82 40.13/12, ------- eee 50Ri 2x10” 
1x12” 48.45 51.56li¢° ‘°°°°"° OT 14 25.41) 3X4&4x4",. 23.01 21.75'19 & 14° #21.58 

oa €~s ~""" l4x6—8x8".. 21.56 18.56 16" *929.63 
No. 2 Fencing & CM » |3&4x10” .. 28.36 *28.00 — eas 
Standard Lengths 2x12 15x10-10x10" 27.68 #9500 |2%12 
ee 17.31 16.66 12 & 14’... 28.71 25.30|}3&4x12” .. 31.28 28.75 12 & 14’ *22.00 
Me asad SRE: DRE exenines 30.20 *26.83.5x12-12x12” 30.94 *29.2516’ ....... #23.00 





OAK FLOORING 


Following are current quotations on vak 


flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, La.: 

43x24" 38x1%” %x2” %x1h%” 
Clr. qtd. wht... $95.00 $76.00 $63.00 $50.00 
Clr. qtd. red.... 78.0 68.0 54.00 50.00 
Sel. qtd. wht... 67.00 58.00 50.00 44.00 
Sel. ptd. red... 60.00 58.00 45.00 44.00 
Clr. pln. wht... 68.00 58.00 54.00 45.00 
Cir. pln. red.... 63.00 56.00 50.00 45.00 
Sel. pln. wht.... 58.00 45.00 45.00 39.00 
Sel. pln. red.... 56.00 48.00 42.00 41.00 
No. 1 com. wht.. 48.00 39.00 38.00 35.00 
No. 1 com. red... 48.00 41.00 37.00 36.00 
fe fea 32.00 30.00 22.00 22.00 

%ex2” %x1%” x2” 

Clr. qtd. wht...$72.00 $70.00 eee 
Clr. qtd. red.... 67.00 65.00 ° 
Sel. qtd. wht... 58.00 56.00 
Sel. qtd. red.... 58.00 56.00 ee 
Clr. pln. wht... 60.00 57.00 $65.00 
Cir. pln. red.... 58.00 57.00 60.00 
Sel. pln. wht... 55.00 53.00 56.00 
Sel. pln. red.... 54.00 52.00 49.00 
No. 1 com. wht. 48.00 42.00 45.00 
No. 1 com. red.. 48.00 42.00 42.00 


a 2 ON 27.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
ft-inch stock, $8.50; for %-inch, $4; for %- 
and #,-inch, $5. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For j- 
Inch stock, $6; %-inch, $3; for %- and 
te-inch, $3.50. 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 10.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade, the average being 
obtained from actual sales reported by many 
mills, but the strike emergency in many in- 
Stances has advanced them as much as 75 
cents to $1.25. 











Royals XXXX=X: 
BOM BIB 6 ooo c ciac 3.30 
3-34" 4/3........ 46 1-86" B/B....000% 2.65 
___ ee te 6: eee 2.10 
Perfections: Bebe” Obs c access 1.75 
e MS eS 2.90 
at 5/2% nwa 2.20 Dimensions: 
ll a PERSE 1.75 1-5"-5/2-16" 3.10 
4 as: . 
1-18" 5/2 2.69 275”-5/2-16" .... 2.50 
2-18" 5/2. . 11.11) 2101 1-6"-6/2%-18" .. 3.30 
it, aa 1.52 1-6"-4/2-24” 3.58 


CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks, July 1 to July 27, 
inclusive, and for the year to date, Jan. 1 
to July 27, 1935, with comparative figures 
for the corresponding periods of 1934: 


Receipts 














Ship- Above 

Lumber— Receipts ments Shipments 
July 1 to 11935 91,423 28.680 62,743 
July 27 §1934 70,947 21,846 49,101 
eae, OF DOG. cscaes + 20,476 +6,834 §+ 13,642 
Jan. 1 to 21935 660,338 212,400 447,938 
July 27 §1934 538,558 167,351 371,207 
INC. OF DOC. .00%: +121,780 +45,049 §+ 76,731 
Shingles— 

July 1 to 11935 19,260 13,722 5,538 
July 27 f1934 14,944 11,150 3,794 
me. OF DOG. icc +4,316 +2,572 §+41,744 
Jan. 1 to 11935 115,792 113,819 1,973 
July 27 §1934 79,626 83,579 *3,953 
Pet.. OF TG .6iscs +36,166 +30,240 §+5,926 


§Last figure in each group gives difference 
between 1935 and 1934 net receipts. 


*Shipments exceeded receipts. 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
report the following prices realized  f.o.b. 
reese | mill basis, during the week ended 
Aug. 10: 

7 First Second Third 
SOR Grarare: te togianee Grae $67.37 $57.68 $45.02 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LUMBERMAN]° 
Portland, Ore., Aug. 10.—The following are 
prices for mixed carlots prevailing today: 
Finish— Factory stock— 


SS ee 61.00 
OO oe tet 4/4 ....00e, $24.00 
1x5—11” 50.00 5/4 sees eee 27.00 
Bevel Siding— ph ik Baal oe es 
%x4”"—B and 10/4 ........ 35.00 
nll 21.00 SE éseuomes 35.00 
oY Pee 24.00 ey 4.00 
a 22.00 Green box....$13@14 





WEST COAST LOGS 


Senttle, Aug. 10.—Average prices of logs 
are as follows: . 
Fir: No. 1, $20; No. 2, $16; No. 3, $11; 


peelers, $23-25. 
Cedar: Shingle logs, $11-12; lumber logs $19. 
Hemlock: No. 2, $9.50; for export, $12.50; 
No. 3, $8-8.50. 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 10.—Log market quo- 
tations: e : 

Yellow Fir: No. 1, $17; No. 2, $12.50; No. 3, 
$8.50 @9.00. 

Red Fir: $11@12. 

Cedar: Shingle logs, 

Hemlock: Nos. 2 and 

Spruce: No. 1, $20; No. 2, 





$11@12. 
$7.50 @8. 


nw 





WESTERN RED CEDAR 


Seattle, Wash., Aug. 10.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 

Beveled Siding, %-inch 

Clear sky, gi Big 
BN Vow dat ven ees $29.00 22. $19.0 
EAM: Kenokacenssien “29.00 25.00 22.00 
Get iG ha nvas cous 30.00 25.00 22.50 

Clear Bungalow Siding %-inch 

le os oe can met wae ake eee ee eee $43.90 
ie ia gs a ieipinre Win ors ewe Re ee We oe 50.00 
NO EEO ere eT ere re re eo, ee 60.00 


Finish, B&better, S2 or 48, 8-18’ 
S2S or S48 
or Rough 


ae gs ai ot etc a. atm ee $42.00 
ne oS apis aed ecee Sree aie ean ewe hTe 47.00 
ee a tens enn crolm palais aime ah aie ROE 55.00 
I = Ve! or i ‘align wks ee Bw aa el a Re 73.00 
ane fi See col aite aha Guay wn ate cm EL Ee RO 78.00 
a I als ass ts glen Ia 83.00 
nr Ore ree ee are cr rar 88.00 
CI | sob n bse kek dee RASS EERE 93.00 
Ceiling or Flooring, B&better, 4-18’ 
ee go he) ep bike ala Ore eke ng ere an Raa $30.00 
ee . ogweknaadewkewkans kee eee eee eres 52.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


[Sabine meee BE. occ cce ee sees tere eers 67% 
Listing $3 and OVeLr.......cscceesecvee 62% 
Series 7000— 
Listing under $6.......cccceesevecenes 67 % 
Listing $6 and OVE... ..cccccrccecces 62% 
Clear Lattice, 5/16”, 4 to 16’ ; 

100 lin ft. 
eee rer rT Ter rT Terry 3} 
Bo ae cea Ge menos. ee een nae ae ae a ee .37 
| ee errr er ret .52 





WESTERN PINES 


Following f. o. b. mill 
ale were reported to the 
Association by members 
July 1 to 13, inclusive 


actual 

Pine 
period 
include 


prices on 
Western 
during the 
Averages 


both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow 
Ponderosa Pine 
5/4x8” 6/4x8” 
SELECTS, S2 or 458 1x8” & wadr & wdr. 
C Select RL......$44.25 $55.54 52.92 
D Select RL 35.19 15.00 43.00 
SHor, S28 No. 1 No, 2 
5/4 $30.50 $22.75 
6/4 . 30.50 24.75 
COMMONS, S or 48 No. 2 No, 3 
Ix 8&8” RL $21.94 $20.77 
1x12” RL 26.73 21.12 


No. 4, 4/4, S20r4S RWRL. 
Idaho White Pine 
h&B/4x8” 


SELECTS, S2 or 4S 1x8” & wadr. 
Choice : . $53.49 $74.09 
Quality 41.91 56.02 


Stand- 


COMMONS, S2 or 48S Colonial Sterling ard 
ee. 4 o« «« - $33.89 $26.95 $22.79 
ix13° 60.65 37.55 26.50 


Sugar Pine 


1&8” 5/4x8” 6/4x8” 

SELEcTS, S2 or 4S & wdr & wdr & wdr. 
B&btr. RL .$78.00 $69.39 $70.21 
(@ Select RI . : 65.00 60.00 57.06 
D Select RL...... 51.04 50.50 46.50 
Snor, S2S No. 1 No. 2 No. 3 
5/4 . -$39.43 $23.39 $21.70 
6/4 39.48 25 20.11 
R/4 . 51.65 27.11 24.25 

Larch—Douglas Fir 

Co eS ae $21.23 
Dimension No. 1 S268". ...-ccccccccece 20.3 
Board No. 3 common, S2or4S 1x8”... 19.06 
Flooring, vert. gr. C&btr. 4” RbL.. eee 26.58 





ARKANSAS SOFT PINE 


Follow 
heing f.o 


weight 


ig@ are average sales prices, 
» mill figures 


these 
based on shortleaf 


r 
I 


obtained by Arkansas Soft Pine 

mills during the week ended Auge. 10: 

Flooring 

S-inch 4-inceh 
B&better, edge grain .$60.00 $59.00 
flat grain Gabe t 10.00 39.00 
No. 1 flat grain.... ana scene Sue 34.00 
No. 2 flat grain.. 25.00 25.50 


Ceiling and Partition 





Ceiling 8x4” B&better....... $30.00 
SS Fe 27.00 

Partition. %x4” B&better ie . ve 26.00 
Boston partition, 11/16x4” B&better. 32.00 
Prop Siding, No. 116, 1x6" B&he tter . 26.00 
eT eee 

No. 117, 1x6” 4 Canes 12.00 


1x6&8”" $44.00 
1x5&10" 55.00 
1x12” 70.00 
I a a ro 63.00 
PI Son Bra cae ye 80.00 


Casing and Base, B&hetter 
Casings, 1x4” ...... os $50.00 


A ears cane See 
SE sine wicigt ware asa'e oi coccee BE.08 
Base, 1x8” Antik ax’ Nonna 53.00 
Moldings 

3 Discount 
Listed at $2 and under. , - 50% 
3 ee ees ea 72-42% 

eee : Boards and Shiplap 
545, No. 1, 126°. 16’ ed wens - $35.00 
; 1x12” 48.00 
ee | ote nen: 20.00 
Shiplap, 1x8” No, 2... 18.50 
: : No. 3.. 13.50 
CM No. 2, 1x6” 18.00 


Dimension, S48 16-Foot 
No. 1 No. 2 
-$25.50 $21.00 


a @ 23.00 19.00 
2x12” 31.00 22.00 
2x10” are my 27.00 20.00 
Lath %x1™%” 4’ 
ap Ree stn e $4.00 
No. 2 .. 2.75 





Gets Big Tank Order 


Mitwauker, Whs., Aug. 12.—Sixty-nine 
wooden tanks comprise an order received by the 
Dunck Tank Works (Inc.), here from the 
Miller Brewing Co., of this city, with the result 
that the local firm will be kept at capacity until 
about Jan. 1. The order, it is understood. will 
total about $100,000. The tank works recently 


also received a large contract from Anheuser- 
Busch 
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GEORGE H. HOWENSTEIN, 43, secretary- 
manager Tri-County Lumber Dealers’ Asso- 
ciation, a Detroit and southeastern Michigan 
organization, died Aug. 10 of a sinus infec- 
tion. He was born in Chicago, and moved to 
the home of an uncle, Franklin Greenwood, 
in Indianapolis when 18. Soon after Mr 
liowenstein engaged in selling lumbeY, and 
later entered association secretarial work 
under the tutelage of his uncle who was sec- 
retary of the Indianapolis Retail Lumber As- 
sociation. Mr. Howenstein remained in this 
work until about 1919 when he went to De- 
troit as assistant secretary of the Lumber 
Dealers’ Association of Detroit. He later be- 
came secretary of the organization and re- 
mained such until its dissolution. With the 
formation of the Tri-County Lumber Dealers’ 
Association early this year, he became sec- 
retary-manager. He was regarded as one 
of the up-and-coming young association ex- 
ecutives. Mr. Howenstein is survived by his 
widow, who was a member of the well known 
testrick lumber family, in Detroit, two chil- 
dren and two brothers. 


HENRY EE. HARDTNER, 65, president 
Urania Lumber Co., Urania, La., and pioneer 
leader in the movement for reforestation 
in the South, died in a hospital in Baton 
Rouge, La., Aug. 7 from injuries received 
when his automobile was struck by a Mis- 
souri Pacifie freight 
train at Kahn, La., = 
earlier in the day. 
Lynn Richey, for- 
mer city attorney of 
Alexandria, La., with 
Mr. Hardtner also 
was killed. Henri- 
etta, 11 - year - old 
daughter of Mr. 
Hardtner, and two 
of her friends were 
injured The de- 
ceased was born in 
Pineville, La., and 
founded his com- 
pany when a young 
man. He started 
with a small mill 
and 1,000 acres of 
timber, and died 
with 70,000 acres in 
his possession, In 
1910 he became in- 
terested in refor- 
estation and estab- 
lished the first com- 
mercial plot in the 
State He gained 
national prominence 
as a conservation 
leader, and was the inspiration of the Louisi- 
ana forestry laws which provide for “freez- 
ing’ tax assessment valuations under refor- 
estation contracts during regrowth. Mr. 
Hardtner believed in forest education, and 
invited the Yale Forestry School to a spring 
field class at Urania every year since 1917. 
He was chairman of the Louisiana Conserva- 
tion Commission in 1908; served in the House 
of Representatives, 1910-12; on the constitu- 
tional convention in 1921. and as state sena- 
tor from 1924 to 1928. He was chairman of 
the Southern Forestry Research Council, ad- 
Visory body to the Southern Forest Experi- 
ment Station, and participated actively in all 
forestry matters and organizations for a long 
period of years. In addition to being the head 
of the Urania Lumber Co., Mr. Hardtner was 
president of the Natchez, Urania & Ruston 
Railway Co.; a director of the Hardtner Pe- 
troleum Co., the La Salle Oil & Gas Co. the 
First National Bank of Pineville, the Guar- 
anty Life Insurance Co., and the Roosevelt 
Memorial Association. He also served as 
president of the Lone Star Route Highway As- 
sociation. He leaves his widow, three daugh- 
ters, a brother, Q. T. Hardtner, who was 
associated with him in the lumber business, 
and two sisters. 


CLARENCE L. GOODWIN. 75, prominent 
lumber manufacturer, died Aug. 8 at his home 
in Greensburg, Pa., after an illness of six 
months. He was president of the following 
firms: Indiana Veneer & Lumber Co., Indi- 
anapolis, Ind.; Boswell Lumber Co. of Bos- 
well, Pa.; Blue Jay Lumber Co., Blue Jay, 
W. Va., and the Del Rio Lumber Co. with 
offices in Greensburg. Mr. Goodwin was born 
in Warren County, Ky. He attended Butler 
College, Indianapolis, and graduated from 
Indiana University in Bloomington in 1883. 
After college he worked on the Indianapolis 
Times, Indianapolis Journal, Los Angeles 
Evening Express, of which he was associate 
editor for two years, and the Washington, 

C., Post. Impaired health caused him to 
leave newspaper work in 1891, and in the 
Same year he started manufacturing lumber 
in Cambria County. Pa., in partnership with 
the late John R. Kuhns, of Greensburg. As 
time passed several plants were organized by 








him. The lumber industry and coal mining in 
West Virginia occupied the remainder of hig 
life. He was also, member board of directors 
of Butler University, Indianapolis; 3utler 
Foundation, Indianapolis; and Barclay-West. 
moreland Trust Co.,Greensburg; board of trus- 
tees, Atkinson Y. M. ©. A.; also for many 
years member of board of directors, Greens. 
burg Y. M. ©. A.; member Greensburg Coun- 
try Club; Hannastown Golf Club, Columbia 
Club of Indianapolis, Society of Indiana Pio. 
neers; Indiana Historical Society; Westmore- 
land Lodge F. & A. M. of Greensburg; Seot- 
tish Rite; and Phi Delta Theta college fra- 
ternity. He was a lifelong member of the 
Christian Church and was a member of the 
church board and board of trustees of the 
First Christian Church of Greensburg. Al. 
ways interested in the work of the church, 
he founded and endowed a chair for the study 
of the New Testament in the College of Re- 
ligion of Butler University. He is survived 
by his widow, a son, two daughters and five 
grandchildren, 


Cc. W. ALLEN, 68, owner of the Allen Lum- 
ber Co., Berlin, Wis., died at Yates Memo- 
rial Hospital July 31. He was born in Mil- 
waukee where his father had the largest tan- 
nery of its kind in the world. When young, 
Mr. Allen and his sister, Mrs. Leonard Wood. 
White Plains, N. Y., held the world’s whist 
championship. Mr. Allen’s lumberman father 
was a whist authority of international repute, 
The deceased has taken an active part in 
the Wisconsin lumber business, and was a 
founder and director of the Wisconsin Lum- 
bermen’s Mutual Insurance Co. Mr. Allen was 
a 32nd degree Mason, and belonged to the 
Plue Lodge, Council, Commandery, and was a 
Shriner. He served as a director of the Ber- 
lin State Bank for many years, and retired 
as president of the institution in January, 
1934. He is survived by his widow, a sister, 
and two counsins. 





MRS. J. M. RICHARDS, 59, wife of the 
president of Atlas Tie Co.. Spokane, Wash., 
died in Tos Angeles Julv 29. She was born 
in Danbury. Towa, in 1876. and married Mr 
Richards in Drummond, Wis. The counle 
moved to Crookston, and later to Bemidii, 
Minn., where Mr. Richards engaged in the 
lumber business. In 1914 the family went to 
Spokane. Wash., where it has since resided 
Mrs tichards was an active worker in the 
‘ yc. A.. and served as president of the 
Snokane organization for many years. She 
leaves her husband, a son. and five daughters. 


RICHARD J PRESS. 61. president Alliance 
Lumber Co.. Hamilton. Ont., died July 20 
after a month’s illness. He was the son of 
the late Richard H. Press and for some years 
was in the contracting business with his 
father the firm bheine R H Press & Son 
Tater he formed the Alliance Lumber Co. He 
was much interested in sports, esnecially 
hasehall While the Michigan-Ontario Pro- 
fessional Basehall Teague was in existence 
he was secretary of the Hamilton Club. He 
was a 29nd degree Mason. a Shriner, and an 
attendant at Rverson Tnited Church. Surviv- 
ing are his widow and three sisters, 

TARRY P. THOMAS. 66. head of the Cedar- 
ville Lumber Co.. Jeffersonville. Ohio. died at 
his home in that citv JInlv 22 following 4 
stroke. The deceased had heen in Jefferson- 
ville for eiehteen vears. He was also in- 
terested in his communitvw’s banking business 
and other concerns. He leaves his widow. a 
son. Max. associated with his father in the 
lumber company, and two daughters. 

MASON CHARLES MFSERVFEY, 60. of Mes- 
ervev & T.ozo. forest engineers. died at his 
home in Portland. Ore. Aue. 7. He was born 
in Wausau. Wis.. and hegan his lumber ea- 
reer as estimator for the Dav Bros. Tamber 
Co.. Duluth. Minn. Tn 1998 he went to Port- 
land. Mr. Meservev was a Mason. and a 
Shriner. Surviving him are his widow. five 
children and four sisters. 


TD. LEROY BROWN. 60 nartner in Brown & 
Doak Lumber Co. at MeMinnville. Tenn.. diet 
in his sleen Aug. 4. He snent his entire life 
in McMinnville For twentv-five vears_ he 
was secretarv-treasurer of Rurrouchs-Ross 
Tumber Co. before resienine in 1925 to form 
his own firm. He leaves a sister. 


FRED GATE. nartner in the Gale-Gunner 
Tumber Co., Minneanolis. died Auge. 1 in his 
home there. He went to Minneanolis thirtv 
vears aro, and in 1912 ioined Fred K. Gun- 
rer in foundine the comnanv which carried 
their names, He is survived by his widow, 
four brothers and four sisters. 


CHARLES A. MONSON. 65. head of the 
Monson Lumber Co.. of Richmond, Utah, died 
at Lone Beach. Calif., last week after a lin- 
rering illness. He was a brother of Walter P. 
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Monson, Salt Lake City building inspector 
and a lumberman for many years, who died 
recently. 


JOSEPH RUSSELL ROSS, 57, vice-president 
xorth Carolina Lumber Co., of Hallsboro, 
vc. died in a hospital at Charlotte after a 
two weeks’ illness late in July. He formerly 
took a leading part in textile manufacturing, 
and other industries in North Carolina. 


OREN E. MORROW, 75, well known saw- 
mill operator at Walton, Ind., and buyer of 
hardwood lumber, fell dead from a heart at- 
tack July 30 in a woods near Van Buren, Ind., 
where he had gone to buy timber for the 
mill. Three daughters survive. 


WILLIAM W. SCOTT, 7 
Lumber Co., Bridgeport, Ohio, died at his 
home in that town Aug, 5. The lumber firm 
has plants in Bridgeport, Martin’s Ferry and 
Steubenville, Ohio, and Wheeling and Wells- 
purge, W. Va. ti 


Ww. W. WHEELER, 79, president Wheeler 
Lumber, Bridge & Supply Co., of Des Moines, 
lowa, died at his home in that city Aug. 11. 
Mr. Wheeler was sick for the last year. 


4, manager Scott 
hi 





Much CCC Camp Lumber 


Purchased 
Mp., Aug. 12.—Much of the 


lumber busine SS being done here is for Govern- 
ment account and has to do with the awarding 
of contracts for material for CCC camps, with 
many new bids invited. This business runs into 
large figures, but nearly all of it so far has 
gone to out-of-town concerns. It is to be said 
that the prices are low, with the Federal au- 
thorities taking full advantage of the keen 
competition that continues to prevail. Con- 
tracts awarded in the last two weeks include 
the following : 

Great Southern Lumber Co., of Bogalusa. 
La., lumber for nineteen camps in Maryland, 
Virginia and Pennsylvania; W. A. Fingles 
(Ine.), Baltimore, lumber for nine camps; 
Eastman, Gardiner & Co., Laurel, Miss., lum- 
ber for nine camps; Stevens Lumber Co., of 
Lynchburg, Va., lumber for one camp. 


BALTIMORE, 


The bids taken up to date and contracts on 
which are vet to be awarded are as follows: 
Lumber for three camps in Virginia and 
Maryland, the contracts calling for 344 board 
feet of No. 1 common North Carolina pine 
and 15,462 board feet of No. 2 common North 
Carolina pine for each of three camps; port- 
able buildings for three camps, with require- 
ments including one complete unit of de- 
mountable structures; for two demountable 
buildings at each of seven camps, one of them 
officers’ quarters, 20 by 40 feet 7% inches, 
the other headquarters building 20 by 30 feet 
74% inches; pine lumber to the naval powder 
factory at Indian Head, Md., with proposals 
to be applied for at the Bureau of Supplies 
nd Accounts, C. J. Peoples, Paymaster Gen- 
eral of the Army. 


Delivering Lumber for 66 CCC 
Camps 


Wasu., Aug. 10.—Final inspections 
are now being made of lumber manufactured 





SEATTLE, 
lor the sixty-six Civilian Conservation Corps 
camps being completed in the Ninth Corps 
\rea, headquarters of which are in San Fran- 
cisco. The camps, each composed of thirteen 
buildings requiring about 215,000 feet of lum- 
er, will use in all about 14,000,000 feet. The 
itst one completed was at the Sand Point 
Naval Air Station here, and all were to have 
heen erected by July 27. Due to delays, the 
Project is just now being concluded. 

[he Government inspections are being made 
under the direction of A. C. Horner, sales 
and engineering licensee of the Timber Engi- 
neering Co, for seven Western States, which 
company’s Teco connectors are used in the 
Construction of the camps. With Mr. Horner 
are the following, each of whom is assigned to 
a district: T. C. Combs, Los Angeles; A. K. 
Roberts, Seattle; Hallack & Howard Lumber 


aM Denver: and R. H. Rawson, Portland, 
Ire, 


Lumber companies which were awarded con- 
tracts to 


build the portable camps, and_ the 


AMERICAN 


LUMBERMAN 


number of camps, are as follows: The Modelow 
Co., Seattle, 2; Tacoma Millwork Supply Co., 
Tacoma, 18; National Mill & Lumber Co., 
Oakland, 2; Dally Construction & Engineering 
Co., Seattle (fabricated at Eugene), 15; White 
Pine Sash Co., Spokane, 5; Long Lake Lum- 
ber Co., Spokane, 5; Exchange Lumber Co., 
Spokane, 5; George H. Buckler Co., Portland, 
5; Aladdin Lumber Co., Portland, 6: Booth- 
Kelly Lumber Co., Eugene, 1; Carlton Lumber 
Co., Portland, 2. 





Paul Bunyan Shows ‘Put Over" 
Sales Story 


WeEstwoop, CALIF., Aug. 10.—Commenting 
on the recent Paul Bunyan Exposition at 
Brainerd, Minn., and the large number of re- 
quests that have been received for copies of the 
Paul Bunyan story books, an official of the Red 
River Lumber Co. said that this exposition at 
Brainerd, which marked the christening of the 
Minnesota lake resort region “Paul Bunyan’s 
Play Ground,” was an even greater success 
than was anticipated. Continuing, he said: 

An attendance of 100,000 jammed into this 
town of 10,000, and the entertainment fea- 
tures were received so enthusiastically that 
it is planned to make this an annual affair. 
The Red River Lumber Co. had an exhibit 
booth and distributed an attractive folder, 
with mailing cards. Judging by the orders 
for books sent to Westwood by the Minne- 
apolis office of the company, anproximately 
4.000 books have been distributed upon re- 
quests received. 

The Paul Bunyan story book is also being 
sent out as a result of requests received on cou- 
pons that were distributed at the Boy Scouts’ 
show recently held:in Chicago. Dealers and 
others interested who have not received copies 
of this high'y entertaining book, may secure 
them upon request, through the Red River 
Lumber Co. at Westwood, Minneapolis, or 
Chicago. 


LUMBER CLUBS 


Michigan Salesmen Invite to Play 


Detroit, Micn., Aug. 12.—Saturday. Sept. 
14, is Michigan lumbermen’s play day. Deal- 
ers, salesmen and manufacturers will gather at 
Frankenmuth, Mich., at 1 o'clock p. m. for what 
has become an annual event. Games of all 
kinds—baseball, barn yard golf, galloping dom- 
inos and what not—will be engaged in. At 6:30 
o'clock all will sit down to one of Charlie 
Fischer’s famous chicken dinners. All lumber- 
men and friends from associate industries are 
invited. The charge is $1.75 each, including 
everything. This is given under the auspices 
of the Michigan Association of Traveling Lum- 
ber & Sash & Door Salesmen. 














You May Golf With llinois Group 


Antiocn, Itt... Aug. 12.—The Chain O’ 
Lakes Country Club at Antioch will be the 
scene of the eighteenth semiannual fall golf tour- 
nament of the building material, coal and lum- 
ber dealers, wholesale and retail. of this sec- 
tion. The tournament will be held on Aug. 22. 
The $3 fee will include green fees, lunch and 
dinner at the club house, prizes etc., and a cor- 
dial invitation is extended to lumbermen gen- 
erally to participate. 








Two Hardwood Meetings Scheduled 


New Or-eans, La., Aug. 12.—Important mat- 
ters of interest to the industry will be discussed 
in a meeting of the Southwestern Hardwood 
Manufacturers’ Club to be held here at the Hotel 
Roosevelt at 10:30 a. m. on Aug. 22, according to 
a call issued by E. F. Horan, president. The ef- 
fect on business of the increase in the westward 
intercoastal rates on hardwood will be discussed 
at a meeting to be called by the Southern Hard- 




















| Thirteen consecutive issues.......... $2.70 a line 


Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the _ signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 
Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











wood Traffic Association on either Aug. 21 or 23. 





Too Late To Classify 
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WRITE TO ASSOCIATED LEADERS 
Wrigley Bldg., Chicago, for FREE copy of the 
CARDALOG—newest medium to get and hold con- 
tractors to your yard. 


WANTED > 


Salesmen 


MANUFACTURER’S AGENT WANTED 
Plywood manufacturer want agent to carry line 
kd along with kindred line. Territories 
open west and south of the Mississippi River and 
the Dakotas. Manufacturer produces high grade 
panel and all northern hardwood. 
Address “M. 72," care American Lumberman. 














Employees 


WANTED—SUPERINTENDENT 


Thoroughly experienced in the manufacture of spe- 

cial and odd millwork, veneer doors, cabinet work 

and interior trim. State age and experience. 
Address ‘“‘L. 83,'" care American Lumberman. 








WANTED: EXPERIENCED MAN 
For small retail lumber yard in Illinois Also 
four sawyers, log cutters and logging teams 
Address ‘““M. 69," care nerican Lumberman 








Employment 


rrr" LAPP SI 


GENERAL MANAGER OR SALES MANAGER 


Hardwood lumberman of wide experience and ac- 
quaintance, now employed, desires change. Wish 
to negotiate with high manufacturer or 
wholesaler Capable of managing entire operation 
and assuming heavy responsibility Capable sales 
manager and office man. Good correspondent and 
have excellent sales record both at home and 
abroad. Know what it takes and have the health 
and ability to deliver. 
Address “M. 77,”" care American Lumberman. 





class 








OFFICE SALESMAN AND ACCOUNTANT 
Several years’ experience as bookkeeper and ac- 
countant. sales correspondent specializing selling 


industrial trade. and assistant sales manager. Good 
producer. best references, 
Address ‘‘M. 78," care American Lumberman 

















Employment. 


FOREMAN OR WORKING FOREMAN 


Good all around on mill and cabinet work. 


Address “L. 79,"" care American Lumberman. 


AMERICAN 




















WANTED | 
Used Machinery 


TENONERS, SINGLE AND DOUBLE ENDS 
Direct motor drive. 
R. J. STONE, 16912 Fairfield, Detroit, Mich. 


5 
4 
Nes 











YOUNG MAN, AGE 2, TECHNICAL EDUCATION 


Practical, industrious, desires position with timber 
company eventual possibilities; go anywhere, salary 
no object 

Address “M.64,"" care American Lumberman. 





OFFICE MAN WANTS POSITION 

Past middle age, good habits and a worker. 
payroll or other lumber office work. 
Address “M. 75” 


Keep 
References 
care American Lumberman. 





WANTED—POSITION AS FIREMAN 
On logging railway of standard 
wide experience with steam machinery. Good ref- 
erences Traveling expenses to position desired. 
Address ‘‘M. 76"" care American Lumberman. 


gauge size. Have 





RETAIL-WHOLESALE LUMBERMAN—32— 


Nine years’ experience, six retail, three whole- 
sale Bookkeeper, cashier, relief manager, yard 
foreman Accurate, good penman, speak German. 


References 
Address ‘‘M. 74,’ 


YOUNG MAN 


care American Lumberman 





WITH SEVERAL YEARS 
EXPERIENCE 
In lumber 


and building 
shipping clerk and sales. 
able salary 


Address 


materials 
Any 


Rook keeping, 
location. Reason- 


‘M. 73,"" care American Lumberman. 





LACK OF BUSINESS 

May compel us to 

with twenty-five 
employment 

Address M. 68,°° 


close our yard The manager 


years’ experience will be open for 


care American Lumberman 





WTD EMPLOYMENT AS LUMBER SALESMAN 





22 years experience selling and inspecting yellow 
pine, cypress, hardwoods and West Coast stock in 
Ohio, Indiana and Illinois Middle age Estab- 
lished trade References of former employers on 
file with American Lumberman 
Address ‘“‘M. 66,” care American Lumberman. 

POSITION WANTED BY EXPERIENCED MAN 
In sales and installation of interior finishes and 
flooring Have good connection with architects, 
dealers and contractors throughout the East. 


Address M. 67,"" care American Lumberman 





BOOKKEEPER—ASST. MGR., NOW EMPLOYED 


Desires position with medium sized yard in mid- 
dle west College education with 6% years retail 
lumber experience over three years manager. 
Married, 31 years of age, good personality, prac- 
tical working Knowledge of bookkeeping, selling, 


estimating and 


Address L. C 


Keeping accounts 
GEIGER, 2015 
Davenport, Ia. 


under control. 
Brown S8t., 





WTD POSITION IN LUMBER EXPORT-IMPORT 

Trade Many years experience on Eutopean mar- 

kets Knowledge of French, German, Russian. 
Address “M. 65," care American Lumberman. 


Timber and Timber Lands 
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LARGE TRACT VIRGIN TIMBER, 
Pine preferred, with or without mill. 
Address “M. 62,” care American Lumberman. 





Engines and Boilers 





2-300 H. P. HRT STEEL BOILERS, COMPLETE 
For use as Coal burners. 1st class condition. Hart- 
ford Insurance. Size app. 78”x20’. Steam pres- 
sure 175 lbs. Modern fronts and grates. 

I. K. DYE, Smith Bldg., Elkins, W. Va. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 
or anything used in the lumber Industry, you can 
get it at a small cost by advertising in the 
“‘Wanted Columns” of the AMERICAN LUMBER- 
MAN, Manhattan Building, Chicago, III. 








CASH FOR OLD LOG BAND SAWS 


13 and 14 gauge, not rust-pitted, $50 per net ton, 
less freight. : ; 
MINER HOE & TOOL WORKS, Meridian, Miss. 


See 


| FOR SALE | 


aS 





Business Opportunities 


rere en een eee 


AN OPPORTUNITY TO SECURE GOOD RETURNS 


On investment of few thousand dollars. 
wholesale busines needs add 
N. Y., including L. I 
Lumberman. 


Live going 
capital. Covers Conn., 
Address ““M. 34” American 





1ST CLASS VENEER AND PACKAGE PLANT 


Now operating complete with dry kiln 
equipment. Profitable contracts on hand, 
timber. Can be bought at exceptional bargain 
and easy terms to settle estate. Location Texas. 
Address ‘“‘M. 59,”" care American Lumberman. 


and all 
plenty 





WANT YELLOW PINE STUMPAGE SUITABLE 

FOR PILING OR POLES AND POSTS 
Offer high class apartment 
Northern City in exchange 
poles and posts stumpage. About $75,000.00 propo 
sition. Will deal quick if you have something 
worthwhile. Submit details as to location, etc. to 
“M. 62” care American Lumberman. 


income property in 
for tract of piling or 





FOR SALE 


small Planing Mill 
Located in 


A well equipped 
house and Office. 


Shop, Ware- 
Lewisport, Kentucky 


on lL. & N. Railroad, and Highway No. 60, and 
Ohio River. Population Eight Hundred. In thickly 
settled rich Agricutural Community. Sixteen Miles 


from Owensboro, Kentucky. A real opportunity for 

live man and small investment. Priced right for 

quick sale Building in this Section going Strong. 
E. K. SHORT, Owensboro, Kentucky. 





PITTSBURGH DISTRICT-WHOLESALER 
Modern warehouse on 
line or rental of part 

Address “M. 7 


siding would consider side 


70,"" care American Lumberman. 





Lumber and Dimension 


FOR SALE: 200 M FEET 1” MIXED OAK 


No. 1 Com., No. 2A Com., 3A Com. Our Mill Cov- 








ington, Va., C&O; Petersburg, Va.. B & O. Will 
take Oak Flooring for pay if desirable. 
COTTON & HANLON, Odessa, N. Y. 
WANTED: DIRECT CONNECTION 
With wholesalers to handle No. 2 Dimension and 
Georgia Roofers. No commission men. Dry, well- 
graded stock from dependable mill. Draft terms. 


SPALDING LUMBER COMPANY, Griffin, Georgia. 





FOR SALE 
Good Stock Oak Flooring, Silos and Storage Tanks. 
TIMBERVILLEB HARDWOOD COMPANY, Tim- 
berville, Virginia. 





FOR SALE 
200,000 ft. No. 3 8/4, band saw beech, maple and 
birch, full thickness, good lengths and widths; one 
to two years dry. 
E. H. SHELDON & CO., 


Muskegon, Mich. 





WE SOLICIT YOUR INQUIRIES 
4/4, 5/4, 6/4, 8/4, 10/4 & 12/4 No. 1 & Bet. Birch. 
4/4, 5/4, 6/4, 10/4 No. 1 & Bet. Maple. 
4/4, 6/4, 8/4, 10/4 & 12/4 No. 1 & Bet. Elm. 
JACKSON & TINDLE, Inc., Grand Rapids, Mich. 


LUMBERMAN 





FOR SALE 100M’ 
60M’ 4/4 No. 3 mixed hardwoods, 
Com. & Btr. W. Oak WHND 

MARQUETTE LUMBER CO., INC 
South Bend, Ind. 


4/4 No. 3 MIXED OAK 
100M’ 4/4 No. 1 


August 17, 199: 
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Retail Lumber Yards ' 


FOR SALE—LUMBER YARD WITH MILL 
Located in Western Pennsylvania city of 30,000 
Established business for 20 years. Allegheny River 
frontage. Railroad sidings. 

Inquire ESTELLA ABBOTT THORP, 


Executrix 
Edgar Thorp Estate, Franklin, Pa. 





A BARGAIN FOR CASH—NORTHERN WISCONSIN 


Lumber, Builders Hardware, F'arm Implement & 
Fue! Business. Good volume cash farm. trade. 
Large territory. 

Address “M. 36’ care American Lumberman, 





MEDIUM SIZE—LOCATED METROPOLITAN 


District St. Louis—City of 70,000. Best Located in 








City—Coal Could Be Added. 
Address “M, 45” care American Lumberman. 
FOR SALE 
Retail yard at Vashti, North Dakota. 
. F BOLLEAU 
FOR SALE 


Old established retail lumber yard, Southern Cali- 
fornia. $15,000.00 will handle stock, buildings 
trucks, office and mill equipment Will lease real 
estate. Wonderful opportunity for good lumberman 

Address M. 79,"’ care American Lumberman. 


Timber and Timber Lands 


rarer vy YY YB YY 
FOR SALE ABOUT 22,500,000 FT. ROUND LONG 
Pine Timber. H. H. MASCHMEYER, 





Leaf Yellow 
Mobile, Ala. 





E. ORE. 69 M. PINE MILL & LOG R. R. BARGAIN 
In cheap timber on R. R. 50 mi. to Brogan W., end 
350,000 A. Agri. land: U. P. R. R. Chicago rate 
60c. $15 per M. margin on today's mkt.; title clear. 
Address J. E. CAVANAGH, Baker, Oregon, 


Used Machinery 


12-IN. No. 1088 YATES MOLDER, GRINDERS, 
Knives Balance, etc., 2 Drum Sander, 9 in. Oliver 
Jointer, American Self Feed Rip Saw, DeWalt Saw, 
Shafting, Hangers, Pulleys, Belting. 

Address ‘‘M. 32” care American Lumberman. 


WOOD-WORKING MACHINERY BARGAINS 


Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 


FOR SALE 


One 8’ Allis Chalmers Band Mill and Resaw—com- 
plete with power plant, planing mill unit and 
machine shop fully equipped. Also standard gauge 
Lima locomotives, Marion Loaders and Shovel and 
log cars.. ‘ 
SPRING CREEK LUMBER COMPANY, 
800 Broadway, Cincinnati, Ohio. 




















FOR SALE—STEARNS 60” EDGER, LEFT HAND 


Hill Curtis double cylinder steam nigger; set of 
nine live rolls 10x24 jn. Filing Room Equipment. 
200 dry kiln trucks, 
HERMANCE MACHINE COMPANY 
Williamsport, Pa. 


FOR SALE—LOCOMOTIVE CRANE—BARGAIN 
1 “Industrial” Locomotive Crane 23500-1b. one 
ity on steel car with enclosed cab for boiler an¢ 
hoist, good condition. 
JULIUS SEIDEL 
Louis, Mo. 
WOODWORKING MACHINERY BARGAINS 
All kinds in stock. Quick i 
PETER K. BOSHCO, West Medford, 


COMPLETE SAWMILL & POWER HOUSE 
2 McGifford equipment, 
WEST LUMBER Wis. 








LUMBER COMPANY, &t 





shipment 
Mass. 





loaders, logging 


COMPANY, Lugerville, 








FOR SALE 8’ ALLIS CHALMERS BAND erage 
Complete with power plant, planing mill unit an 
ners + sb shop fully equipped. Also standard gauss 
Lima locomotives, Marion loaders and 1og he 

SOUTHWEST VIRGINIA LUMBER COMPANY, 

Clinchburg, Virginia. 
— 





WANTED ORDERS FOR WHITE ASH 
maple and basswood 
H. H. YOUNG 
1016, 


Hard sawn to specifications. 
LUMBER CO., 


Box Binghamton, N. Y. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICH 
LUMBERMAN, 431 S. Dearborn St., Chicago, . 
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